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Correction. 

On page 282, of our issue of-May 25, in 
the formula of Compound Liquorice Mix- 
ture, the first item should be ext. gly- 
cyrrhizae fid. 10 fl. oz.=100 Cc., instead of 
extract ipecacuanhae fld. 2 Cc. The line 
bearing the last named extract was in- 
serted in error. 


THE PROPRIETARY STAMP 
TAX. 


E have been at much pains to as- 
\W certain the sentiment of the trade 
upon the question of the proprie- 
tary stamp tax. To attain this end we 
have corresponded with a large number 
of the leading proprietors, wholesalers 
and retailers. In this issue we present the 
letters received from the members of the 
different branches of the trade, and the 
perusal of these letters will give a clear 
and fair conception of the attitude of the 
whole trade on this all-absorbing topic. 

The proprietors are divided in their 
sentiment, some being willing to assume 
the whole burden of the increased taxa- 
tion, others desiring to shift that burden, 
while some go even so far as to propose 
making the imposition of the tax the oc- 
casion for an increase in the cost of their 
goods to the retailers even above the cost 
actually entailed on the manufacturers by 
the affixing of the stamps on their goods. 

The wholesale trade are somewhat div- 
ided in sentiment, though most of them 
favor an increase in the price on the part 
of the manufacturers to cover the cost 
of the stamps, while one firm of whole- 
salers has gone to the extent of urging 
proprietors, through the columns of a 
daily paper, to uniformly advance the cost 
of their goods so as to save the whole- 
salers the trouble which would be en- 
tailed in the adjustment of prices by a 
lack of uniformity of action on the part 
of manufacturers. 

The members of the retail trade, while 
unanimous in believing that the consumer 
should pay the cost, are equally unanimous 
in stating it as their conviction that where 
any advance is price is made by manufac. 
turers the difference in price will come 
out of the pockets of the retailer and not 
of the consumer. 


Theoretically, of course, the consumer 
pays the tax, and this theory no doubt 
would hold good in most lines, but the 
peculiar character of the retail drug trade, 
the wide margin of gross profit (although 
the net profit is small), and the relative 
uniformity of price obtaining on all art- 
icles, proprietary and otherwise, in the 
various drug stores in the same section, 
will render it very difficult, if not impos- 
sible, for the retailer to collect the price 
of the stamp either directly or indirectly. 
For this reason any stamp tax on medic- 
ines will virtually act as a special tax 
upon the drug trade. If the manufactur- 
ers are sufficiently magnanimous to bear 
this burden or a portion of it, the retailers 
will be relieved in just that measure. 
Where the manufacturers see fit to charge 
the retailer not alone the cost of such 
stamps as may be required, but even add 
on an additional profit, the major portion 
of this increased cost will undoubtedly 
come out of the pockets of the retail drug 
trade. 

As amended by the Senate, the war 
revenue measure provides for the imposi- 
tion of a stamp tax upon all proprietary 
articles other than foods, and upon “all 
medicinal articles, compounded by any 
formula, published or unpublished, which 
are put up in style or manner similar to 
that of patent, trade-mark, or proprietary 
medicine in general, or which are adver- 
tised on the package or otherwise as rem- 
edies or specifics for any ailment, or” as 
having any special claim to merit, or to 
any peculiar advantage in mode of pre- 
paration, quality, cause or effect.” 

The rate of taxation on medicinal art- 
icles is a quarter of a cent for five-cent 
articles, half a cent for ten-cent articles, 
one cent for twenty-five-cent articles, with 
an additional cent for each twenty-five 
cents advance in the retail price. The 
same schedule applies to cosmetics and 
perfumery. Stocks which on June Ist 
were in the hands of wholesalers and re- 
tailers, who are not manufacturers, are 
subject to this tax, but the stamp need not 
be affixed until the goods are sold at re- 
tail. This practically exempts dead stock 
from the action of the law. Careful drug- 
gists will insure themselves against any 
trouble in this connection by taking a full 
inventory of the stock of patent medicines 
on hand. 
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THE PHARMACEUTICAL SER- 
VICE IN THE ARMY. 





HE reports from the various camps 
of concentration of the volunteer 
troops show that the hospital corps 

of the army is as yet in an experimental 
and formative stage. In some commands 
the regimental hospitals are being main- 
tained, whereas in others the work is be- 
ing concentrated in brigade and division 
hospitals, the latter course being pursued 
where large bodies of troops are assem- 
bled. The first active steps towards 
preparation of a large base hospital has 
been taken in the refitting of the Chick- 
amauga Park Hotel, which is to be 
known as the Leiter hospital. The am- 
bulance ship Solace has performed her 
first tour of duty for the Navy, having 
brought to New York some fifty-four 
patients collected from the fleet and the 
hospitals in the Southern waters. 


No steps have been taken, however, 
towards creating an opening for any ad- 
vancement on the part of hospital stew- 
ards, though in brigade, division and base 
hospitals there is no question but there 
is great need for the placing of the phar- 
maceutical work in the hands of a phar- 
macist bearing an officer’s commission. 
The present system, which places all phar- 
maceutical work of the higher grade in 
the hands of surgeons acting as medical 
purveyors, is such an absurdity on its face 
that it is a matter of surprise that the 
Medical Department of the Army and 
Navy have not themselves directed at- 
tention to it and taken steps to secure a 
remedy for it. There should be no ne- 
cessity for depriving any of the present 
incumbents of these offices of their posi- 
tions, as a pharmaceutical corps could be 
established and the present incumbents, 
after passing suitable examinations, could 
be assigned to duty in the pharmaceutical 
corps as medical purveyors to perform 
the same duties which they now dis- 
charge. As the present incumbents drop 
out, however, their places should be 
taken, not by surgeons, but by promo- 
tions from the lower grades on competi- 
tive examinations or by appointmeat from 
civil life. 

The ideal pharmaceutical corps would 
have at its head a colonel. One lieuten- 
ant colonel should be assigned to each 
army corps and base hospital and, should 
a laboratory be established, this also 
should be in charge of a lieutenant col- 
onel. A pharmacist major should be at- 
tached to the staff of each division com- 
mander, a captain to each brigade and a 
lieutenant and two sergeants to each regi- 
ment. This would not really increase the 
force materially or entail very large ad- 
ditional expense, since all of the officers 
of the higher grades would simply take 
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the place of the same number of surgeons 
who now perform. pharmaceutical duty. 

In view of the vast importance of the 
health of the army and of the pharmaceu- 
tical corps as ministering to its health, it 
is essential to the best development of the 
corps and to the attention of the best men 
in it that it be reorganized on some such 
basis as above outlined. 


THE STANDING OF THE RE- 
TAIL DRUGGIST. 





“J* HE position occupied by the retail 
| druggist in the community varies, 
of course, in particular instances 
according to the personal worth of the 
individual druggist. On the whole, how- 
ever, the American druggist occupies 
a satisfactory position in the community, 
particularly among the smaller towns. In 
the cities, the accumulation of wealth and 
development of a leisure class thas created 
lines of social cleavage, which leave the 
druggist in the class of the small shop- 
keeper, lower in the social scale than the 
physician, but decidedly above the keeper 
of the corner grocery or neighborhood 
haberdashery of the resident section. 
Most druggists probably realize quite 
clearly that their own position in the com- 
munity is largely dependent on their per- 
sonal characters and _ habits of life, 
though probably few realize the im- 
mense power on the future of pharmacy 
which they are called upon to exercise 
when selecting what we still term ap- 
prentices, though the term is now scarce- 
ly recognized. - In the selection of a boy 
to enter his drug store at the foot of the 
ladder of pharmacy, every druggist has 
imposed upon him a most serious duty, 
ior in choosing this boy, he is aiding to 
determine the future of pharmacy. If he 
choose wisely, a lad of intelligence, in- 
dustry and refinement, one accustomed to 
the refining influences dominant in a well- 
bred family, he will have done well for his 
calling. If, on the other hand, he care- 
lessly accept the first applicant who, it 
may chance, corresponds to the type so 
vividly portrayed by Wm. Bodeman in a 
report of the Illinois Association, which 
we publish in another column, he will 
have done an irreparable injury to the 
future of pharmacy and one which no 
exercise of courtesy, sobriety and integ- 
rity on the part of the pharmacist him- 
self can ever quite compensate for. We, 
therefore, direct the particular attention of 
our readers to this important subject and 
would impress upon them the serious 
character of the responsibility which they 
must assume in selecting the young men 
who enter pharmacy and who will some 
day determine the standing of the phar- 
macists in the community. 





THE UNIFICATION OF THE 
BOARDS. 





NE of the most important, if not the 
most important, of the matters 
scheduled for discussion at the ap- 

proaching meeting of the New York 
State Pharmaceutical Association at 
Rochester, is the unification of the Boards 
of Pharmacy in this State. We have al- 
ways advocated this step and believe that 
the officials of the Erie County Board are 
responsible for the fact that there are 
still in existence four Boards of Phar- 
macy in one State. As has already been 
rehearsed in these columns, a bill to sup- 
ersede the existing Boards of Pharmacy 
by the establishment of a Board with 
jurisdiction throughout the entire State, 
was introduced into the Legislature early 
in 1897, and this measure would undoubt- 
edly have become a law but for the action 
of the members of the Erie County 
Board in securing the exemption of the 
county from the provisions of the bill. 
This exemption was, of course, fatal to 
the primary object of the measure, which 
at once lost all chance of ultimate success, 
since, in its emasculated form, it could 
not receive the support of that large sec- 
tion of the pharmaceutical profession in 
the State who earnestly advocate the uni- 
fication of the boards. Various excuses 
were put forward by the gentlemen who 
succeeded in defeating the measure, coup- 
led with criticisms of the proposed 
law, but the fact remains that through 
their action they lost an opportunity for 
securing a board whose powers covered 
the entire State. After such a measure 
had once been passed, it would be a com- 
paratively easy matter to have secured 
any needed amendments of the law. 
This opportunity has lapsed and it is now 
incumbent on these gentlemen to draft 
a model law and to secure its enactment. 
Nothing less will acquit them of the re- 
sponsibility for the existence of the con- 
ditions which are complained of by a cor- 
respondent on another page of this issue, 
who, we are confident, voices the senti- 
ments of a very large proportion of the 
working pharmacists of the Empire State 
in advocating the unification of the 
boards. 


Delegate Thimme, of the Druggists’ League, 
complained at the meeting of the Central Labor 
Union yesterday that the Socialists had organ- 
ized a rival union of drug clerks. 

“The union consists of two clerks and seven 
outsiders,” he said. “They are all De Leon 
Socialists. I want people to be on guard so as 
not to confound them with our organization.”— 
New York Sun. 

We are sure that the sympathy of the 
entire drug trade will go out to Delegate 
Thimme in his present troubles. The 
presumption of the De Leon Socialists 
in attempting to compete with an organ- 
ization of the strength and magnitude of 
Drug Clerks’ Labor Union No. 1, other- 
wise known as the Druggists’ League for 
Shorter Hours, which nearly succeeded in 
getting a bill through the Legislature at 
the last session, is simply incomprehensi- 
ble. No doubt exists in the mind of any 
pharmacist but that Delegate Thimme 
and the Central Labor Union, with the 
help of Druggist Doherr, will ultimately 
triumph over their rivals. 
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(Written for the American Druggist.) 
PERMANENT LIBRARY 
PASTE. 

By FRANK EDEL, 

Des Moines, Ia. 


HAVE been astonished to note that 
| some authorities advise the use of 

flour and gelatin for making library 
paste. My own experience has proved 
that neither starch nor flour are suitable 
for the purpose. 

About two years ago I began a line of 
experiments with the view to find a pre- 
servative which would prevent paste 
from turning sour. Where there is much 
labeling to be done, there is nothing 
which at all compares with well made 
flour paste. This is, however, notori- 
ously prone to become sour and 
useless. I began a line of experiments 
covering the preservatives commonly 
used for this purpose, and formaldehyde. 
Formaldehyde in the proportion of 1 per 
cent (by this I mean one part of the 40 
per cent solution added to one hundred 
of paste) will preserve either flour or 
starch paste indefinitely, and additional 
experiments proved that it was equally 
good as a preservative for mucilage. My 
experiments covered a period of six 
months, and were as exacting as one 
could wish. 


Paste for General Use. 


When I inaugurated these experiments 
it was my intention to extend them so as 
to include not only the preparation, but 
the preservation of the different pastes 
and mucilages in common use, and to see 
if I could not find some paste which 
would do all classes of work, and, at the 
same time, keep well. I had often wanted 
a paste for mounting photographic prints 
finished on the ferroplate which would 
not pefietrate the paper and destroy the 
finish on the prints. I made a few tenta- 
tive experiments, but, for want of time, 
did not complete them. Lately, how- 
ever, my attention was directed to 
a library paste which, on _ experi- 
ment, proved to be an_ excellent 
mountant, and I at once set about 
to produce a paste with similar good 
qualities. None of the published for- 
mulas yielded satisfactory results. The 
moisture in the paste struck through, so 
that it was impossible to satisfactorily 
mount highly finished photographic 
prints with it. They resembled the better 
class of library pastes in color only, not 
in their adhesive or keeping qualities. 
These formulas all called for either flour 
or starch; some recommended the addi- 
tion of gelatin, others advised the use of 
a small amount of acid. 

After trying both starch and flour in 
every conceivable combination with both 
gelatin and dextrin and failing to get any 
good results, I thought it advisable to 
make as thorough an examination as I 
could of the proprietary library pastes to 
see if I could not produce a similar arti- 
cle, for it was very evident to me that 
published formulas were printed with- 
out the author’s having given any atten- 
tion to the composition of the paste it- 
self. I obtained a bottle of each of the 
different library pastes and also as many 
of the patent photographic mounting 
pastes as possible and proceeded to ex- 
amine them. The odor and general ap- 
pearance of all indicated the presence of 
dextrin as one of the constituents, and 
when a small portion was dissolved in 
water and treated with iodine, the solu- 


tion gave no starch reaction, but did give 
a reaction similar to that of dextrin. 

Appropriate tests demonstrated the ab- 
sence of both starch and flour from the 
pastes. I placed the bottles containing 
them in a water bath and gradually rais- 
ing the heat, found that at about 170°F. 
they all became liquid and clear without 
any residue. {! took one of the bottles 
and emptied its contents into an equal 
volume of alcohol and obtained a white, 
pearly precipitate, which, on drying, was 
soluble in water and physically re- 
sembled white potato dextrin. Thus I 
proved that library pastes were noth- 
ing more nor less than a mixture of white 
dextrin and water, with preservatives 
added, and that the different manufactur- 
ers all used the same material, the only 
difference being in the consistency of the 
pastes. Having found out what entered 
into the composition of the paste I set 
out to duplicate it, but discovered before 
I had gone very far that it was one 
thing to know what a thing was made 
of, and another thing to know how to 
make it. I had to defer the experiments 
at the very outset on account of a diffi- 
culty in obtaining a pure white water 
soluble dextrin. At last I obtained what 
I wanted, and started in to make the 
paste. 

Experiments. 

I shall give the different experiments 
in the order made and shall refer to them 
hereafter by number. 

EXPERIMENT NO. I. 
WHERE GRE onics es cacsqucccess 6 ozs. 
OUR. WOLEE osc cssciccccccvncccccs 8 ozs. 

Mix and dissolve the dextrin by stirring 
and then pour into bottles and allow to 
cool. 

EXPERIMENT NO. 2. 


TOMEI Sh ccniwasstecasaswsneonse 514 ozs. 
WN WHREE neds ce sicceansses 8 ozs. 


Dissolve as above and bottle. 
EXPERIMENT NO. 3 


White dextrin ........c.0..0s000. 5 ozs. 
EMOTE WUE Herexe sa's en Sas viene 8 ozs. 


Dissolve as in No. 1. 
EXPERIMENT NO. 4. 





White dextrin . 41% ozs. 
Boiling water .. 8 ozs. 
Dissolve as in No. 1. 

EXPERIMENT NO. 5. 
WEE. BORG: ac csiessiecactosedses 4 ozs. 
PIOUINE: WOUGT sipieioihiac:dsreniessiecee 8 ozs. 


Dissolve as in No. 1. 


These experiments were all repeated 
with first one-eighth of an ounce of gela- 
tin in each formula and then with one- 
fourth of an ounce, and the resulting so- 
lutions:set aside for a few days. At the 
end of this time none of them exhibited 
the slightest resemblance to the paste de- 
sired. While the paste containing the 
six ounces of dextrin and one-quarter 
ounce of gelatin was solid, the solutions 
of dextrin showed no signs of congeal- 
ing. I then came to the conclusion that 
heat was an important factor; so tried 
the dextrin formulas with cold water 
with, however, no better results. Actin 
on information furnished by a friend, 
decided that a moderate degree of heat 
might answer better, and so tried the 
same experiments over, heating only to 
160° F., and found that after standing a 
week in a cool place, all except the last 
two samples had congealed. The first two 
very nearly resembled library paste. I 
allowed them to stand for a week longer 
and found that the pastes made by for- 
mulas Nos. 1 and 2 were all that could be 
desired. 


The weather turned warmer, and 1 
found that I was not succeeding so well. 
I then prepared a line of pastes by the 
formulas, adding a few drops of oil of 
wintergreen and oil of cloves and a little 
formaldehyde as preservatives. The oils 
were added to cover as much as possible 
the odor of the dextria. These pastes 
were placed in the ice room of a packing 
house and allowed to stand for one week, 
when the first three were found to be per- 
fect and the last two much better than 
those which had stood in my work room 
for a longer period. 


Conclusions. 

From these experiments I draw the fol- 
lowing conclusions: 

(1) That the library pastes of the mar- 
ket are made by dissolving a good qual- 
ity of white dextrin in water and add- 
ing some preservative. (2) That in order 
to make the best paste it is necessary to let 
it stand after bottling for some weeks, 
or if it is desired to expedite the process 
the ageing can be hastened by allowing it 
to stand for a few days in an ice box. 
(3) That by following directions as to 
heat, etc., it is possible to make a paste 
containing as little as four ounces of 
dextrin to eight ounces of water, but that 
preference should be given to a_ paste 
containing five or five and _ one-half 
ounces of dextrin to every eight ounces 
of water. 

I would suggest the following finished 
formula for the production of a paste 
identical with the library pastes of the 
market: 

White Gextttn) s6ccssicssccec. 5 or 5% Ibs. 
Water heated to about 160 deg... 1 gal. 
¥% dr. 


Oil of wintergreen d 
POF GINS ove cas nucle eawcinxs % &. 


Dissolve the dextrin in water by stir- 


ring; when cool add the oils and stir; 


pour the paste into bottles, cork and place 
in a cool place where they may congeal 
and ripen. The time required for this 
varies, but the process can be much ex- 
pedited by placing the bottles containing 
the paste in a cooling chamber at a tem- 
perature of 40 or 45 degrees, when it will 
ripen in a few days. 

The original, and, to my idea, the best 
of the library pastes on the market is 
broadly patented, but I cannot see how a 
patent was ever obtained on a solution of 
white dextrin and water. 

My subsequent investigations would 
lead me to advise against the use of for- 
maldehyde as a preservative, as it seems 
to retard the ripening process; while the 
oils may be sufficient to preserve the 
paste, I think that slightly larger quan- 
tities than are here given will have,to be 
used. In the experiments quoted, I made 
comparative tests, one with a simple mix- 
ture of the oils, two drams to the gallon, 
and another with the addition of the for- 
maldehyde, and where the pastes were 
ripened at normal temperature, I found 
that those containing formaldehyde were 
not so satisfactory as those without it; 
those ripened in the cooling room, how- 
ever, seemed to be just the same as those 
without it. The oils do not seem to re- 
tard the process at all, while the same 
cannot be said of the formaldehyde. It 
would seem that some change takes place 
in the properties of the dextrin, for if we 
take fresh dextrin and make a paste, it 
will take at least several days to suitably 
ripen; while, after the process is com- 
plete, if we set the solution in hot water 
and dissolve or melt, and then set it in 
a cool place, we find that in twenty-four 
hours or less in almost every case the 
paste is as it was before it was melted. 





we 
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(Written for the American Druggist.) 
SOME FORMALDEHYDE RE- 
ACTIONS. 


By PROF. GEo. C. DIL. KMAN, 
New York College of Pharmacy. 
ITHIN the past three years the 
\\ literature of formaldehyde has 
grown amazingiy,and widely scat- 
tered as are the v various contributions, it 
is not surprising to find considerable 
duplication of work. This fact has been 
brought to my attention in looking up 
the literature relating to the action of 
formaldehyde on albumin, a task under- 
taken at the suggestion of the editor of 
the American Drucaist with a view of 
gaining some definite knowledge as to the 
possible utilization of formaldehyde, both 
as a test for the presence of albumin in 
urine and as a preservative for keeping 
urine destined for subsequent examina- 
tion. 

Much has been written concerning the 
compounds formed by the action of for- 
maldehyde on albumin and this phase 
of the subject will be taken up first. 


The Reaction of Formaldehyde with 
Albumins. 


Upon dilution with water, the white of 
an egg deposits a flocculent precipitate 
consisting of globulins, which may be 
readily removed by filtration, the result- 
ing clear liquid holding in solution ovoal- 
bumin and ovomucoid. Heat applied to 
this solution causes coagulation to take 
place promptly, and the coagulum is now 
classified among the derived albumins, 
and, as well known, is insoluble in water. 
lf, however, prior to heating, a small vol- 
ume of formaldehyde solution be added, 
no coagulum is formed nor is it formed 
when, as the result of prolonged heating 
or even boiling, all trace of formaldehyde 
has disappeared, its total disappearance 
being proven by a negative reaction with 
ammoniacal silver nitrate solution. For- 
maldehyde-albumin solution can be con- 
centrated, and possesses a color varying 
from yellow to brown, depending upon 
the degree of concentration. Its odor is 
characteristically that of fresh egg albu- 
min, and its taste sweet. If the concen- 
tration be carried on in vacuo, a perfectly 
dry residue results, which is soluble in 
water and does not coagulate when heated 
in solution. Evaporation on a_ water 
bath results in the formation of a trans- 
parent pellicle as soon as the solution is 
moderately concentrated, which shows 
that if the concentration is carried on in 
the ordinary way an insoluble modifica- 
tion of formaldehyde-albumin is formed. 

The dry powder obtained by evaporating 
in vacuo has a bright yellow color, its so- 
lution has a neutral reaction and is not af- 
fected by the addition of even large quan- 
tities of neutral salts. It yields many of the 
characteristic albumin color reactions, 
such as Millon’s and Adamkiewicz’s; the 
biuret, xanthoproteic and aceto-ferrocya- 
nide reactions are also positive, as in fact 
are most of the reactions which apply to 
albumins. The behavior of this com- 
pound with alcohol (99 per cent) is 
worthy of note. When strong alcohol is 
added to a sqlution of formaldehyde-al- 
bumin a fine, white precipitate is thrown 
down, which upon adding water immedi- 
ately redissolves, showing a marked dif- 
ference in this particular from albumin 
itself, which, while it is precipitated upon 
addition of alcohol is not again brought 
into solution by addition of water. It is 


evident, therefore, that in the case of the 
iormaldehyde modification, no structural 
change resulted from its contact with al- 
cohol, precipitation being caused by the 
change of menstruum. In the other case 
the assumption that such change did oc- 
cur, as evidenced by the alteration in 
physical and chemical properties, is amp'y 
justified. 

Other albumins, serum albumin as an 
example, show similar results when treat- 
ed with formaldehyde, so that we have a 
number of such modified or altered albu- 
mins. These compounds, in virtue of 
their behavior with reagents and their 
general properties, physical and chemical, 
cannot properly be classified with the de- 
rived albumins, albumoses, peptones, or 
mucoid substances, but seem to consti- 
tute a distinct class by themselves. 

As the constitution of the albumin 
molecule is as yet the subject of much 
controversy and doubt, the chemical com- 
position of these new compounds can only 
be conjectured. Theoretically it may be 
assumed that a combination of formal- 
dehyde with certain groups, known to be 
integral parts of the albumin molecule, 
such as amido or hydroxyl groups, has 
taken place, with elimination of water, as 
follows: 


| HH +HCOH= -N=CHs+H20 
nial NH 

iH! _— f 
art +HCOH= —NH' che +H20 
cia 


And that methylene derivatives of al- 
bumin were formed (F. Blum, Zeitschrift 
fur Phys. Chem., XXII, 127). Or it may 
be assumed that addition products re- 
sulted; which assumption is certainly 
justified, when the readiness of aldehydes 
in general to form such combinations, 
and the possibility of an existing group 
or groups in the albumin molecule, cap- 
able of such additions is considered. 
Such modified albumins are at present 
manufactured on a commercial basis, ap- 
pearing on the market under various 
names. 


Action of Formaldehyde on Some Constit- 
uents of Urine. 


When formaldehyde in solution (35-40 
per cent) is added to normal urine, it 
enters into reaction with urea and uric 
acid, forming addition compounds with 
them or possibly other forms of com- 
pounds with the elimination of water. 
The compound formed with uric acid re- 
mains in solution, but can be obtained in 
crystalline form by concentration. The 
urea compound scparates out rapidly, par- 
ticularly if the urine be acidulated with 
hydrochloric acid; in both cases the sepa- 
ration is complete. Formaldehyde re- 
acts readily with the hydrochloride of 
amido compounds, and the addition of 
hydrochloric acid, in consequence, facili- 
tates the reaction. This reaction may be 
carried out as follows: 1 Cc. of strong 
hydrochloric acid, and 2 Cc. of formal- 
dehyde solution are added successively to 
about 15 Cc. of urine and set aside for 
about one hour, when a separation of the 
urea- formaldehyde will have taken place. 
This reaction is employed for quantita- 
tive estimations of urea, the complete 
separation, and the marked insolubility 
of the compound formed (which permits 
thorough washing without appreciable 
loss), rendering it available for this pur- 
pose (C. Goldschmidt, Bericht. d. D. 
Chem. Ges., 1896, 2438). 

As formaldehyde reacts with urea with 
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formation of a precipitate, its value as a 
means of detecting albumin and globulin 
in urine, would seem to be questionable. 
Its addition to urine for purpose of pre- 
servation, containing sugar in cases, is 
objectionable, particularly where any of 
the reduction methods are to be em- 
ployed, the results obtained being much 
higher than they should be on account of 
the reducing properties possessed by the 
formaldehyde itself. 


Preparations Used in the Hospitals 
of New York. 


(Concluded from page 281.) 
PULVIS PRO INFLUENZA—IV. 


Anti-Grippe Powder IV. 
In 20 powders. 


CORCINDE csccsakshsckes 3 grs. 0.2 Gm, 
Sodii bicarb. ...ccccoes 40 grs. re} Gm. 
Phenacetini ...... 0 Gm. 


Acetanilidi .... of each 60 grs. £0 Gm. 


Dose: 1 powder. 
PULVIS PRO MALARIA (THOMSON). 


In 20 powders. 
5 grs. 4 





Opii pulv. ...... 0.32 Gm 
Quininae sulph, 6.00 Gm. 
Zingiberis pulv. 

of each 100 grs. 6.40 Gm. 


Dose: 1 powder. 


PULVIS QUININAE COMPOSITUS. 


Clark’s Powder. 
In 20 faeeers. 


TSO AI, cc icsnesewns 20 grs. 1.3G 
Capsici pulv: .s..0.00 60 grs. 4.0 — 
Quininae sulphatis ... 200 grs. 13.0 Gm 


Dose: 1 powder. 


UNGUENTUM ACETANILIDI COMPOSITUM. 


MNES) adic uusuawksxseeeeun’ 2 parts 
Hydrarg. chlor. mit ............ 1 part 
Bismuthi subnit. .............+5- 2 parts. 


Ung. zinci oxidi q. s. ad 16 parts. 


UNGUENTUM ANTI-HAEMORRHOIDALE, 
Pile Ointment. 


Morphinae oleatis (10 per cent).. 1 part. 
SE Se ae SS parts 
SANE suk on sbarannd oe 4 parts 
FE ee 8 parts 
CA RU OE <5 cancne sdecveanensen 16 parts 
AGIs DENZOAG ..00000000000000 24 parts 


Melt the wax, resin and benzoated lard 
together at a gentle heat, then digest the 
camphor with the mixture until it is dis- 
solved, allow it to cool and, before it sol- 
idifies, add the oleate of morphine and 
oil of ‘sassafras, and mix thoroughly. To 
be applied on lint. 


UNGUENTUM IODOFORMI ET BISMUTHI 





COMPOSITUM. 
DNONIRNL | ons se ndwsnacweswenesun . 4 parts. 
Bismuthi_ subnit. . 4 parts. 
Acidi carbolici ......... one, a Dat. 
Balsami Peruviani .... . 12 parts. 
SIE, RIEL IOMEOL oshcese0sen snouts 32 parts. 
PRRCRRLA we cesievwvences q. s. ad 64 parts. 


UNGUENTUM PRO RHEUMATISMO, 


Rheumatism Ointment. 


NEED cdc y sone cnenwes sabe 1 part 
TOL, SEPEDIGTINNA ....occccccccceccs 1 part 
Adipis lanae hydrosi ............ 1 part. 
MEE Gesuunacauesshanenteabesceey 8 parts. 


UNGUENTUM RESORCINI ET ZINCI. 


Taylor’s Ointment. 


ee EO oe ee 80 grs. 4 Gm. 
TANCE ORD occcccsssvece 25 Gm. 
Amyli pulv. .... of each 1 oz. 25 Gm. 
Petrolati ........ q. s. ad 4 ozs. 100 Gm. 


UNGUENTUM SALICYLICUM. 


Lassar’s Paste. 


Acidi_salicylici 2 parts. 
AGATE DUNG, 00000000 -- 8 parts. 
Ung. zinci oxidi - 90 parts. 
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Prize Essay. 


Brief, bright Essays, on subjects of interest to 
pharmacists, are invited for this department. For 
acceptable articles, long or short, the AMERICAN 
Drvcaist will give $5.00. 


MY BEST INVESTMENT. 


By Ep. E. W1LLIaMs, 
Antigo, Wis. 


HE best selling and best paying pro- 
prietary remedy that I have ever 
put up is a compound extract of 

sarsaparilla prepared from the following 
formula: 


2 
Buckthorn bark, 3 Ibs 
Guaiac wood, 3 Ibs. . 
Sarsaparilla, 4% Ib. ............ via 
Bumsian liquorice, We Ub. 2.....00scicceesss 











Caicined magnesia, % OZ. ........c.sscccee 05 

Water, enough to make 2 gallons. 

sugar, granulated, 10 Ibs. .......0..ss.sesees 55 
2. 

Capsicum pods, % dram ............000050% 01 

SOR MNNSTS OTIES. cckasunscasiusedacies oe 01 

BPMN MAWES WIS. son i\cscsn wien snwissece sce es 14 

Anise oil. 

Sassafras. 

Lemon. 

Wintergreen, of each 1 fl. dr. .........000 05 

MORCREIMED, UE MIURY. ccc ince cwtecsanwisanieesase ous 1.16 


Water, 2 qts. 


TOU COSE- SOE DB PINES sasccsiccwcscveceece $2 89 

In the preparation of this compound I 
proceed as follows: 

(1) Grind the buckthorn bark, sarsa- 
parilla, guaiac wood and liquorice to a 


(ana 


| 
| 


age 

















Decoction APPARATUS FOR SARSAFARILLA, 


coarse powder. Mix the magnesia inti- 
mately with the powder and transfer the 
whole to the boiler A. Pour on water 
enough to thoroughly saturate the pow- 
der and leave a stratum of liquid measur- 
ing about 2 inches. Cover the vessel 
closely and apply the heat of the gaso- 
line stove, shown in cut, until brisk ebul- 
lition ensues; boil for fifteen minutes and 
then draw off the watery extract through 
the stopcock B (which should be about 
# inch above the bottom of the boiler). 

Repeat the operation until the watery 
extract measures two gallons. To this 
add the whites of two eggs mixed with 
a little water, and heat to vigorous boil- 
ing. Strain through flannel upon the 
sugar, which will quickly dissolve by sim- 
ple agitation or stirring. Then mix with 
percolate obtained from No. 2. 

(2) Grind the capsicum, ginger and 
senna to a No. 20 powder. Dissolve the 
oils in the alcohol and slowly add the 


water. Moisten the powder with a suffi- 
cient quantity of this menstruum and pack 
in a cylindrical percolator. Pour on 
enough of the menstruum to saturate the 
powder, and when the liquid begins to 
drop from the lower orifice close it and 
allow the percolator to stand for 24 hours. 
Then allow the percolation to proceed 
(returning the percolate to the perco- 
lator until it comes through clear) until 
the menstruum has all passed through the 
percolator. Then pour on enough di- 
luted alcohol to make the percolate meas- 
ure one gallon and mix with No. 1, in 
the vessel used for preparing No. 1, and 
allow to stand for three days for any sedi- 
ment to settle below the orifice of the 
stopcock. Then fill into 8 and 16 ounce 
bottles, label, wrap with moist parch- 
ment paper, paste the edge down, make 
paper fit neck of bottle closely by wrap- 
ping with twine. When dry remove the 
twine and you have an active medicinal 
agent put up in as neat a manner as you 
can desire. The bottles retail at 50 cents 
and $1, respectively. The best advertis- 
ing point about the medicine and the 
trade-gaining point is the fact that no 
pills are needed with it. Remember that 
this is the point that makes sales. 


26 pint bottles and labels cost ............ $1 30 
TORERMMENAII~ isisidinseals ws a bicieae werecidog eursiginainasan 2 89 
$4 19 

Retail for ..... aiais wlavalsin Wie aiaiaigiateloiarine visions 26 00 
5 on SEA ICT Ee REC RCS IT CEM ICTIC SEC $21 81 


This remedy is one that “pays the 
rent” during the spring months. I can’t 
say too much for it. 


(Written for the American Druggist.) 


HYDROGEN PEROXIDE AS A 
FACTOR IN SPONTANEOUS 
COMBUSTION. 

E. H. GANE, Pa.cC., 

New York City. 


N the last number of the AMERICAN 
DRvUGGIST appears a note, by Chas. 
H. La Wall, with the above title, in 
which attention is drawn to the phenome- 
non of spontaneous combustion’ exhibited 
by hydrogen peroxide under certain con- 
ditions. This property of hydrogen per- 
oxide, the writer believes, “has never be- 
fore been recorded.” 

In the particular case described by Mr. 
La Wall, a cheesecloth bandage had been 
kept constantly moistened with solution 
of H» O2 for some time, and then through 
neglect, the bandage had been allowed 
to become warm (body temperature). 
The bandage then became charred, caus- 
ing a severe burn, and Mr. La Wall says 
that experiments have led him to attrib- 
ute this to the presence of a slight amount 
of sulphuric acid in the solution of hydro- 
gen peroxide. 

Being fairly familiar with the proper- 
ties of this substance, including the prop- 
erty “never before recorded” of causing 
spontaneous combustion, this statement 
as to the presence of a slight amount of 
sulphuric acid being responsible for the 
charring of the bandage was somewhat 
of a surprise. Consequently a series of 
experiments were conducted with a view 
of proving or disproving this statement. 

The results of these experiments which, 
it is hardly necessary to detail, showed 
just what was expected, that the sul- 
phuric acid plays little part in the reac- 


tion, other than to slightly increase the 
charring process. A similar effect can be 
produced if the solution of peroxide be 
neutralized or if it be rendered alkaline. 

The explanation of the charring is sim- 
ple when the properties of the peroxide 
are considered. Hydrogen peroxide, 
whilst very unstable and easily decom- 
posed in the presence of organic matter, 
is peculiar in this respect. If pieces of 
filter paper, cheesecloth or an ordinary 
bandage be kept constantly moistened 
with fresh quantities of the solution for 
some time and then allowed to become 
almost dry, or better still, if an ethereal 
solution be used and the ether allowed 
to evaporate, it will be found that the 
peroxide has not been entirely decom- 
posed, but will remain in the paper or 
cloth for some time. If these pieces be 
then warmed, charring will ensue quickly 
at a comparatively low temperature, de- 
pending on the amount of peroxide in 
the material. A similar condition ex- 
isted in Mr. La Wall’s bandage. The 
constant addition of fresh quantities of 
peroxide solution increased steadily the 
amount of H, O:2 in the bandage, and as 
soon as the wearer neglected to keep 
down the temperature by adding more 
of the cold solution, charring ensued, ow- 
ing to the vigorous oxidation of the 
cloth, consequent on the rise in tempera- 
ture caused by the heat of the arm. 

While it is easy enough to char a band- 
age with a warm dilute solution of 
sulphuric acid, the average commercial 
solution of peroxide does not contain 
sufficient acid to bring this about. 

There is nothing particularly new about 
this ‘‘never before recorded” property. 
The late Henry Maclagan showed some 
years ago that pure H. O2 was so power- 
ful an oxidizing agent that if a ball of 
silk be dipped in the fluid and gently 
warmed, the oxidizing proceeded so 
fiercely that the silk became inflamed. 
Moreover, one firm manufacturing this 
substance has for years described this ex- 
periment in their literature on the prod- 
uct. 

Mr. La Wall can readily confirm the 
above statements if he is so disposed. 


Crypton, a New Element, Found in 
the Atmosphere. 


A cable dispatch from Paris dated June 
6th contains the following information 
concerning the discovery of a new ele- 
ment by Prof. Ramsay, assisted by Mor- 
ris Travers. Prof. Ramsay, it will be re- 
membered, was the joint discoverer with 
Lord Rayleigh, of Argon. The news of 
the discovery was given to the world 
through a communication by Prof. Ram- 
say to the French Academy of Sciences, 
which was read before the Academy by 
Prof. Berthelot. 

The discoverers received from Dr. 
Hampson 750 cubic centimeters of liquid 
air, which they reduced by evaporation 
and collected in a tube. A gas was fur- 
nished by the residue. This gas was de- 
prived of its oxygen by the help of me- 
tallic copper, and of its nitrogen by the 
action of the electric spark, and of its 
oxygen after that by a mixture of mag- 
nesium and pure lime. This effected, 
there remained 26 cubic centimeters of 
gas, which presented, besides a weakly 
defined spectrum of argon, an additional 
spectrum till then unknown. It was 
characterized by exceedingly brilliant 
lines. one almost identical with D3. The 
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other green may be compared in inten- 
sity with the green line of helium. Its 
wave length was 5566.3. Another slightly 
weaker gave 5557.3. The density of the 
gas was approximately 22.5, that of oxy- 
gen being 16. According to the velocity 
of sound the ratio of specific calorics is 
1.666, the same as that of argon and 
helium. It, therefore, follows that the 
new gas is monatomic and constitutes an 
element. 

These facts go to prove that the atmos- 
phere contains a hitherto unknown gas 
heavier than argon and with a character- 
istic spectrum less volatile than nitrogen 
and oxygen and argon. 

Prof. Ramsay was unable to absolutely 
determine its position in the periodical. 
He, however, hazards the conjecture that 
the pure gas has a density of 40 and an 
atomic weight of 80, and that it may be 
classed with helium. The investigations 
are being continued, and a larger quan- 
tity of the gas is being prepared. 

M. Berthelot, who received a small 
supply of the new gas in a Fluckiger tube, 
has verified the existence of new lines by 
the spectroscope. — 


The Liquefaction of Gases. 


At a meeting of the Chemical Society 
at London, the president, Prof. Dewar, 
read a short paper on the liquefaction of 
hydrogen and helium. In this he re- 
capituated the history of the attempts at 
the liquefaction of hydrogen that had 
been made, and gave an account of the 
results he had obtained, in which he said 
that, on May 10, hydrogen was liquefied 
by allowing the gas, cooled to —205°, and 
under a pressure of 180 atmospheres, to 
escape continuously at the rate of from 
1) to 15 cubic feet per minute from the 
nozzle of a coil of pipe in a jacketed sil- 
vered vacuum vessel surrounded by a 
space kept below —200°. On this occas- 
ion, 20 Cc. of liquid hydrogen were col- 
lected in about five minutes, and on May 
12, 50 Cc. were obtained before the hy- 
drogen jet froze up from the solidifica- 
tion of air in the pipes. The yield of liq- 
uid was about 1 per cent of the gas. 
Liquid hydrogen is clear and colorless, 
showing an absorption spectrum and a 
well defined meniscus. Experiments on 
the density of hydrogen in palladium 
gave a value 0.62 for the substance in 
combination, and it will be interesting to 
find the density of the actual liquid at its 
boiling point. Experiments were made to 
prove the excessively low temperature of 
the boiling fluid: a long piece of glass tub- 
ing, sealed at one end, but open to the 
air at the other, and cooled by immers- 
ing the closed end in liquid hydrogen, 
immediately filled, where it was cooled, 
with solid air; another experiment was 
made with a tube containing helium. 

All known gases have now been con- 
densed into liquids which can be manipu- 
lated at their boiling-points under atmos- 
pheric pressure in suitably arranged ves- 
sels. With hydrogen as a cooling agent, 
it will be possible to get within 20° or 30° 
of the zero of absolute temperature, and 
its use opens up a new field of scientific 
inquiry. Unfortunately, Professor De- 
war added, the cost of each of these ex- 
periments is nearly £50. 


Must Have It. 
Continue to send me the Druaaist, as 
I can’t afford to be without it. 
T. J. SHANNON. 








Sharon, Tenn. M-y 12, 1898 


Waxes, 
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Pharmaceutical Progress. 


New Remedies—Improved Processes—Modern Inventions—Wrinkles in 
Dispensing—Tests and Reactions, 


























Amarol is a new designation for inges- 
tol, a German proprietary stomachic mix- 
ture. 


Petrosulfol is the name given by a 
German firm to a product closely resem- 
bling ichthyol, but with a less disagree- 
able odor. The therapeutic claims made 
for it are identical with those made for 
ichthyol. 


Rhamnin js the trade name given by 
Steinbach (Klin. Therap. Woch., 1898) to 
fluid extract of Rhamnus Frangula, which 
he recommends very highly as a laxative 
for children. Why such a misleading 
name should be adopted it is difficult to 
understand. 


Haemoferrogen i is the name which has 
been applied to “Haematogenum siccum” 
or dried haematogen, a Dutch prepara- 
tion, which was described in this journal 
for February 25th, page 97. It is a dry, 
odorless preparation made from blood, 
which has been proposed as a remedy in 
chlorosis and other anemic conditions. 


Compound Dialysates.—Under the 
names of dialysates, a class of prepara- 
tions has been proposed in Germany, 
composed of dialysed fluid extracts. Re- 
cently Gehe & Co. have placed on the 
market compound dialysates which con- 
sist of dialysed fluid extracts of mixtures 
of drugs such as the official teas ot 
“species.” 


Piperazin Salicylate is a compound of 
one molecule of piperazin with two mole- 
cules of salicylic acid. It melts at from 
215 to 218 degrees C. and is soluble in 
water, alcohol and ether. According to 
an English patent, this compound is made 
by crystallizing out of it from a saturated 
solution of the two components in the 
molecular proportions indicated. 


To Determine the Melting Point of 
Fats, Etc.—Blitz (Neder. 
Tijdsch. Phar., 1898, I1) recommends the 
following process: Lay small pellets of 
the wax upon metallic mercury, and heat 
until the pellets melt. Allow to cool for 
twenty-four hours, plunge a thermometer 
into the mercury and heat it very slowly, 
noting the temperature at which the 
edges of the layer of wax or fat floating 
on the surface of the mercury commence 
to melt. 


Cultivation of Pilocarpus in Italy.— 
Gaylio has isolated 0.62 per mille of pilo- 
carpine nitrate from the leaves of speci- 
mens of Pilocarpus pinnatifolius grown in 
the Botanical Gardens of Palermo. From 
commercial leaves the author finds 0.56 
per mille, which is a little lower than the 
figure of Merck, who found 0.7 per mille. 
Pilocarpus grows well in the open in 
Sicily, and its cultivation might, there- 
fore, be a paying industry.—Arch. de Phar- 
macol., 1897, 105.—Pharm. Jour. 


Nutrose-Casein Sodium.—This prep- 
aration (Phar. Post) consisting of albu- 
min obtained from milk, is said to be 
more readily and completely digested 
than meat albumin, and withal to pos- 
sess the same nutrient value. On this 
account, and because of its easy assimi- 
lation, it is much prized in intestinal dis- 
orders and digestive disturbances in gen- 
eral. In the treatment of anaemia and 
scrofula and during convalescence it is of 
much value. In the various children dis- 
eases it has been used with great success. 


Diuretin Adulterated with Caffeine. 
—Diuretin is a double salicylate of theo- 
bromin and sodium. According to Bon- 
nema (Pharm. weekbl. 1897, 27) this is 
sometimes adulterated with caffeine, 
which adulteration can be effected in the 
following manner: Dissolve the salt under 
examination in water by the aid of sod- 
ium hydrate. Shake out the solution with 
benzol, filter through a dry filter and eva- 
porate the filtrate on a water bath. The 
residue shows under the microscope the 
distinctly characteristic crystals of caf- 
feine. 


A New Thermometer-Liquid.—A new 
filling for low-temperature thermometers 
is brought to notice by Prof. Dr. Kohl- 
rausch (Phys.-tech. Reichsanstalt in 
Charlottenburg), namely, petroleum ether, 
which freezes at —190°. Heretofore it was 
customary to employ a mixture of toluol 
and alcohol which, however, freezes be- 
low —100°. It must, however, be noted 
that commercial petroleum ether varies 
in density; and, as this presumably would 
not be without influence on the congeal- 
ing point, it might be well to designate 
ether of a fixed density, to insure uni- 
formity of results. 


Iodized Oils.—By combining iodine 
and sodium iodide with a small amount 
of glycerin, A. Schmitt (L’Union Phar.) 
finds that the solution is readily taken up 
by oils, and the preparation thus ob- 
tained is stable and elegant. It is thus 
possible to prepare an iodized oil quickly 
without the application of heat, which in 
the case of cod-liver oil is a great advan- 
tage. The proportions used are: sub- 
limed iodine, 1 gramme, sodium iodide, 
25 centigrammes, glycerin, 1 to 2 drops. 
Rub together until dissolved, then add 
the prescribed amount of cod-liver or 
other oil. 


Cresamin.—This name has been ap- 
plied to ethylene diamincresol, which was 
formerly known as tricresolamin, and 
which has been recommended as a disin- 
fectant and antiseptic for the treatment 
of wounds. It is prepared by simply mix- 
ing tricresol with ethylenediamine. Cre- 
samin solution is understood to mean a 
solution containing 1 per cent of tricresol 
and 1 per cent of ethylenediamine. It is 
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a colorless solution with an odor resemb- 
ing that of phenol. Upon exposure to the 
atmosphere for some time it takes on a 
light yellow color without materially af- 
fecting its disinfecting properties. 


Euphthalmine.—In the first descrip- 
tion of the hydrochloride of this base 
(CizH2,O:N HCl) it was stated to be 
very deliquescent, but C. Harris has since 
ascertained that by recrystallization it 
loses this objectionable character, and can 
be obtained in the form of a very per- 
manent snow-white crystalline powder, 
very soluble in water and soluble in about 
two parts of boiling absolute alcohol, sep- 
arating again on addition of ether in cry- 
stalline aggregates. The salt is anhy- 
drous; it melts in 183°—184° C. and be- 
gins to run together at 181° C. The 
Salicylate, C::H2sOsN »>CsHs(OH) COOH 
—prepared by mixing ether solutions of 
the base and of salicyiic acid, and recry- 
stallizing from absolute alcohol and ether 
—melts at 115°—116° C. and is very read- 
ily soluble in water.—Berichte, xxxi., 665. 
—Pharm. Jour. 


Guaiacyl.—This is prepared according 
to André (Phar. Post) as follows: Melt 
100 gm. pure crystalline guaiacol at mod- 
erate temperature and gradually add an 
equal weight of pure concentrated sul- 
phuric acid, taking care to avoid a rapid 
tise in temperature. After 48 hours, when 
a red syrupy mixture will have formed, 
which is diluted with six or seven times 
its volume of distilled water and heated 
on a water bath to 80°, saturate with pure 
calcium carbonate, adding only a small 
quantity at a time; filter and evaporate to 
‘dryness. The residue is treated with 4 to 
5 times its weight of 90 per cent al- 
cohol and any undissolved matter re- 
moved by filtration and the solution again 
evaporated until dry. The product is a 
yellowish gray powder, which is readily 
soluble ia alcohol and water, but insolu- 
‘ble in fixed oils. It is employed as an 
anaesthetic in minor surgical and dental 
‘operation. 


Ozone and Artificial Perfumes.—H., 
Trillat reports on the advantageous em- 
ployment of ozone applied on the com- 
mercial scale in the laboratories of the 
Société Anglo-Frangaise des Parfums 
Perfectionés at Courbevoie as an oxidiz- 
‘ing agent in the production of vanillin 
from iso-eugenol, anisic aldehyde (aubé- 
pine) from anethol, and heliotropine from 
iso-safrol. On the manufacturing scale 
each ozonizer used is capable of produc- 
ing 150 grammes of ozone per hour. The 
yield of completed products is found, 
‘when working with large quantities, to 
compare favorably with experiments on 
‘the small scale, and the cost of production 
compares favorably with that of other 
oxidizing agents. The fact that the use 
‘of chemicals, and, therefore, the produc- 
tion of by products, is obviated is also a 
great advantage in the process—Montteur 
Scientif. [4], xii, 351, through Phar. 
Jour. 


Hydrarguent is apreparationof a light 
yellow color, slightly acid, possessing a 
faint odor of oleic acid, only faintly soluble 
in alcohol and ether, but readily soluble 
in petroleum ether. It is very tenacious 
and has the following composition: mer- 
‘cury 19756, oleic acid 74.98, water 5.40 
‘per cent, besides a trace of glycerin. Its 
indentity approaches closely that of the 
Hydrarg. oleinicum described by Fisher, 
which latter is prepared as follows: 25 
‘parts of yellow mercuric oxide with a 
‘like quantity of alcohol are agitated and 


mixed in a porcelain vessel with 75 parts 
of oleic acid until of such consistence 
that the heavier particles can no longer 
subside. After setting aside for 24 hours, 
the mass is heated to not higher than 60° 
and stirred until its weight equals 100 
Gm. Metallic mercury separates at 
higher temperatures, so these must be 
avoided. A preliminary note on this sub- 
stance appeared in this department on 
April lith, page 194 

Concentration of Diphtheria Anti- 
toxin.—A practical disadvantage in the 
use of diphtheria antitoxin is the large 
amount of serum that has sometimes to 
be injected. Bujwid (Deut. med. Woch., 
February 24th) has discovered a method 
of concentration by which 1,000 units can 
be injected with 14 to 3 Cc. of serum. 
The details of the preparation consist in, 
first, freezing the serum gradually, so 
that white crystals begin to form in the 
yellow fluid. Eventually the yellow fluid 
also freezes. The resulting solid mass is 
next allowed to thaw gradually. The 
yellow fluid is the first to appear, and 
consists of albumen and salts; the white 
crystals are the next to thaw. The two 
fluids now remain separate, the yellow 
being below and the white above. The 
immunizing quality is only contained in 
the yellow fluid, and it appears to be 
twice as strong as it was before being 
frozen. 

Oesypus.—As a substitute for the more 
expensive Lanolin, this is recommended 
by the Wr. Med. Bl. It is cheap and 
is obtained as a waste product from sheep 
wool washings. Unctuous to the touch 
and very tenacious, it is dark brown in 
color and possesses a very unpleasant 
odor, which may be modified by the ad- 
dition of vanillin. It should not, accord- 
ing to Rosenthal, be employed in acute 
cases of eczema. The same authority 
gives the following formulae for making 
pastes which are readily applied, very 
pliant, adhere well and do not become 
rancid, and are said to have been pro- 
ductive of good results in chronic ecze- 
mas. 





No. 1. 
WES (ORANG: 655 <cecicicaatcieveeasehe 20 Gm. 
Starch ..... a ; 
Olive oil 
Oesypus ... 
Vanillin ..<« 
Mix. 
MR CORI a dcsasnacweseaccuesaes 20 Gm. 
RIM cca cinsaay casos Waseaseniie 20 Gm. 
REEL IU 6. o's :6ieeiainawnss sie ease o4e 28.5 Gm. 
WDEEVOUS: ccsipicccecs sncvecsenen 28.5 Gm. 
Tincture of benzoin ........... 3 Gm. 
Mix. 


Eucaine “B” in Minor Surgery. 


In a paper read before the Paris Acad- 
emy of Medicine, Prof. Reclus states that 
the toxicity of Eucaine “B” is three and 
three-quarter times less than that of co- 
caine, and that he has performed a num- 
ber of long and delicate operations with 
solutions of Eucaine “B” that were more 
than four months old. This is not pos- 
sible with cocaine solutions, as_ they 
change at the end of four or five days. 

Dr. Bayer, assistant at the Polyclinic 
of Prof. Rosenheim in Rerlin, also speaks 

very highly of Eucaine "%” in an article 
published in “The Ther: ; eutische Monats- 
hefte,” April, 1898. He concludes his re- 
port as follows: “Though we have used 
Eucaine ‘B’ extensively in the oesopha- 
gus and rectum, we have not met with a 
single disagreeable experience, and we, 
therefore, can conscientiously recom- 
mend the preparation for the purpose 
stated.” 


RECENT PHARMACEUTICAL 
RESEARCH WORK.* 





On Cold Saponification of Fats and Oils. 


After R. Henriques found that under 
certain conditions fats and oils permitted 
cold saponification, it became evident that 
this method, if it were to become of prac- 
tical use, must yield results which would 
coniorm in all respects to those obtained 
by the hot method. The author in the 
course of time has tabulated the results 
obtained from a goodly number of com- 
parative analyses, on the basis of which 
an opinion on cold saponification, and 
more particularly on its adaptability to 
the analysis of fats and oils, may properly 
be ventured upon. He remarks, however, 
that the time has not yet arrived when 
the hot method may be definitely aban- 
doned, even in such cases where one 
method yields figures which actually co- 
incide with those obtained by the other 
method, for the reason that until now 
only pure fats and oils were under ob- 
servation. It must first be determined to 
what extent the cold method will prove 
useful in the case of fats and oils to which 
fraudulent additions have been made, as 
far as the detection and identification of 
the foreign body is concerned, by further 
investigations in this direction. It is ap- 
parent, however, as Dieterich remarks, 
that the detection of these additions, by 
means of the cold method, becomes im- 
possible or at least uncertain if they hap- 
pened to be bodies that saponify with dif- 
ficulty, or, perhaps, not at all with this 
method. 


Examination of Waxes by the Hot and the 
Cold Methods. 


Karl Dieterich has recently conducted a 
series of examinations, after the method 
of Hubl (hot) and the method of Henri- 
ques (cold), on a considerable number of 
pure waxes, partly with a view of ascer- 
taining the manner in which adultera- 
tions influence the normal wax numbers 
(saponification numbers, etc.) and partly 
to establish a possible superiority of one 
method over the other. The results have 
shown that in most cases the cold method 
values are somewhat lower than those ob- 
tained by the hot method, and that where 
the relation of values appears normal the 
difference between the two methods can- 
not be charged alone to the error com- 
mon to all titrations. The author states 
that in a few instances he succeeded in 
obtaining like results by both methods, 
and that in general the slight variations 
observed can be ignored. When the’ fact 
that a mass of wax is never quite homo- 
geneous is considered and the result by 
both methods is alike, even to decimals, 
this is to be attributed to chance or optim- 
ism. Those who will examine smaller 
portions of wax, all taken trom a com- 
mon source, perhaps the product of the 
fusion of larger quantities, will find that 
although these may have been of like 
origin the results obtained upon examin- 
ation of the individual portions vary con- 
siderably, and from what has been said 
it is certainly unreasonable to look for 
different results. 

As the result of his experiments Diet- 
erich has arrived at the following general 
conclusions: That the cold method yields 
results, in the case of a pure wax, which, 
while they approximate those obtained by 

* Communications from the Haelfenberger Anna'en, 
1897. Transiated for the American Druacist. 
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the hot method, only in rare cases agree 
exactly with them. The results so ob- 
tained nevertheless are, as well as the ones 
obtained by the hot method, conclusive, 
and may serve as standards. In doubtful 
cases, where uncertain results only are 
obtained by the hot method, the cold 
method results may be accepted as decis- 
ive. As a means of detecting adultera- 
tions (with the possible exception of cer- 
asin) this method has fully sustained the 
claims made for it. It must not be for- 
gotten, however, that the figures never 
exactly correspond with those of the 
other method. This, however, cannot be 
expected when the fact that wax never 
represents a perfect homogeneous body, is 
taken into account. How the adulterants 
present in wax infiuence its general prop- 
erties may be perceived from inspection 
of the following table: 


Stearic acid raises the gravity and also 
the acid and saponification numbers. 

Cerasin lowers the acid, ester and sa- 
ponification number. 

Carnauba wax lowers the acid number, 
in consequence of which the ratio number 
becomes abnormal. The gravity is raised. 


Japan wax raises the gravity, also ester 
and saponification number. 

Lard lowers the gravity and raises ester 
and saponification number. 


Suet lowers gravity and raises ester and 
saponification number. 

Colophonium raises gravity, also sa- 
ponification and acid number and lowers 
ester number. 


The Rational Examination of Peruvian 
Balsam. 


As is known, Karl Dieterich has given 
much attention and devoted much time 
to the investigation and examination of 
Peruvian balsam (Pharm. Zeitung, 1896, 
No. 81, 1897 Nos. 36 and 90). According 
to these investigations, it must be as- 
sumed that the statements regarding this 
balsam, as they appear in the German 
Pharmacopoeia, are, at least in part, not 
founded on fact. On this account, Diet- 
erich has perfected a new quantitative 
method for the examination of this bal- 
sam and has written a new description, 
both of which will be embodied in the 
text of the new Pharmacopoeia. The new 
description follows: 


A balsam obtained by incising the bark 
of Toluifera Pereira, a liquid of a dark 
brown color, transparent in thin layers, 
and free from stringiness, of an agreeable 
odor, and having a sharp acrid and bitter 
taste; permanent in air. If the balsam 
be spread over two smooth cork disks, 
and these brought in apposition, they 
may adhere, but must not become firmly 
united, even after a lengthy exposure at 
ee temperature, Sp. Gr. 1.135— 

If 1 Gm. of balsam be dissolved in 200 
Cc. of strong alcohol, and after addition 
of a few drops of phenolphthalein is tit- 
rated with N-10 alcoholic solution of 
potassa until the separated floccula in- 
stantly and rapidly sink, and the superna- 
tant liquid becomes colored dark red, only 
from 10—15 Cc. of reagent should have 
been required. 

If 1 Gm. of balsam be placed in a glass 
stoppered flask, capacity one liter, and 50 
Cc. petroleum benzin (Sp. Gr. .700 at 15? 
C.), and 50 Cc. of N-20 alcoholic solution 
of potassa be added, and the flask set 
aside well stoppered for 24 hours at the 


room temperature, it should require for 
solution of the resin soap (which separ- 
ates out) after dilution with 300 Cc. of 
water, and addition of phenolphthalein, 
from 40.83—41.5 Cc. N-20 H.SOx; to com- 
plete the back titration, corresponding to 
from 8&5—9.7 Cc. of combined potassa 
solution. 

Warm 1 Gm. of the balsam with ether, 
and placing on a small weighted filter, 
extract with ether until exhausted. The 
ethereal filtrate is placed in a separating 
funnel and shaken with 20 Cc. of a 2 per 
cent sodium hydrate solution. The al- 
kaline solution of resin-ester so obtained 
is treated with hydrochloric acid and the 
precipitated resin washed to free from 
adhering acid; it is then dried in a des- 
sicator at 80°; no more than 28 per cent 
resin-ester should be obtained. The eth- 
ereal solution of cinnamein is allowed to 
evaporate spontaneously and when this is 
accomplished, the residue is placed in a 
dessicator for 12 hours and then weighed. 
It is afterward returned to the dessicator 
and weighed again after 12 hours. The 
average of both weighings must not show 
less than 65 per cent cinnamein and aro- 
matic compounds. 


Rational Examination of Copaiba Balsam. 


As a result of his investigations in con- 
nection with this important drug, K. Die- 
terich has compiled the following pro- 
posed description for the new German 
Pharmacopoeia: 


Balsam derived from South American 
species, particularly from Copaifera of- 
ficinalis and Copaifera quianensis. 

A clear, yellowish brown, slightly or 
not at all fluorescent liquid, of a peculiar 
aromatic odor, and a persistent sharp, 
somewhat bitter taste, Sp. Gr. 0.980— 
0.990. 

If 1 Gm. of the balsam be dissolved in 
50 Cc. of strong alcohol, and after the 
addition of phenolphthalein solution is ti- 
trated with N-20 alcoholic potassa, it 
should require from 2.7—3 Cc. to pro- 
duce a permanent red color. 

If 1 Gm. of the balsam is placed in a 
glass stoppered flask, capacity one liter, 
and 20 Cc. of a N-20 alcoholic solution of 
potassa together with 50 Cc. of benzin, 
Sp. Gr. 0.700—0.7, are added, and the 
whole set aside well stoppered for 24 
hours at the room temperature, it should 
require upon titrating back with a N-20 
solution of H.SO, after diluting first with 
alcohol and adding phenolphthalein, about 
16.75—17 Cc. to permanently discharge 
the red color—corresponding to 3.0—3.25 
Cc. of combined alcoholic KOH solution. 
Further investigations on Maracaibo and 
Para copaiba balsam, and which served in 
part to establish the above standards, are 
also referred to by the author. 


Notes on Sumatra and Siam Benzoin. 


The same author on many previous oc- 
casions has shown that the results obtain- 
ed from examination of resins, when ex- 
tracts of the latter are employed for this 
purpose, are fallacious. Figures are ob- 
tained which in no way represent the 
value of the drug proper. For this rea- 
son, Dieterich employed for his investiga- 
tion the drug itself and established the 
following values: 

Saponification 
No. 
184.80 
to to 
123.20 231.79 


to to 
1.829 132.30 
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Penang ....0.0. 0.380 121.80 87.50 210.00 
to to to to 

0.773 137.20 91.70 226.80 

POURRE © ésceccece 1.070 121.80 79.80 201.60 
to to to to 
124.60 81.20 205. 

Palembang ..... 1.101 113.40 84.00 198.00 
to to to to 

4.023 130.90 91.00 219.80 


Sumatra benzoin should conform to the 
following requirements: 


1. As free from adulterants as possible. 
2. At least 70 per cent soluble in strong alco- 
hol. 


3. Ash, not over 1.5 per cent. 

4. Acid number, 100—130. 

5. Ester number, 65—120. 

6. Saponification number, 180-230. 

The three latter values are to be ascer- 
tained after a scheme published by the 
author. For Siam benzoin the values are 
as follows: 


1. Ash, 0.028-1.5 per cent. 

2. Solubility in alcohol; soluble residue in no 
case to exceed 5 per cent. 

Acid number, 140—170. 

4. Ester number, 50—75. 

5. Saponification number, 220-240. 

Other publications by K. Dieterich, om 
the acetyl derivatives and the acetyl num- 
ber of several resins, and his maxims to 
be observed and followed in examination 
of balsams, resins, etc., and based en- 
tirely on personal observations, are 
worthy of consideration. 


Examination of Insect Powder. 


Pure insect powder, according to Dur- 
rant, consists of the powdered buds of 
Chrysanthemum caucasicum (Persian) 
and of Chrysanthemum cinerariaefolium: 
(Dalmatian). The author claims (Rev. 
Internat. falstf., 1897, page 198) that the 
poisonous and insecticidal properties pos- 
sessed by the powder reside in a volatile: 
oil (0.5 per cent) which is found chiefly 
in the closed buds, and in a resinous sub- 
stance of acid reaction (about 4 per cent), 
this latter being the chief active constitu- 
ent. For purpose of adulteration, pow- 
dered quassia, powdered aloes and senna 
leaves, Bellis perennis, curcuma root, saf- 
ron and chrome yellow are employed. 
The microscopic detection of Bellis per- 
ennis is more difficult than in the case of 
quassia, curcuma or saffron, but upon 
igniting in these cases, about 10 per cent 
ash is obtained, the genuine insect 
powder yielding only about 6.5 per cent. 
An examination may be carried on after 
the sivwieg scheme: About 6 Gm. of 
powder are examined. Place in a glass 
cylinder, capacity about 30 Cc., in to 
which a pledget of cotton has been prev- 
iously introduced. The powder is pressed’ 
down, and moistened with ether (Sp. Gr. 
0.735); the cylinder is closed, and macer- 
ation allowed to go on for about 30 min- 
utes. Decant the ether and repeat the 
same operation four times, lastly wash- 
ing with ether until a volume of about 30: 
Ce. is obtained. The ethereal solution 
thus obtained is of a handsome yellow 
color; if, however, a green tinge is ap- 
parent the presence of foreign material 
may be inferred. In the absence of any 
green coloring matter the solution is eva- 
porated at a temperature not exceeding 
93° and the residue weighed on a tared 
watch glass. This residue must not weigh 
less than 0.243 Gm. and in the better qual- 
ities will approximate as high as 0.356- 
Gm., and possesses the characteristic 
odor of the buds. The chief and 
most common adulterants are the ad- 
dition of a coloring matter, or the em- 
ployment of the whole plant in powder 
form. ; 
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THE PHILIPPINE ISLANDS 
AND THEIR PRODUCTS." 


By Pror. CLemMent B. Lowe. 


The recent magnificent success of our 
navy in the Pacific Ocean has resulted 
in the acquisition by our country of a 
new geographical possession which, in 
many respects, is a terra incognita. The 
author found that the published informa- 
tion on the subject was not only scant, 
but was frequently contradictory. The 
Islands lie to the north of Borneo and 
Celebes, and are more than 1,200 in num- 
ber, with an area of 114,326 square miles, 
divided into 23 provinces. The popula- 
tion in May, 1897, was estimated to be 
7,636,632 souls, 100,000 of whom Chinese; 
three-fourths of the population are sub- 
ject to Spain, the remainder being gov- 
erned by native princes. The number of 
Europeans was about 25,000 at that time, 
which was afterwards increased by the 
coming of 30,000 Spanish soldiers. 

Being situated so near the equator 
(from 5° N. to 26° N.), they have a 
tropical climate. The rainy season oc- 
curs from May to December; part of that 
time (June to November) the country is 
flooded. From December to May the 
climate is delightful and mild, without 
sudden changes of temperature. The fer- 
tility of the soil is remarkable, and the 
humidity is so great that vegetation pre- 
sents a wonderful luxuriance that is 
rarely equaled. 

One of the chief products of the Isl- 
ands is the so-called Manila hemp 
(abaca); this is not a true hemp, but is 
derived from the stem of a species ot 
plantain (Musa textilis). About 600 tons 
of fibre can be produced annually from 
an acre of plantains. From the finer 
fibre shawls and handkerchiefs are made; 
when mixed with silk and cotton a beau- 
tiful texture is obtained. The vale of 
the manila fibre exported in 1897 was 
$7,500,000. A fine display of the fibre 
and articles made therefrom may be seen 
at the Philadelphia museums. 

The pineapple grows in abundance, but 
the fruit is small and dry. If the fibre 
from the leaves is wanted for weaving 
the fruit is not allowed to mature, its re- 
moval causing a considerable increase in 
the size of the leaves. The fibre is pro- 
duced by the women laying the leaves 
upon a board and scraping them with a 
blunt potsherd which removes the soft 
parenchyma tissue. It is afterwards 
washed, dried, combed and sorted. The 
threads for the celebrated web “nipis de 
pina,” considered by experts the finest 
in the world, are obtained in this crude 
manner. Some of the costumes made 
from this fabric are richly embroidered 
and sell in Manila for as much as $1,000. 

An important crop is tobacco (Nico- 
tiana rustica), which, with cigars, were 
exported in 1896 to the value of $1,050,- 
000. The Spanish Government holds a 
monopoly of their sale. 

Sugar cane (Saccharum officinarum), 
while largely grown, does not give satis- 
factory results owing to the ignorance of 
the planters. The sugar is generally of 
poor quality, and very cheap. The value 
of the sugar exported last year was about 
$8,000,000. Coffee of a strongly marked 
flavor, thought by some to rival the 
“Java” is produced to some extent; it 
goes chiefly to Spain; it is only lately 





* Abstract of a paper presented at the meeting 
of the New Jersey Pharmaceutical Association, 
held at Summit, May 18 and 19 


that it has begun to figure as an export, 
but as the plant thrives wonderfully in 
the Philippines its cultivation could be 
greatly extended. 

The indigo plant (Indigofera tinctoria, 
etc.) grows in several provinces, but the 
best quality comes from the north of the 
Island of Luzon; it is rich in the yellow 
chromogene, indican, from which, by the 
action of the acids produced by the fer- 
mentation of the juice, and its subsequent 
oxidation, the coloring substance indi- 
gotin is obtained. Owing to the primi- 
tive nature of its manufacture it ranks 
second in quality to the Indian indigo; 
it sells in the market for $85 to $75 per 
cwt. In good years it has paid the plant- 
ers 90 per cent profit. 

The cocoanut palm (Cocos nucifera) 
flourishes finely in the Philippines, not 
only on the seashore but in the interior 
of the islands. The trees present a beau- 
tiful appearance, as their trunks frequently 
rise to the height of 90 feet, and bear 
aloft on their summits a crown of leaves 
or fronds. From the fibres of the coarsé 
husk of the cocoanut ropes, mats, mat- 
tresses, bonnets, brushes, brooms, bags, 
etc., are made. Similar articles, and the 
fibre called coir, from which they are 
made, are on exhibition in the Philadel- 
phia museums, also a piece of ship’s cable 
some 36 inches in circumference made 
from coir. Considerable quantities of 
the oil expressed from the kernels are ex- 
ported; it is used by the natives for light- 
ing their houses and grounds, and when 
fresh for cooking and as an article of diet, 
precisely as we use butter. The dried 
kernel, under the name of copra or cop- 
perah, is largely exported to Europe for 
the manufacture of cocoanut oil, the yield 
being about 55 per cent, the value of the 
exports being $1,875,000. The oil is used 
principally for soap making, as the soap 
thus made (with one exception) is the 
only one soluble in salt water. 

Cassia bark obtained from Cinnamo- 
mum Burmanni is also shipped to some 
extent from Manila. 

The betel nut palm (Areca catechu) 
flourishes in the Philippines, as in the 
adjoining islands, and on the main land 
of southern Asia. The principal way oi 
using it is to take the sliced or crushed 
nut, wrap it in a leaf of the betel pepper 
(Piper. betel), over which a small quan- 
tity of lime mixed with turmeric and fla- 
vored with spices is sprinkled, which is 
then put in the mouth and chewed. It is 
supposed to sweeten the breath, strength- 
en the gums, promote digestion and stim- 
ulate the nervous system; owing to the, 
large amount of tannin contained therein, 
it prevents the relaxation of the bowels 
so common in hot climates. It is an ex- 
cellent preservative for the teeth, but 
imparts to them a dark hue, and also 
blackens the lips and mouth. 

A dweller in the Occident has but little 
idea how extensive is the use of the betel 
nut in the Orient; over 100,000,000 people 
are said to use it, and the Asiatics would 
rather forego meat and drink than their 
favorite betel nut. About 10,000 Ibs. of 
the nuts can be raised to an acre. 

Rice is raised in large quantities and 
forms the staple food of the inhabitants. 

The sago palm (Sagus Rumphi) 
abounds in the Philippines, especially in 
the large island of Mindanao. It is one 
of the smallest of the palms, seldom 
reaching a height of 30 feet; it is a mono- 
carpic plant (that is, flowers and fruits but 
once in a life time, dying afterwards). 
If cut down before the fruiting period 
the trunk contains a large spongy pith 


consisting largely of a farinaceous sub- 
stance, which, after proper treatment, 
constitutes the sago of commerce. When 
the tree is allowed to fruit before being 
cut down the trunk consists of little more 
than a hollow shell. It will give some 
idea of the enormous yield if it is men- 
tioned that a tree trunk 20 inches in di- 
ameter and 15 to 20 feet in height, will 
yield some 700 pounds of sago starch. 
An acre of sago, if cut down at one time, 
would yield 5,220 bushels, or as much 
as 163 acres of wheat, but the tree is 
from 7 to 15 years in getting its growth. 
Sago is, however, neither as nutritious 
or as palatable as rice, and is largely 
consumed only in its absence. 

The Gomuti palm (Arenga sacchari- 
fera) is indigenous to the Philippines. 
This palm rises to the height of 30 to 
40 feet, and furnishes a juice which, when 
boiled, yields a dark colored greasy sugar 
called “jaggery.” It is of a peculiar flavor, 
and is the only sugar used by the native 
population. The juice of this palm when 
drawn from the tree and allowed to stand, 
quickly runs into the vinous fermentation, 
and yields an intoxicating liquor of 
which large quantities are consumed. 
This palm also furnishes a valuable fib- 
rous substance called “Ejoo fibre,” which 
is superior to cocoanut fibre; it is noted 
for its durability and power of resisting 
wet. Fine specimens of it are to be 
seen in the Philadelphia museums. The 
tree also yields a medullary substance, 
from which a farina is derived which is 
similar to sago, but inferior in quality 
on account of its peculiar flavor. 

Black pepper (Piper nigrum) and gin- 
ger (Zingiber officinale) are cultivated 
to some extent, but are not exported. 
These and similar spices are in great de- 
mand in the East to stimulate digestion, 
as much of the native food is of a cold, 
clammy nature, and hence the necessity 
for the use of various condiments. 

Sapan wood, obtained from a_ small 
tree (Caesalpinia sapan), is exported as 
a dye wood to the value of $35,000. Many 
fruit trees besides those mentioned grow 
in the islands, such as the bread fruit, 
mango, guavo, tamarind, rose apple, 
orange, citron, etc. 

Along the shores of the islands are 
found large caverrs in which the sea 
swallows build their nesis from a species 
of mucilaginous alga. These nests are 
highly prized by the wealthy Chinese for 
the manufacture of bird’s-nest soup, 
which is countcd quite a delicacy; they 
are said to sell at times for their weight 
in silver. 

Gold is found in river beds, and de- 
posits. As gold dust, it is used as a-me- 
dium of exchange in Mindanao. Gold 
mining, as carried on by the English, has 
not yet proved profitable. Iron is said to 
be plentiful, and coal has been found in 
fine beds. Copper has been worked fora 
long time in Luzon and handsome arti- 
cles are manufactured from it. Sulphur 
and quicksilver are also native. : 

In conclusion, it may be said that if 
the Government shall deem it politically 
wise to retain these islands they will no 
doubt under a stable and wise govern- 
ment prove commercially most valuable 
possessions. The climate, however, is 
enervating and sometimes deadly to the 
white race, 


A Loving Toast. 


Success to the AMERICAN DruaaIst. 
I consider it one of the best drug journals 
published. J. A. Lroyp. 
Pulaski, Tenn., Apr 1 27, 1898. 
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We shall be glad, in this department, to respond to calls for information 
bearing on pharmacy or any of its allied topics, and cordially invite our friends 


The name and address of the inquirer must accompany the communica- 
tion, not for publication, but to assure attention, as we make it a rule to pay 
no regard to anonymous correspondence. 
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Phosphorescent Paper.—J. S.—This is 
better known as luminous paper. It is 
made by coating the surface of a suitable 
paper, by means of a brush, with a paint 
prepared as follows: 


SPEMMEUE | oscnsiesenrcsesseovesess 3. parts. 
Potassium bichromate ....... 3. parts. 
Calcium sulphide ............. 37% parts. 


After drying the above ingredients with 
the carefully regulated heat of a sand 
bath, mix the whole intimately by grind- 
ing ina mortar. Stir 1 part of the pow- 
der with 1} parts of boiling water to a 
thickly fluid paint. Apply one or two 
coats with a brush to the paper or paste- 
board to be made luminous. 


Extract of Vanilla.—W. S. H.—Suc- 
cess in the manufacture of extract of van- 
illa depends largely on the quality of 
bean employed. Druggists who are not 
prepared to buy a carefully selected Mex- 
ican bean, which has been properly rip- 
ened, will find it most satisfactory to keep 
on hand the compound tincture of vanilla 
of the National Formulary. This consists 
of a solution of vanillin and cumarin in 
alcohol, with some sweetening and color- 
ing ingredients added. Look up formula 
No. 426, page 168, National Formulary. 

As an indication of the extreme care 
necessary for the production of a satis- 
factory extract from the bean, we quote 
the formula and directions recommended 
by J. Kalish, of New York, who com- 
municated his process to the members 
of the New York College of Pharmacy 
at a stated meeting held early this year. 
While the quantities prescribed are very 
liberal, it will be a simple matter for the 
retailer to bring them down to his re- 
quirements. The formula is: 


Mexican vanilla beans ......... 3% Ibs. av. 
Granulated sugar ...........++- 7 Ibs. av. 
Cologne spirit, 199 deg. pf..... 4 gals 
DOME. ccvwbecabcaxcunisvssaacece 3 gals 


After having carefully selected a lot of 
prime vanilla beans, the first step is to 
divide it into small pieces of from % to 1 
inch long, by means of an herb-cutter. 
Place the cut beans in a porcelain jar and 
pour upon them 7 pints of boiling water. 
Cover the jar and let it stand for 24 hours. 
After maceration for 24 hours, pour off 
the supernatant liquid and transfer the 
beans to a machine which will cut or 
grind them up as fine as possible. <A 
sausage cutter answers the purpose best; 
one in the form of a chaser, consisting 
of four steel disks revolving about a 
block of wood—no contact with iron. 
Place the now finely ground vanilla in a 
porcelain jar, add to it 7 pounds of gran- 
ulated sugar, then the liquid with which it 
had previously been macerated and 8 pints 
additional of water. Stir frequently dur- 
ing 24 hours and then add 1 gallon col- 
ogne spirits or alcohol. No longer than 


24 hours should elapse before the addi- 
tion of alcohol is made, otherwise there 
will be danger of fermentation taking 
place. 

Macerate for 7 days and add another 
gallon of alcohol; macerate another week 
and add 4 pints more of alcohol. Up to 
this time the liquid has a turbid appear- 
ance, but upon the addition of these last 
four pints, it becomes clear, the albumen 
present is coagulated and the finished 
product requires no filtration. Allow this 
mixture to macerate 30 days more and at 
the expiration of that time transfer the 
whole to a Squibb’s percolator and cover 
with a muslin diaphraghm. After the 
liquid with which it has been standing has 
run through, add a menstruum made ot 
9 pints of water and 12 pints of alcohol. 
The percolate will yield an excellent tinc- 
ture or extract of vanilla, perfectly brighy 
and clear and ready for use. There is no 
method to be followed which will yield 
a satisfactory product in a few days, and 
therefore the pharmacist must anticipate 
his wants at least 60 days in advance. 


Syrup Hypophosphites.—J. W. L. 
asks us to print the formulas of syrup of 
hypophosphites and compound syrup of 
hypophosphites, the latter designated “U. 
Say fae 


There is no preparation official in the 
U. S. Pharmacopoeia bearing the name 
“Compound Syrup of Hypophosphites.” 
The National Formulary preparation, 
which goes by this title, has the follow- 
ing composition: 


COMPOUND SYRUP OF HYPOPHOSPHITES. 


Calcium hypophosphite ..... 35 Gm. 
Potassium hypophosphite 17.5 Gm. 
Sodium hypophosphite ...... 17.5 Gm. 
Iron ‘hypophosphite ........ 2.25 Gm. 
Manganese hypophosphite .. 2.25 Gm. 
Potassium citrate ........... 5 Gm. 
OE eee 2 Gm. 
Quinine hydrochlorate ...... 1.125 Gm. 
Tincture of nux vomica (U. 

JS eae ee 22 Ce. 
RR Tn Te 775 Gm. 
Water, a sufficient quantity 

DTD Sidstnosnscneceense 1000 Ge. 


Rub the kypophosphites of iron and of 
manganese with the potassium citrate 
and citric acid to powder, add sixty cubic 
centimeters of water, and warm the mix- 
ture a few minutes until a ciear greenish 
solution is obtained. Introduce the other 
hypophosphites and the quinine hydro- 
chlorate, previously triturated together 
into a graduated bottle, next add the 
sugar, the iron and manganese solution 
first prepared, the tincture of nux vomica, 
and lastly, enough water to make up the 
volume, as soon as the sugar is saturated 
by the liquid, to 1,000 cubic centimeters. 
Agitate, until the solution has been ef- 
fected, and strain, if necessary. 
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The syrup made by the foregoing for- 
mula is not intended to be perfectly clear, 
and should be shaken before using. 

The U. S. Pharmacopoeia syrup, known 
simply as syrup of hypophosphites, dif- 
fers from the N. F. article in containing 
no iron or manganese, and the omission 
of the quinine and the tincture of nux 
vomica. It is stronger in calcium hy- 
pophosphite and forms a clear liquid. 

Edward L. Schmitt, of Rochester, sub- 
mitted the following modification of the 
N. F. formula in competition for a prize 
offered by the prize essay editor of the 
AMERICAN Drucoist. It was printed in 
our January 10 number, and is one of 
three formulas for syrup which were ad- 
judged of sufficient merit for the prize: 


SYRUP HYPOPHOSPHITES COMPOUND. 
SOLUTION No 1, 
Dissolve in 6 fluid ounces of hot water. 


Potassium hypophos ..........++ 198 grs 
Manganese hypophos .......... 128 grs 
Calcium hypophos ..........++++ 128 grs 


Filter and mix with a solution of 35 
grains of 30 per cent solution of hypo- 
phosphorous acid in 4 fluid drams water. 

SOLUTION NO. 2, 

Strychnine, alkaloid 

Quinine, alkaloid 

Then in a small flask or bottle put 50 
grains reduced iron and pour upon it 385 
grains of 30 per cent solution of hypo- 
phosphorous acid and 2 fluid ounces dis- 
tilled water; allow to stand until chemicaf 
action ceases (about two days) and te 
settle. Pour the clear portion upon a 
filter. To the residue contained in the 
flask 150 grains more acid may be added. 
Allow the whole to stand a short time 
and then filter into first portions. This 
solution contains 160 grains ferrous hypo- 
phosphite with some free acid. Mix these 
three solutions, adding a little more acid 
to dissolve any precipitate which may 
form, and add sufficient heavy simple 
syrup made by percolation to make one 
gallon. Filter if necessary. This syrup 
is permanent, palatable and colorless and 
contains iron hypophosphite in the fer- 
rous condition. 

Each fluid ounce contains: 

SOLU!ION NO. 3. 


Potass. hypophosphite .... 
Calcium hypophosphite ... 
Manganese hyphophosphite 
Iron hypophosphite 
Oufnine hypophosphite 
Strychnine hypophosphite 


. 1% grs. 
. oe 





a gr. 
.. 1% gr. 
.. 7-16 gr. 
soe Se Ot. 
Butter Color with an Oily Base.—J. 
M. W. writes: “Will you please publish 
the formula of a good butter color hav- 
ing an oil as a base?” 
Try the following: 









REE) Scbpubedws. senses eune 3 parts. 
Ammonium carbonate ........ 1 part. 
Anatto seed, bruised .......... 36 parts 
er er 168 parts. 
ROE ns cb ixpcoesseebacnnecen 24 parts. 


Rub up the annatto and turmeric with 
the ammonium carbonate, add the oils, 
and boil together in a porcelain vessel 
over a brisk open fire, stirring constant- 
ly the while. After boiling three min- 
utes, strain through muslin, set aside the 
filtrate to deposit undissolved matter and 
then bottle. 

Solution of Magnesium Citrate.—J. 
W. L.—The U. S. Pharmacopoeia for- 
mula should be used. If you do not pos- 
sess a copy of the 1890 revision of the 
Pharmacopoeia, our advice to you is to 
purchase one at once. No drug store lib- 
rary is complete without copies of both 
the Pharmacopoeia and the National For- 
mulary. 
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“Dead Stuck” Insecticide.—F. L. S. 
asks if we have ever printed the formula 
of ‘Dead Stuck.”” He describes it as a pre- 
paration for the destruction of bed bugs, 
which evaporates soon after being ap- 
plied, leaving behind a coating of insect 
powder. 

This is probably an extract or tincture 
of insect powder, made by extracting 1 
part of insect flowers with 5 parts of wood 
alcohol. 


Plant Specimen.—_M. D.—Your speci- 
men arrived in such a withered condition 
that we could not recognize it. Plant 
specimens should be gathered when in 
bloom, and only sent after being carefully 
dried and pressed. The plant is probably 
a variety of celandine. The efficacy of 
this plant as a cure for cancer has not yet 
been demonstrated beyond a doubt. 


Violet Water Formulas.—B. H. P.— 
At the request of A. F. we quote below 
some good general formulas for violet 
perfumes. The selling qualities of vio- 
let extracts and waters can be increased 
by a little attention to the coloring of 
the perfume. The appearance of all vio- 
let waters is enhanced by the addition 
of a little chlorophyll, or where chloro- 
phyll is not available, of cannabis indica 
extract. Violette de parme as manufac- 
tured on the large scale has the com- 
position given below. It is a handker- 
chief extract. 

VIOLETTE DE PARME. 


DOE wien an scene Nesrnuesorr ese es 1% dr. 
MANCIIDE GL OTCIG 600% vsisesies sccies 5 ozs. 
PASM... .< 5 saraieisara opie sineins st 85:0 15 ozs. 


Color with chlorophyll or tincture of 
Indian hemp, 20 minims. finer prepa- 
ration is represented by the following: 


Digcttic> Cl BERLO' NA o6e6.seseccene 1 oz. 
DINGO OL OFTIS 2055 s'cscvcecoasve 1 oz. 
TERME, GE COME ciccscxasccescce 2 ozs. 
PREMUNE. GXUGACE 6156.5 <5 )0 01000 3010 0000 2 ozs. 
RGROOFE . BONTACE ssiecs akc gsie'svecassi se 4 ozs. 
BROGOP CROCE. © os 6 0:5 o4sninn sw c's 0:00 50% 4 ozs. 
Violet extract, to make .......... 30 ozs 


WOOD VIOLET 


is best made as follows: 
Cassie extract 
Rose extract ...... 
Tuberose extract .. 
Violet extract s 
Essential oil of almonds. ........ 15 mms. 


Mix, add a little extract of cannabis 
indica or chlorophyll to color, and filter. 

An alternative formula, which it is said 
yields a rich violet, is the following: 


Cassie extract ... sane » * ozs, 
— extract 3 ozs. 
onone solution ( 2% ozs. 
incture of orris 2% ozs. 
PROOE CHETECE ooccccceccaes 2% ozs. 
VIGtet CRETOCE  .nccccccccces > 2a 
DAWCE BUIVCLOTES oss cecevessvcass % oz. 
MME: | REVEL. oischinuid't vie 6s 4.or0sw o's 3 drs. 
Oil DERPAMNGE cass:6siceeseisese ess i: ah 








The following is a favorite formula for 
VIOLET WATER. 


Wibiet (RBROROE, 508 Secuisieasbesies 2 ozs. 
CRAGIO SERIEMEE «wiepisaeiescoacnses 1 oz. 
ND AM CRMENEE i cae a.50y hiniaes nica is % oz. 
WOOO GE GETIO ccccncccscnccae % oz. 
MSP  OOMMNIOE: Sisienie's cwesienseisee 5 S 
EDL. SoGawn saW nics owawansweaws 20 ozs. 
Mix. 


Cassie and the other flower extracts 
named in the above formulas may either 
be manufactured from the pomade by 
macerating in alcohol, or they may be 
purchased through any jobbing house. 


Caps the Climax. 


The AMERICAN Druacotst caps the cli- 
max of pharmaceutical journalism. 
F. E. PENDELL. 








Correspondence. 




















FOR A SINGLE BOARD OF 
PHARMACY FOR THE 
STATE. 

To the Editor: 


ir: New York State may well be 
called the Empire State for its wealth and 
commerce, but in order to justly deserve 
its title it should be the Empire State in 
all respects. It does not, however, fill this 
condition with regard to pharmacy and 
pharmacy laws. This can be attributed 
to three reasons: 

First.—The existence of several county 
boards within the State. 

Second.—The_ regulations of these 
county boards are at variance with those 
of the so-called State Board. 

Third—The need for a State Board 
with full powers and receiving universal 
recognition throughout the State. 

To prove the foregoing statements one 
only need consult the present pharmacy 
laws which have been enacted for the 
benefit of the several county boards. 

New York County Board registers a 
graduate in pharmacy as a pharmacist 
without examination. Erie County Board 
does likewise. The State Board, however, 
requires all pharmacists to pass an exam- 
ination, whether a graduate or not, un- 
less such applicant has been registered by 
examination by one of the county boards, 
Thus it can be seen that there is a con- 
flict of laws which would be done away 
with if there were but one board within 
the State. 

The present regulation of the State 
Board that all applicants for registration 
shall pass an examination unless regis- 
tered by examination by one of the 
county boards, does not encourage the 
growth of colleges of pharmacy within 
the territory under the jurisdiction of the 
State Board. This board does not dis- 
criminate between the man who has at- 
tended a college of pharmacy at an ex- 
pense of time and money, and the man 
who has not received a college of phar- 
macy education. This does not mean that 
the one may not be as competent a phar- 
macist as the other, but it does not en- 
courage a man to attend a college if he 
is to receive no benefit from such atten- 
dance. 

Aside from this, consider the degrad- 
ing effect upon and injustice done a man 
who is a registered pharmacist in New 
York City and competent to carry on 
business in that city, in requiring him to 
be examined by another board if he 
wishes to do business in a small country 
town under the jurisdiction of the State 
Board. Not only is he compelled to pay 
another examination fee, but suffer the 
discomfiture of having his present stand- 
ing as a registered pharmacist discredited. 
Even where re-examination is not re- 
quired he is put to the extra expense and 
trouble of re-registering as well as dis- 
credit. 

I earnestly hope that at the next meet- 
ing of the State Pharmaceutical Associa- 
tion the Legislative Committee will re- 
port favorably on a bill to follow this 
general plan. To draft a fair and equit- 
able law having for its objects (1) the 
abolition of the existing county boards, 
(2) the State Board to consist of repre- 
sentatives elected from the different coun- 


ties in which pharmaceutical societies 
exist, (3) to require pharmacists to reg- 
ister every third year at the nominal fee 
of $1.00, (4) to grant such Board the 
power to recognize the certificate of other 
State boards that shall recognize that of 
New York State, and to accept as gradu- 
ates in pharmacy graduates of such col- 
leges as shall conform to the standard 
established by the New York State 
Board. 

One can readily comprehend the ad- 
vantages of such a law; there would be 
fewer violations of the pharmacy laws— 
because the Board would have sufficient 
funds to prosecute such violations—the 
growth of colleges of pharmacy would be 
encouraged and thus raise the pharmaceu- 
tical standard and elevate the profession. 
Greater advantages would be offered to 
the pharmacists of the State, for they 
could practice in any part of the State 
and be spared the expense, trouble and 
discredit of re-registration. 

And when such legislation has been 
enacted New York State may well be 
called the Empire State, not alone for its 
wealth and commerce, but for the sim- 
plicity and propriety of its laws relating 
to the registration of pharmacists. 

Cuas. NATHAN. 
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Macic, StaGE ILLustions AND ScieNTIFIC Dt1- 
versions, Including Trick Photography. Com- 
piled and Edited by Albert A. Hopkins, editor 
of the “Scientific American Cyclopedia of Re- 
ceipts, Notes and Queries,” etc. With an in- 
troduction by Henry Ridgely Evans, author of 
“Hours With the Ghosts; or, XIXth Century 
Witchcraft,” etc. With four hyndred_illustra- 
tions. Munn & Co., publishers, Scientific 
American Office, New York. 1898. $2.50. 
In the extremely interesting introduc- 

tion to Mr. Hopkins’ very complete 

treatise, by Henry Ridgely Evans, the 
history of magic is traced from early ages 
down to modern times, and many anec- 
dotes concerning the early experiences 
of famous magicians are given. Book I. 
is taken up with a complete exposition 
of modern magic, including optical, stage 
and conjuring tricks. The chapter on 
mental magic is of unusual interest, the 
system employed by Heller being ex- 
plained by one who was Heller’s assist- 
tant for many years. Taking the book 
as a whole, it is one of the most fasci- 
nating and _ instructive treatises on 
the magic art that has ever come 
to our notice. It is encyclopedic 
in its character, and with possibly 
the single exception of chemical illusions 
which appear to have been entirely over- 
looked, traverses the whole ground of 
scientific diversions. It is handsomely 
illustrated throughout and will be a most 
welcome addition to any library. A bib- 
liography of natural magic and prestidig- 
itation closes the book. “Scientific Mys- 
teries,” a book especially compiled for 
the drug trade, and published by the 
Chemist and Druggist, of London, does 
not figure in the bibliography. 
Book Received. 

Erements oF Latin; For Students of Medicine 
and Pharmacy. By George D. Crothers, A.M., 
M.D., Teacher of Latin and Greek in the St. 
Joseph (Mo.) High School; formerly Professor 
of Latin and Greek in the University of Oma- 
ha; and Hiram H. Bice, A.M., Instructor in 
Latin and Greek in the Boys’ High School of 
New York City. 514x7% inches. Pages, xii- 
242, Flexible cloth, $1.25 net. The F. A. Davis 
Co., publishers, 1914-16 Cherry street, Phila- 
delphia; 117 West Forty-second street, New 
York City; 9 Lakeside building, 218-220 Clark 
street, Chicago, Ill 
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PRACTICAL DISCUSSION OF STORE METHODS AND 
ADVERTISING. | 


By Ulysses G. Manning. 


Business Hints. | 


The Department Editor will be, pleased to criticise any advertisement 
submitted, and to suggest improvements. Questions 











| 
| answered and advice given. | 














SODA ADVERTISING. 


‘HE service back of the advertising 
‘| is highly important. People are 
particular about what they put into 
their stomachs. You can fool them on 
some things, but you can’t fool them on 
what they like or blind them in regard 
to careless attention or untidy surround- 
ings. Good service and good advertising 
must go hand in hand or not at all. 

There is no use getting people to try 
your soda unless you are able to hold 
them. 

If your soda is all right in every re- 
spect it is easy to advertise it; give it a 
little momentum and it pushes itself 
along. Good soda ought to be well ad- 
vertised; not only on account of the di- 
rect profit afforded, but also because it 
brings people to your store and enables 
you to get hold of them, and thus pays 
indirectly. To advertise your soda rightly 
you had better have a plan and adhere 
to it. Most of the soda advertising is 
on the go-as-you-please order; an occas- 
ional ad. in the newspaper and perhaps a 
circular once a year is about the extent 
of the effort. 

Have a plan; decide what you will 
spend for the season and how you will 
spend it. Do all you plan at the time 
you planned for it. Your soda adver- 
tising can be entirely distinct from your 
regular advertising if you choose; you 
can even use a separate newspaper space 
if the business in sight warrants it. If 
your fountain and service is worthy of it, 
get out a booklet the first of the season 
telling just how and why your beverages 
are superior. Let the booklet contain in 
concise form every good reason you can 
scare up for asking patronage. As a sug- 
gestion, I have reproduced in this issue 
the matter for an eight-page booklet I 
once wrote for syndicate purposes, the 
copy being supplied at a popular price 
and special data being incorporated when 
it could be secured from the druggist 
ordering the booklet. 


The cover and the front page of the 
booklet are shown here in slightly re- 
duced fac-simile. The matter on the 
other pages is reproduced in smaller type 
than was used in the original. If any of 
our readers wishes to use the matter he 
can produce the same effect by sending 
it to the printer with the following: 


Instructions for Printing. 


Size of booklet.—Eight pages, about 314x5%%. 

Title.—36-point Howland or e Vinne con- 
densed. Heavy border. 

Body matter.—13 ems, set in 10-point Jenson 
or Elzevir. 

Headings.—12-point Jensen or De Vinne caps. 

Side heads.—6-point Roman. 

Stock.—25x38, 100 enameled book. 

Ink.—Olive green or blue-black. If two colors 
are desired, run headings and side heads in red, 
balance green or black. 


I noticed recently that a copy of this 
booklet had fallen into the hands of an 
amateur critic who concluded that there 
was something vitally wrong with it, but 
the faults eluded him and he would have 
to postpone pointing them out. I will 
help him. The faults of the booklet are 








Reduced fac-simile of cover page. 





those that any advertising of this kind 
must have. It lacks what someone has 
called “The subtle element of actuality.” 
It is a trifle too general; will fit any foun- 
tain pretty well and no one closely 
enough. However, some fifty or sixty 
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druggists have told me that this booklet 
increased their soda trade, so it will per- 
haps serve as a rough model. Those who 
care to improve on it have the privilege 
of doing so. 

No one booklet, ad. or circular is go- 
ing to produce remarkable results. <A 
booklet paves the way for further adver- 
tising and should be supplemented several 
times during the season by smaller cir- 
culars. It pays to push specialties and 
it is well to get out little cards or folders 
at frequent intervals advertising those 
beverages that you have the exclusive 
sale of. It is a good plan to have a list 
of drinks to hand to those who visit your 
fountain, and in this list specialties can 
be made prominent by a line or two of 
comment on them. Window signs can be 
made to help. They should be short 
and snappy and should be changed daily. 
Those who have the knack of construct- 
ing catchy signs will find themselves well 
repaid for any effort in this line they may 
put forth, The newspaper ads. should 
be newsy and enthusiastic. The best 





Water. 





2 You can rarely get good soda 
Yankee outside the United States. It is 
purely an American drink and is 
the ideal beverage. It is the one 
drink that is everything a drink 
should be; ‘ cooling, refreshing, 
heathful and, invigorating with 
not a bit of harm in it. 


drink, 


There We are talking of good soda now 
are —of soda as good as it can be. At 
its best, soda must be more than a 
taste gratifier or thirst satisfier; it 
must be just as pure as the taste is 
good. 

The making of such soda requires 
proper apparatus, knowledge, skill 
—and conscience. 


others, 


3 


Reduced fac-simile of first page of reading 
matter. 





soda water advertising I know of is being 
done in a small city in the West. This 
druggist gets out a little folder once a 
month. He also uses a small special 
space in his newspaper, changing the ads. 
at frequent intervals. In these ads. he 
tells all the happenings of his soda busi- 
ness—the amount he is selling of a par- 
ticular drink—what people say—how cer- 
tain beverages are made—the amount of 
ice he uses—the measures taken to insure 
purity and cleanliness; all of those ordi- 
nary every-day things that most adver- 
tisers overlook. This druggist increased 
his soda trade $800 last year. 


Remainder of Matter Used in the Booklet. 


There must be absolute cleanliness and critical 
attention to a host of details. A careful, consci- 
entious druggist is - to serve the best soda, 
and the reason is not hard to find. The qualities 
that make him a good druggist can’t help but 
aid him at his fountain. 
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A DELICIOUS 
BEVERAGE. 


While talking of good soda, we’ve had in mind 


our own. We think we know a good deal about 
making this drink, and we 
The Best make it as good as we know. 


Drink Drank. We have a splendid new 
fountain this year. It was 
built to make still better soda when ours was 
already best, and it does what it was built to 
do. Soda making is an art that is not achieved 
at a bound. This year we make better soda for 
the years we have already made it. 

Popularity does not come by chance to a soda 
fountain. We cannot but think we make un- 
common soda, because trade increases yearly, 
and this year more than ever. 


HOW IT 
HAPPENS. 
Here are some of the features that make our 


soda more than excellent. 
Perfectly pure water, charged 


There with natural carbonic acid gas. 
Are From the time it leaves the 
Reasons. fountain in the basement until 


_ it streams into your glass, it 
tovches nothing but block tin. It is pure to 
start with and stays pure. Then we use noth- 
ing but pure fruit juices in making our syrups. 
We buy the finest to be had, and use plenty of 
them. We are extravagant in the matter of ice 
—soda ought to be cold, 

Ve use thin glasses—a little thing, but part 
of perfect service. 


Cleanliness is our particular 
hobby; the inside and outside 
; : of the fountain are ready fot 
inspection at all times. 


Our Hobby. 


A BUSINESS 
SECRET. 


There are two ways of running a fountain— 
one makes money, the other makes friends. We 
5 ractice the latter method, 

You Will Agree elieving that in the end it 

to This. pays best. This is why we 
; supply crushed fruits with 
ice cream or fruited cream at 5 cents, while they 
cost 10 cents nearly everywhere else. 
_ Soda water is a small part of our business, but 
it brings a lot of people to see us, and we want 
them to judge our store by what they find at 
the fountain, 

We strive to have the best soda, just as we 
strive to hae the best store. We aim to make 
each department of our business help every other 
department. J 


THE LAST 
WORD. 


Some like soda solid, some like 
Some want considerable syrup; 
some but little. We want 
to serve it as you want it, 
and will strive to learn your 
’ tastes. Give instructions, 
and if the attendants fail to get it right, ask 
them to try again. Their intentions are good. 


Tastes differ. 
lots of “fizz.” 


See that 
You're Suited. 





OUR BEVERAGES. 


Lemon. “Orange. 
Vanilla. Coffee. 
Strawberry. Cherry. 
Pineapple. Grape. 
Chocolate. Raspberry. 
All with Ice Cream if you want it. 


Cents. 





CrusHED Fruits with Ice Cream. 


Pineapple. Strawberry. Peach. 
Cents. 
FruITED CREAM. 
Pineapple. Strawberry. Peach. 
5 Cents. 
Fruit PHOSPHATES. 
Lemon. Orange. Grape. Cherry. 
5 Cents. 
TG PUCHOUBLE 6 dis si cniessewsaee 10 cents. 
MINERAL WATERS. 
Geyser or Vichy (on draught) ........ 5 cents. 
Mtinyadi oF Agollinaris i...2..6000c000s 10 cents. 


(Back cover.) 











PRIZE ADVERTISEMENT. 


The AMERICAN DRUGGIST 
offers a prize of One Dollar, each 
issue, for the best retail druggists’ ad- 
| | vertisement. The prize is this time | | 
awarded to Mr. Frank T. Babbitt, | | 
| Corry, Pa. 

















CRITICISM AND COMMENT. 


Editor Business Hints: : 

Enclosed find four ads. which I wish to enter 
in your prize contest. I get a great deal of 
benefit from this department, and whether I 
get a prize or not, the practice is good and the 
criticism stimulates me to do better. 

Corry, Pa. Frank T. BassitT. 


The prize winning ad. is fairly good 
only. The tone of it is excellent and the 
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To Get 
The Prettiest 
Wall Paper 


take a good deal of care in se- 
lecting. Come to our store 
and take all the time you like. 
We know the wall paper bus- 
iness and will help you de- 
cide. We want to please you. 
If you get the paper home and 
do not like it, bring it back 


and exchange it or get your 
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money back at 


Babbitt’s. 
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dated April, and is, I presume, to be 
issued monthly. It is pretty good; good 
enough to bring results if published reg- 
ularly. There is a little tendency to scat- 
ter, one subject being treated in half a 
dozen places. The headings of the arti- 
cles could also be made a little more 
striking and comprehensive. As a rule, 
a paper of this sort cannot be made to 
take the place of newspaper advertising. 
Both forms of publicity have their value 
and in most cases the best results would 
be had by combining them. 

If this firm advertised in the news- 
papers for two years without apparent 
results there was something wrong with 
the papers or with their ads. There is 
no advertising medium for the retailer 
equal to the daily paper, provided the 
paper has an adequate circulation. Ad- 
vertisers had better stick a pin right 
there. If they can’t get results from the 
dailies they had better make it their busi- 
ness to find out why. The fault is oftener 
in themselves than in the newspaper. 


ee 
A Cutter’s Ad. 


Editor Business Hints: | 
I enclose an ad. that ge put out for Jacob’s 
Pharmacy. It appeared in Sunday’s paper. 


What do you think of it as a business bringer? 
We have about this sized ad. in every Sunday’s 
issue, and about the same in the afternoon pa- 
pers (Fridays) with a few smaller ads. — the 
week. Which do you consider best, two large 
ads. a week or six smaller ones? 
Cuas. A. Suitu, Adv. Mgr. 
Atlanta, Ga. 


I believe that the present method of ad- 
vertising is all right. If it were a question 
of large ads. once or twice a week and 
nothing between, I should prefer smaller 
ads. run daily. But where the advertising 
is continuous, as in this case, a splurge 
twice a week is to be recommended. An 
arbitrary rule as to amount of space to 
be used is seldom advisable, however. 
Take what is needed to tell your story 
and no more. Any ad. as full of prices 
as the one sent is bound to bring results, 
There are a good many typographical 
errors in it and the De Vinne type is not 
a very desirable face for body matter, 
but the general construction of the ad. 
is good. It is also embellished by an ex- 
tract from a job recently turned out by 
myself. I can, therefore, credit Mr. 
Smith with power of discrimination that 
presages success. 





construction is first rate. The ad. would 
have been improved if specific mention 
of one or two papers had been made and 
prices given. Some of the other ads. 
sent contain such information, but they 
were not equal to this in other respects. 
The body type used in this ad. is too 
small; a larger face could have been used 
in the same space. 

I notice that the headlines of some 
of Mr. Babbitt’s ads. are set entirely in 
upper case type. Better use upper and 
lower. Solid upper case is hard to read. 


FF 
Circulars Versus Newspapers. 


Editor Business Hints: 

We enclose a circular for criticism. For two 
years we have advertised in newspapers, but 
thought to try the circular plan, and this is 
our first effort. We get man = points from 
Business Hints. W. 7. ERKINS & Co. 

Cortland, N. Y 


The circular sent is one gotten up in 
the form of a little newspaper. It is 





| How Tkey Say It. . 








Dr. J. B. Cherry & Co., 101 Shawmut avenue, 
Boston, advertise as ‘‘physicians and pharma- 
cists.” They also say: 


Do you need medical treatment? We 
can save you from 33 to per cent on 
medical advice and treatment. 


The firm also says: 
Truss specialists. We fit them. Trusses 
from $1 up. 


“Make frosting white as snow and are the 
perfect flavors for ice cream and custards,” is 
what T. Metcalf Co., Boston, say of Metcalf’s 
Water White Vanilla and Lemon. 


The Edgar Lewis Drug Co., 161 Dartmouth 
giaeehy Boston, advertises their hair tonic as fol- 
Ows: 

“Rum, Quinine and Bitter Apple Compound. 
An elegant hair dressing, arrests its falling, cures 
dandruff and insures a long growth. We warrant 
it free from oil.” 

















Drug-Store Yarns. 


|| TOLD AFTER BUSINESS HOURS— NEW PRESCRIPTIONS 
FOR WEARY DRUGGISTS. 


Anecdotes of the Comic, Humorous or Pathetic Side of Drug-Store Life Are 
Solicited for This Column—For Accepted Articles Payment Will be Made. 























THE DRUG EDITOR’S 
EXPERIMENTS. 
By M. Quap. 


COULDN'T stand it any longer, and 

I have moved into another building— 

far away from the drug editor and 
his trial-boys. The drug editor is an 
all-around good fellow, but he has cer- 
tain ways which I object to, and I knew 
that I must either quarrel with him or 
get beyond sight and sound of his ex- 
periments. 

I had scarcely taken an office alongside 
of the drug editor when he advertised for 
a boy. He explained that he wanted a 
willing boy, and one in the best of health, 
and that a boy devoted to his interests 
would have a steady place and a liberal 
salary. Of the fifty boys who called in 
answer, the drug editor picked out the 
fattest and plumpest, and a few minutes 
later I heard him explaining: 

“Now, sonny, we will begin business. 
Here are two pills which I wish you to 
swallow right away, and you are to keep 
close track of any symptoms which may 
follow.” 

The boy protested, but he was a father- 
less boy, with a widowed mother on his 
hands, and he had to either swallow the 
pills or lose his job. They were a new 
kind, sent to the editor for experiment 
and report; but he wasn’t taking any 
chances himself. They didn’t kill the boy, 
though his ears kept twitching and his 
hair continued to curl for the next two 
hours. The poor, innocent lad was just 
getting his nerve back when the drug edi- 
tor called upon him to swallow a gener- 
ous dose of a new kidney cure. There 
was nothing wrong with that boy’s kid- 
neys, and he tearfully protested against 
being experimented on, but the drug 
editor fixed him with his eye, and re- 
plied: 

“Very well, sonny. If you had rather 
see your poor mother begging from door 
to door than surrounded by all the luxur- 
ies that wealth can buy, then so be it. 
It is either swallow this or go.’ 

The boy wept for a while and then 
swallowed the stuff. He was taken with 
cramps soon after, and then the drug edi- 
tor worked in a panacea on him, and 
made two experiments out of one. That 
was the beginning. I didn’t feel like say- 
ing anything in opposition, but it made 
my heart bleed to watch that boy day 
after day. After three or four days the 
drug editor got him down to a regular 
routine. The first move in the morning 
was to sweep out the office. Then he 
was given a dose of some new consump- 
tion cure. Then came an errand or two 
and a dose of something to stir up his 
liver. Then he went to the post office 








aiter stamps, and upon his return it was 
a spring tonic or a cure for dyspepsia. 
His fatness and his plumpness soon dis- 
appeared, and at the end of a fortnight he 
was hollow-eyed and weak in the knees. 
I saw that he was not long for this world 
unless the drug editor let up, and I mus- 
tered up courage to throw out a hint. 

“Johnny? Yes, he is going fast,” was 
the calm reply. “He hasn’t got the con- 
stitution I thought he had. I don’t ex- 
pect he will last over two weeks more. 
However, boys are plenty, and I must 
have one to try these things on.” 

Two weeks later Johnny’s mother sent 
word that he was dead, and the drug edi- 
tor sat down to write another advertise- 
ment for another victim. This time he 
got a boy with moles on his chin and 
warts on his hands. The stock of salves 
had been piling up, and here was a boy 
to use ’em on. A dozen times a day his 
moles were touched up ‘and his warts 
liberally greased, and after the third day 
a sure cure for cold feet and a liniment 
for lumbago were mixed in with the 
others. In a week he lost five pounds of 
flesh and began to have a wondering look 
in his eyes. The drug editor tried to 
brace him up by ringing in a remedy 
for dandruff, but the boy continued to fall 
away and wonder where he was at until 
he fell down the stairs one day and broke 
three ribs and was paid his salary up to 
date. 

Then a third boy appeared. He was a 
frank, trusting lad, and it grieved me to 
see him there. He was welcomed with a 
dose of a new remedy for tape-worms, 
and before night had taken an anti-chol- 
era mixture, submitted his corns for treat- 
ment and had four or five different por- 
ous plasters sticking to him. He trusted 
the drug editor, and had no guile in his 
heart, but he didn’t last a month. His 
mother called and said the boy had got 
so nervous that he would climb a tree at 
sight of a bicycle, and so poor in flesh 
that he was like a mop-stick, and she 
thought he had better give up studying 
to be a drug editor. 

There were other boys—seven or eight 
of them. All began and ended alike, ex- 
cept that the majority of them were 
brought to the grave. Liquids and solids 
—powders and ointments—salves and 
plasters—it made no difference to the 
drug editor. It was his duty to investi- 
gate and analyze in the interest of the 
drug trade, and he would not permit a 
boy to escape. In his enthusiasm he went 
further. He got a machine and adver- 
tised for a type-writer, and the one he 
selected had scarcely written “Dear Sir’ 
on a business letter when he interrupted 
her to say: 

“Miss Jones, I had forgotten to men- 
tion that I have just received a sure cure 
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for fits, and that the inventor wants a 
report as to its efficacy at once. Please 
take a tablespoonful before going any 
further.” 


“But I never had a fit of any sort,” she 
protested. 
“No? Well, you have certainly had 


spells of dizziness and loss of appetite, 
and we will try it for those complaints.” 

She was a proud and obstinate girl, and 
rather than work for her employer’s in- 
terest, she quit the job, but the one who 
took her place also took her regular 
doses until one day she was carried to the 
hospital. I wanted to _ interfere —I 
wanted to call in Bergh and the law, but 
a fear came upon me that if I interfered 


and drove away _ those  trial-boys 
and trial-type-writers the drug edi- 
tor would demand that I submit 


Yesterday he obliged 
the poor, wan-faced  type-writer to 
eat half a pint of infants’ food, 
experiment with three different pectorals 
and guip down a dozen tablets, and the 
office boy was subjected to three sorts of 
squills, a cupping process and five head- 
ache powders. I was powerless to inter- 
fere. but I resolved to be no party to fur- 
ther murders, and when night came I 
moved my belongings far away. The 
drug editor will go right along with his 
experiments just the same, and office 
boys and type-writer girls will pale and 
fade and go to their doom, but I shall 
not be there to hear them sigh nor see 
them weep. 

. S.—I stop the press to announce that 
the drug editor had a fresh ad. in the pa- 
pers this morning. That means that the 
office boy died during the night. The 
type-writer may last the week out, but 
her doom is surely sealed. 


myself a victim. 


Wych Hazel—Not Witch Hazel. 


According to Meehan’s Monthly the cor- 
rect name for Hamamelis Virginica is 
not witch hazel, but Wych hazel. Our 
plant has no connection with the magic 
of the water hunter. The Black Thorn 
of England, Prunus spinosa, was the 
wood used in these divinations or what- 
ever these superstitious practices may be 
termed. Hazel had a very wide meaning 
in the olden times, and the elm, as well 
as the nut now known as such, was Hazel. 
Oné of these elms, now known as Ulmus 
montana, was the favorite wood for mak- 
ing wyches or provision chests, and was, 
therefore, known as the Wych Hazel. 
In the present day it is the Wych Elm. 
Our Hamamelis received from the early 
settlers the name of Wych Hazel from the 
resemblance of the leaves to those of the 
Wych Hazel or Elm of the Old World. 
Language reformers imagining that wych 
should be spelled witch are responsible 
for the confusion. Wych Hazel is the 
correct term for our plant. 





Italian Pharmacy. 


The privilege system in regard to phar- 
macies has been in operation in Italy for 
some years, but is creating great dissatis- 
faction, and proposals are now under con- 
sideration for abolishing it. Those who 
hold privileges have paid for them, and 
they want compensation, which demand 
in the poverty-stricken condition of the 
national finances is a trifle overwhelming; 
but they may be got over by extending 
the privilege for a specified period in the 
next century. 
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Druggists and the War Tax. 





LEADERS EXPRESS THEIR VIEWS. 





Many Proprietors Would Relieve the Retailer of 
the Burden. 


with certain amendments, which have failed to receive the approval 


i war revenue bill has been passed by the United States Senate, 


of the House, and the whole measure has since been referred to a 
conference committee, composed of representatives from both the House 
and the Senate, for consideration. A report from this joint committee will 
probably be made public about the time this journal reaches our readers. 

As passed by the Senate, a proprietary stamp tax was to be imposed 
upon all proprietary articles except articles of food. When the bill left the 
House, the stamp tax was applied on practically the same lines as the law 
passed during the Civil War. The Senate amendment was first made to 
include all proprietary articles. This amendment was afterward changed 
to make the stamp tax apply to medicines only, and to all medicines put up 
in the style similar to proprietary remedies, and recommended as a cure 
for any specific disease or diseases, whether made according to public for- 
mula or not. This was again amended as above indicated to include all 
proprietary articles except articles of food. Whether the House will or 
will not concur in the proposed amendment of this particular clause of the 
bill cannot be foretold with any degree of certainty, but it seems not im- 
probable that the clause as now drafted will become a law, since the major 
portion of the opposition to the Senate amendment appears to be concen- 
trated on other clauses of the bill involving matters of a more distinctly 
political complexion, such as the proposal to coin the seignorage. 





LIGHT UPON THE QUESTION. 


Below will be found a further install- 
ment of letters presenting the views of 
the leading manufacturers, wholesalers 
and retailers of the country upon what 
ex-President Davis, of the National 
Wholesale Druggists’ Association, has 
well styled a question ranking with one 
of the seven wonders of the world. The 
retailers will learn with satisfaction that 
the manufacturers are not as a unit in the 
matter of advancing their prices to make 
the retailer bear the burden of the tax. 


The almost entire unanimity of the three 
branches of the trade in insisting that 
manufacturers shall bear the burden of 
the tax, as expressed in the letters which 
follow, is surprising. It is well known 
that all three branches of the trade have 
been in a state of confusion as to the real 
status of the question, and we hope that 
the light thrown upon it by the AmErRI- 
cAN Drucaist will result in clearing up 
the situation to the lasting benefit of the 
trade. 





Views of Manufacturers. 


A Manufacturer Who Will Pay the Tax. 
PoNnpD’s ExTRACT Co., 
New York. 


In reply to your valued inquiry of May 21st, we 
have only one reply to make, as regards our 
business: We intend to pay the war stamp tax 
and not increase our prices. y 

We have already notified, by circular, the 
wholesale trade to this effect. 


Make It Broad. 
Scott & BOWNE, 
New York. 


In reply to yours of the 21st inst., would say 
that it is very difficult to answer your questions 
categorically at this juncture, but I believe the 
true policy of the Government is to broaden 
the tax so that it will include all articles of a 
proprietary nature; I believe that the law should 
be so broad and the rate of taxation so small 
that it would fall lightly upon all manufacturers, 
so that they could afford to bear the burden. 
Such a tax would bring more revenue than the 
higher rate on a single branch of industry, and 
could not be called class legislation. 


Good for California Fig Syrup. 
R. E. QUEEN, 


President California Fig Syrup Co., San Fran- 
cisco, Louisville and New York. 


In reply to your favor of recent date, we can 
only answer for ourselves that it is our inten- 





tion to bear the burden of the stamp tax 
ourselves and not attempt to throw it upon the 
retail druggist—that is, we intend to stamp all 
our goods from the date the stamp act goes into 
effect, without increasing the price of same. 


Listerine Pays the Tax. 
LAMBERT PHARMACAL Co., 
St. Louis, Mo. 


We on the proposed stamp tax as excessive 
and burdensome, amounting, as it does, to about 
7 per cent of our receipts, and we do not wonder 
that many proprietors consider it too heavy for 
them to bear, and that they therefore shift the 
whole responsibility upon the consumer, reason- 
ing that an extra charge of a few cents upon each 
package will be paid without complaint. 

As a rule, “the consumer pays the tax,’ but 
we are not at all sure that he will willingly do so 
under present circumstances; on the contrary, 
we believe it to be dangerous to the business 
life of any highly-esteemed and popular article 
sold at an arbitrary price, to increase its cost to 
the consumer one penny, and believing, as we 
do, that the proposed tax will be of short dura- 
tion, we submit to the whole burden, even if it 
should cause us to do business without profit 
for a time, rather than to disturb our well estab- 
lished trade relations, 

A stamp tax was in force when our products 
were placed upon the market eighteen years ago, 
and when it was abolished, we increased the size 
of the package of our leading specialty—Lister- 
ine—without change in price, but upon special- 
ties having a more limited sale, we have 
derived full benefit from abolition of the 
stamp act ever since its abatement, and 
consequently feel that in the present emergency 


of our Government we should be willing to sub- 
mit to its reenactment. You may therefore say 
to your readers, that in the event of the passage 
of the proposed stamp act, there will be no 
change in the price of Listerine or other special- 
ties of the Lambert Pharmacal Company. 


Manufacturers Are Able to Bear the Tax. 
BILLINGS, CLapp & Co., 
Boston, Mass. 


Referring to your inquiry of May lith, in our 
opinion, at a time like the present, the manufac- 
turers of proprietary medicines should be will- 
ing to pay out of their own pockets any reason- 
able stamp tax. We do not think it will be ad- 
visable to increase the retail price of any pro- 
prietary articles as a result of this tax. It would 
certainly increase substitution of non-secrets. 
The manufacturer is better able to bear the bur- 
den of this tax than the retailer, and we think 
the majority of manufacturers will do so. Atal 
events, on our proprietary articles we shall see 
to it that neither the jobber or the retailer has 
to pay any more for his goods as a result. 


Tax All Trade-marked Articles. 
HANCE BROTHERS & WHITE, 
Philadelphia, Pa. 


We note with interest the editorial in your 
issue of May 25th in regard to the stamp tax. 

Ever since the first of the month we have been 
constantly working on the subject, bringing the 
different points before the presidents and secre- 
taries of the different pharmaceutical associa- 
tions with a view to having some decided action 
taken by the druggists, and there is not a day to 
be lost. 

Congress seems to be coming round a little 
more to the view of thinking that a much larger 
revenue can be raised by taxing all trade-marked 
articles, and that is the great point to try to 
make. 

The writer is still very busy on this particular 
subject, or would write you at greater length. 
However, he incloses copies of recent letters that 
we have been sending out, which we think will 
be of interest to you. 

You have probably noticed that a circular of a 
western contemporary of yours in regard to the 
stamp tax, in which it states that certain words 
printed in the circular in black type were in- 
serted in the act at the solicitation of a com- 
mittee that visited Washington, of which the 
writer was a member. This is not the case, as 
the words are just the same as they were in the 
original house biJl. We only mention this to 
indicate what a pity it is that there should be 
any misunderstanding and working at cross- 
purposes on such an important subject when 
everyone ought to be pulling together. 

Judging from the daily papers, etc., druggists 
are beginning to awake to the importance of this 
tax, and are inundating Congress with letters, 
which we sincerely trust will not have the effect 
of causing too great confusion. 





Tax, After All, Will Benefit the Retailer. 
GEO. J. SEABURY, 
New York. 


You ask me to respond to four very important 
queries on the subject of the taxation of pro- 
prietary articles. I do so with pleasure and in 
justice to all who are concerned in such special 


- taxation. 


Your first question is, Should not the manufac- 
turers bear the burden of the Tax? This query 
I would answer in the negative, for the simple 
reason that the manufacturer is governed by the 
laws of production, and since he is compelled 
by the laws of commerce to purchase his crude 
materials in the same manner that all other 
branches of trade and commerce do, he must 
necessarily consider these factors in the cost of 
production, plus labor and the general expense 
of transacting business, especially where such 
preducts are subject to competition, or in excep- 
ticnal cases—purely een, 

For some years it has been the despotic cus- 
tom to demand of the manufacturer that he shall 
be a special object for losses that are very un- 
equally applied. Such demand has not confined 
itself to retailers; distributers have exacted 
the same privilege, thus compelling the manufac- 
turer by a variety of threats to make uncom- 
mercial sacrifices. There is no written or un- 
written law in commercial procedure that should 
compel a manufacturer to become an object of 
special tribute. On general principles the manu- 
facturer should be as independent in the manage- 
ment of his business as a wholesaler or a retailer, 
conforming with the terms and conditions for 
the distribution of his wares in the same manner 
that a merchant conducts his own business, 
granting wholesaler and retailer fair margins of 
profit and complying with any fair request. 
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The goods liable to the taxation in the jobber’s 
hands when the law goes into effect could be sent 
to the retailer on his orders without stamps, 
unless he sold them at retail. In the meantime 
the manufacturers will fill all orders stamped to 
the jobber and the long price will be advanced 
to include the price of stamps. So far as our 
own proprietary articles are involved, the list 
will be advanced to include stamps; the discount 
will be the same as heretofore. 

The mere affixing of stamps on medicinal pre- 
parations and charging cost for same does not 
increase profits to the manufacturer. The tax 
itself under these conditions affects neither the 
wholesaler nor the retailer; it falls, as usual, on 
the consumer, yet at the same time the tax is 
borne by all alike, but the advantage is clearly 
in the interest of the wholesaler. He pays noth- 
ing for affixing stamps, yet at the same time he 
preserves his margin of profit intact, provided 
he does not violate the contract price. 

In communities where full retail prices are ob- 
tained they may regret being compelled to part 
with a small part of the profit, yet in centres 
is still fashionable the revenue 


where cutting is p € 
tax should induce druggists to raise their sell- 
ing prices. 

Second. Should retailers advance prices to 


meet the Government tax? In a war tax such 
as has been created for the second time since 
our war for union, it has become necessary 
for the Government to raise special revenue, 
and as men and brethren, we believe in support- 
ing the Government in such an emergency, al- 
though a temporary measure; it is our duty to 
rs by our colors as a whole, and loyally sup- 
port “Old Glory.” 

I have often believed that we should not have 
been selected as a special class for special taxa- 
tion, but the fact remains that we are, and we 
must grin and bear it. If 1 were in either house 
of Congress at Washington, I would de- 
mand that all manufacturers should be treated 
alike, and that there was no good reason why 
we should be selected for special taxation. It 
would indeed be a wholesome movement among 
retailers if the stamp tax came as a blessing in 
disguise in order to advance the retail price of 
all proprietary and perfected articles to their le- 
gitimate retailing prices. do not propose to 
place any arguments in the hands of our cut- 
ting enemies, but the fact remains that better 
prices can be obtained by affixing stamps to 
stocks on hand, or when sold to the consumer, 
which will bring about a more prosperous con- 
dition. 

It may be barely possible that manufacturers 
of proprietary articles that are sold through ex- 
travagant advertising and false claims might be 
willing to affix stamps at their scheduled prices, 
but where goods are sold close and where they 
possess merit, manufacturers of the latter ar- 
ticles will not submit to the loss of stamps on 
their goods, but will simply raise the long price 
sufficiently to cover the stamp tax itself. The 
cost on 25-cent articles at least would bear not 
much more in the advance of prices than the 
cost of stamps. 

Third. Is it not possible that the entire bur- 
den of taxation may fall upon the retail drug- 
gist? My answer to this query is also in the 
negative. During the past five years the dispo- 
sition of the retail trade as a whole has been to 
purchase small stocks. Very few have a large 
quantity of any taxable article. Therefore the 
small number of articles in each line to which 
they will be obliged to affix stamps will be re- 
duced to a minimum. If they have been in the 
habit_of cutting prices they will add the stamp, 
and I hope they will. Just enough to demand 
the actual retail price. 

The situation is not a complex one for in a short 
while the stocks in the hands of manufacturers 
wholesalers and retailers will be quickly disposed 
of, all new supplies being furnished with the 
affixed stamp, thus creating a quick change, and 
important revenue for the Government. There- 
fore, I reiterate that the burden of taxation will 
not fall upon the retail druggist. I believe it will 
be a benefit to him since he will be able to de- 
mand a better price for the articles sold to the 
consumer. 

Fourth. If the burden falls entirely on the re- 
tailer will it not impel him to engage further in 
the manufacture of non-secrets? This question 
can be best answered as individuals by every 
pharmacist in the United States. It is simply a 
casuistical question with him as to whether he 
will engage in the manufacture of household 
remedies compounded from his own formulas or 
purchase non-secret remedies, the composition 
of which he is entirely ignorant of, unless he is 
willing to believe the printed formulas. 

If the amendments to Section B of the stam 
tax on proprietary articles prevail, then all 
manufacturers of non-secret remedies will be 
compelled to affix stamps to their preparations, 
and know that it would be greatly to the 
credit of all pharmacists throughout the United 
States if they produced their own household, 
secret or non-secret remedies, and affixed stamps 
themselves. 

If I had more time to meditate over this sub- 
ject I would probably add considerable to these 








reflections, but it is my judgment on the whole 
that the branch that will be most benefited by 
this temporary war tax measure, especially in 
large cities, will be the retail druggist. 





Manufacturer Says Manufacturers Must Bear 
the Tax. 
A. Major, 
Major Cement Co., New York. 


Replying to your questions of the 2lst inst. 
would say: 

First. The manufacturers will have to stand 
the burden, as they are now getting all they can 
for their goods. : . 

Second. The price of a proprietary article is 
as well known as the name, therefore, the retailer 
can’t get more than the advertised price. 

Third. Only for goods he has on hand, un- 
less the manufacturer chooses to send a man 
around to stamp all goods the retailers have on 
hand. 
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Fourth. I do not think it will any more than 
it does now; he will have to stamp his own goods 
as well, and that is an additional expense. 


Manufacturers Should Pay the Tax. 
THE MELLOR & RITTENHOUSE COMPANY 
Philadelphia, Pa. 


Answering your questions in letter of May 21st 
would ‘say: 

First. Manufacturers of proprietary medicines 
should pay the tax. 

Second. Retailers should not, and probably 
would not, advance the prices of articles on 
which they did not pay the tax. 

Third. It is quite possible that the burden of 
taxation may fall upon the retail druggist. 

Fourth. In writer’s opinion it (the tax) might 
be a blessing in disguise if it compelled the re- 
tailer to do more manufacturing than at present, 
as I think he has fallen into the bad habit of 
buying everything, whereas there are quite a 
number of articles he should prepare himself. 





Letters from Wholesalers. 


Stamp Tax a Serious Question. 
C. F. WELLER, 


President National Wholesale Druggists’ Asso- 
ciation, Omaha, Neb. 


The proposed stamp tax is a serious question, 
and will demand a great deal of careful consid- 
eration on the part of manufacturers and job- 
bers. It does not seem just that the manufac- 
turer should bear the burden of this tax. 

The question is how can he avoid it? | 

It seems simple enough on the face of it, for 
the manufacturer to advance his prices covering 
the amount of the tax, and for the retailer to 
advance proportionately. An action of this kind 
might have some beneficial results in bringing 
houses into line that are now selling leading pro- 
prietary goods at cut prices. It is possible, 
nowever, as you say, that the entire burden of 
taxation might fall upon the retailer, but if so 
it will be his own fault. There is no reason 
under the heavens why the retailer should sell 
a dollar preparation for 90 cents, or even less. 
Patent medicines are not a luxury. They are 
bought by people who need them, and it makes 
but little difference to the consumer whether he 
pays 90 cents per bottle or $1 per bottle, and if 
the retailers would be true to their own interests 
they would find no difficulty in maintaining 
prices. It is a lamentable fact and one that 
should be considered in all seriousness by the 
manufacturer and jobber, that the retailers are 
now handling non-secrets very extensively. 

Never in the history of this country was there 
a time when non-secret remedies were as muc 
in evidence as they are at the present time. 
Every retail store is manufacturing something 
and trying to sell it as_a substitute for some 
standard preparation. _The department stores 
generally carry a full line of non-secret goods, 
and when a standard article is called for they 
invariably try to sell something else, and many 
times succeed in doing so. Taking all these 
things into consideration, we believe that the 
manufacturer should be very careful in con- 
sidering this question, and if his goods are 
already selling at a price that will warrant his 

aying the additional tax, he should do so. If, 

owever, his goods are being sold on a very 
small margin of profit, as is the case with some 
of the proprietary goods, we believe the price 
should be advanced covering the amount of the 
tax. We notice with regret, however, that some 
manufacturers are advancing their prices out of 
all proportion to the amount of tax imposed. 
We think they make a mistake in doing so and 
will see the result later on. | 

Non-secret goods are coming to the front 
simply on account of the cut-rate problem. The 
dealer is loth to sell an article that costs him 
60 cents for 59 cents, and will do his best to sell 
something of his own manufacture “same size 
bottle,” which he will endeavor to make the cus- 
tomer believe is “equally as good,’’ which costs 
from 15 to 20 cents. 





Make No Distinction. 
M. N. KLINE, 


Chairman of Committee on Proprietary Goods 
National Wholesale Druggists’ Association. 


I trust you will note the alteration in Schedule 
B, as reported from Washington on Monday, in 
which it is proposed to restrict the application of 
the stamp tax to gone articles of a me- 
dicinal character. know that it is needless to 


remind you that the retail and wholesale drug- 
gists should be promptly informed of this change 
through the American Drucoist, which practi- 
cally relieves manufacturers of all trade-marked 
and patented articles not of a medicinal character 
from the burden of this bill, or, in other words, 
proposes to saddle it upon the proprietary medi- 
cine men and druggists almost exclusively. Let 
the alarm be sounded through the AMERICAN 
Drvcaist, and I think the members of Congress 
will soon realize that while the druggists are 
willing to assume their share of the burden, 
they will not submit to being singled out in this 
way. 


Manufacturer Should Pay. 
NOYES Bros. & CUTLER, 
St. Paul, Minn. 


In regard to your inquiry about the proposed 
stamp tax, it is hard to say just where the bur- 
den should be placed—that it should be propor- 
tionately and equitably distributed, goes without 
saying. And while this is true in theory, it 
does not work out in practice, so certain lines of 
manufactured goods will probably always have 
to bear an undue proportion of taxes. While 
it would be hard to defend the practice as rea- 
sonable or just, yet, as a matter of fact, patent 
medicines have always been considered a fair 
subject of special taxation. If this must be, the 
simplest plan is to place the tax on the goods 
when and where manufactured, and let the manu- 
facturer increase his price, if he sees fit; but it 
is not fair, where the manufacturer’s price is a 
fixed one, and the retail price is also fixed by 
the manufacturer, to throw the burden upon the 
retailer. Indeed, of the two, the manufacturer 
and not the retailer should properly pay it. 

My answer to this question is so general that it 
does away with the necessity for (further) 
answer to those which follow it. 


Burden Will Not Fall on the Retailer. 
j. C. irra, 


Ex-President National Wholesale Druggists’ As- 
sociation, Minneapolis, Minn. 


Answering question No, 1 in your letter of the 
17th inst., Should not the manufacturer bear the 
burden of the tax? I would say that it is not pos- 
sible for the jobber to answer that question, as 
he does not know what the manufacturer’s mar- 
gin is above his advertising and other expenses. 
As this no doubt differs largely I would say that 
some manufacturers should bear the burden, 
particularly those whose present prices include 
the former tax. 

Second, Should the retailer advance prices to 
meet the Government tax? Certainly he should, 
wherever cut prices are in vogue. It was the 
jobber’s idea that the retailer could in such cases 
consistently advance his prices and re-arrange 
them on the base of the new cost to his own ad- 
vantage. 

Third. Is it not possible that the entire bur- 
den of taxation fall upon the retail druggist? I 
would reply it is possible, but not probable, and 
that matter is largely in the hands of our re- 
tail friends. I admit that where cutting does 
not obtain and the retailer is getting the full 
advertised price, the burden of the tax and 
consequent increased cost will without doubt 
fall upon him, but the retailer who is so fortu- 
nately situated can bear the burden and yet 
make a very handsome and satisfactory profit. 
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Fourth. If the burderi falls entirely upon the 
retailer, will it not impel him to engage farther 
in the manufacture of non-secrets? f would sa 
that, as shown above, the burden will not fall 
entirely upon the retailer. Whether it will im- 
pel him to engage farther in the manufacture of 
non-secrets is a question that,.seems to me is 
not under present discussion. The object of the 
law is to raise revenue. The theory of the law is 
that the consumer pays the tax. If the object 
and theory are accomplished the legislator will 
be fully satisfied and the burden will fall where 
fall it must in the end. If it induces the retailer 
to engage more largely in the manufacture of 
non-secrets it will no doubt be to his ultimate 
advantage. We may well allow the advertising 
manufacturer to grapple with that question in 
his own way and at his own time. 

I would have it understuod that the above is 
my idea brieffy stated and without time for re- 
flection, and it must be remembered that it is 
from the standpoint of the jopper, whose margin 
on this class of goods will not permit him to pay 
much of the tax, but who nevertheless must 
stand his share of the burden, as his shelves are 
pretty well sprinkled with that large class of 
proprietaries for which no one stands sponsor, 
and the tax on which must be provided by the 
jobber. 





Tax 6 Per Cent on Sales, 
HOPKINS-WELLER DRUG Co., 


St. Louis, Mo. 


It gives me pleasure to reply to your questions 
in their order. 

No. 1. No; it is a war tax and should be paid 
by the people at large, and not an undue propor- 
tion by any one person. 

The tax on proprietary articles will be about 
6 per cent on the sales, and will amount to from 
10 per cent to fifty per cent of the net profits 
of many of the manufacturers. 

There are about 75,000,000 people in the United 
States, and the war expenses will most probably 
be inside $300,000,000, and may not be one-half 
that, not counting the expenditure for war ves- 
sels and guns which are a permanent investment, 
and the average per inhabitant should not be 
over $4. I think the tax should be distributed 
as evenly as possible. Where manufacturers only 
advance the dozen price on their articles to the 
amount of the tax, say 50 cents per dozen 
on the dollar article, and to give the jobber 15 
per cent off for his commission, they would gain 
2 cents and lose 7%, making 5% cents loss on 
$8, or nearly three-fourths of 1 per cent on their 
total sales, that they would pay toward the war 
tax. Corporations will have to pay one-fourth of 
1 per cen: on their sales, which I think is their 
full share of the burden. 

No. 2. Retailers should advance prices wher- 
ever possible to cover the cost of the tax. As 
one-half of the proprietary articles are sold at 
oS mane it will not be @ifficult for them to 

oO it. 

No. 3. If the entire butden of taxation were 
to fall on the retail druggist the fortunate result 
might be that many of the present retailers 
would abandon the pernicious cutting system. 

No. 4. Many retailers will always manufacture 
and sell their own preparations. Every enter- 
prising retailer desires to establish a trade for 
his own remedies. The desire exists and is 
bound to grow as the want increases. The manu- 
facturers of standard and well-known preparations 
can only combat this by persistent and judicious 
advertising. They have the advantage of large 
capital, superior knowledge and a wider experi- 
ence over any single retailer. 





Probable Effects of the Tax. 
MEYER BROTHERS DRUG COMPANY, 
St. Louis, Mo. 


I have given this subject of stamp tax on pro- 
prietary articles a great deal of thought, and I 
was in hopes that the manufacturers would stand 
this extra expense, as they would profit in more 
ways than one by this tax bill. 

rom the press reports, I see that the manu- 
facturers, at their meeting recently held, have de- 
cided to advance the price of their manufactured 
articles to the full amount of the stamp tax, 
and in some cases even in excess of the stamp 
tax. 

The argument is that the retail dealer is giv- 
ing away all of his profit, and advancing the 
price will prevent the cutting in prices of pro- 
prietary articles. Whether or not this will be 
the case the future only will tell. This covers 
the first query. 7 4 . 

As to the second question, retailers, in our 
opinion, should advance their selling prices to 
the full price marked on each proprietary article. 
If they do this, and get the full price, they cer- 
tainly will have nothing to complain of. | 

Question three should find its answer in the 
above. 





Now, as to question four, desire to state that 
in our opinion the non-secret house will be the 
one that will suffer loss. If Mr. Jones’ Essence 
of Jamaica Ginger requires a stamp on account 
of the directions and literature that surrounds 
the bottle when put up by a non-secret house, 
Mr. Jones’ Extract of Jamaica Ginger dispensed 
by him from a half-gallon bottle giving the dose, 
will not require a Government stamp if made 
according to the U. S. Pharmacopoeia, by Mr. 
Jones, and so throughout the entire line of 
medical preparations. 

Hereafter the druggist will put up preparations 
as they are called for, supply them with a plain 
label giving the dose, and he will reap from this 
much greater revenue than he has ever gotten 
out of the non-secret preparations put up for 
him by the different houses throughout the 
country. 

I may be mistaken, but I believe that this 
stamp tax will redound to the advantage of both 
the retail as well as the wholesale dealer, and 
indirectly to the consumer. 

The investment of every wholesale and retail 
druggist throughout the United States in pro- 
prietary articles is about 50 per cent of their 
capital, and the profit that they gain out of this 
investment is not more than 10 per cent of the 
entire profits made in the drug business. From 
this you can readily see that this part of the 
business is a loss all around. From this time 
on the druggist will discontinue handling non- 
secret preparations. The great mass of nonde- 
script proprietary articles will drop out of the 
market. The well-established and well-advertised 
proprietary articles will be in demand. The in- 
vestment of — in proprietary articles will 
be one-fourth of what it is now. The druggists, 
both wholesale and retail, will therefore be able 
to invest their surplus capital in other_better- 

aying goods, or they will be able to stock up in 
arger quantities of rapid-selling proprietary 
articles. The fraternity, instead of prescribing, 
as a number of them often do, proprietary spe- 
cialties, will again return to the old and only 
correct way of prescribing medicine to fit each 
individual case, to be compounded by the phar- 
macist. 

All of the above, in my opinion, will come to 
pass, possibly not in the first six months, be- 
cause all of the old stock of proprietary medi- 
cines must be worked off, but after the law has 
been in effect for a year, I feel confident that it 
will be a godsend for all concerned. 


The Question One of the Seven Wonders of 
the World. 


JAMES E. DAVIS, 


Ex-Président of the National Wholesale Drug- 
gists’ Association. 


Responding to yours of the 17th, I beg to 
state in answer to your first question. ‘‘Should 
not the manufacturers bear the burden of the 
tax?” that this question is rather broad, and I 
do not think a just answer could be given. 

Undoubtedly, certain manufactured goods 
could stand the burden of the tax, but there 
are still a great many articles which, if the 
manufacturer should stand the burden of the 
tax, there would be no profit to him whatever. | 

You can readily see that articles that retail 
for from 10 to 25 cents could not stand the bur- 
den of the tax as easily as articles that retail for 
$1, as the profit is decidedly larger in the latter 
case. ¥ 

In response to the second question, “Should 
retailers advance prices to meet the Government 
tax?” the answer to this question all depends 
whether the retailer is one who maintains full 
retail prices, or is a cut-rate seller. If the latter, 
he certainly will advance his prices to meet the 
Government tax. the former, he probably 
cannot go beyond the regular retail price. | 

In answer to your third question, “Is it not 

ossible that the entire burden of taxation may 
all upon the retail druggist?” would statethat as 
I understand it, some manufacturers do not pro- 

ose to advance their prices, and whether the 
urden will fall upon the retail, druggist will 
largely depend upon whether he is one who re- 
tails at full prices or cut prices. The result, 
then, is self-evident. ; 

In response to the fourth question, If the bur- 
den falls entirely upon the retailer, will it not 
impel him to engage further in the manufacture 
of non-secrets? would say that I believe that 
non-secrets should be stamped just the same as 
a proprietary medicine. There should be no 
class legislation in the matter of this stamp 
tax. a proprietary medicine should be 
taxed, then a non-secret medicine should 
also be taxed, but I do not believe that 
non-secrets will sell any more largely than they 
have in the past. However, that is something 
that can only be guessed at at the present time. 

This whole question resolves itself at the 
present time, or will at the time that the stamp 
tax goes into effect, as one of the seven wonders 
of the world. In less than three months, prob- 
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ably, everything will have leveled itself, and the 
world will go on just the same as it did before. 

I believe, however, that the burden will be 
well distributed. Part will fall on the manufac- 
turer, part on the jobber, part on the retailer, 
and part on the consumer, and the latter, I 
believe, will pay most of it. 


Retailers Will Have to Bear It. 
LEHN & FINK, 
New York. 


Replying to yours of May 20th, we beg to 
state that in our opinion the proposed stamp tax 
ought to be borne by the manufacturers, and we 
hold that such was doubtless the intent of the 
framers of this bill, and the case prior to 1882, 
under the former war revenue measures. 

2. Retailers will no doubt advance the price 
whenever practicable to meet the tax. 

But no doubt much of the burden will fall 
on them, as they will not all the time be in 
position to receive a_ better price from the cus- 
tomer; the greatest difficulty to raise the prices 
falls on the final seller, the retail merchant. 

We fear the druggist will have so heavy a 
load as it is, that although he might plan to 
sell preparations under his own label, he will not 
be situated to carry out that idea. 

In short, the tax will weigh heaviest on the 
retail druggist, and it will undoubtedly take some 
time before he can adjust aifairs so that he can 
bear the load without too great a struggle. 





Tax All Protected Articles. 
HENRY J. LAMAR & Sons, 
Ga. 


We have your letter of inquiry and answer as 
follows: 

Question 1. Should not the manufacturers 
bear the burden of the tax? Ans. Yes. 

0) Should the retailer advance prices, to 
meet the Government tax? Ans. This is not 
practical. ‘ : 

Q. 3. Is it not possible that the entire bur- 
den of taxation may fall upon the retail drug- 
gist? Ans. There is no question about this; 
it a ae will, 

. 4. If the burden falls entirely upon the re- 
tailer, would it not impel him to engage further 
in the manufacture of non-secrets? Ans. With- 
out any doubt. 

The burden could be made equitable by im- 
posing a tax on the many protected articles, 
other than patent medicines. Suppose, for in- 
stance, that %4-cent or 4%-cent stamps were placed 
on each package of Pearline, the income would 
be enormous, without doing harm to any one. 
This is “E pluribus unum,” and we hope Con- 
gress will observe this suggestion, which we 
have made to our Representatives. 


Macon, 





Burden Will Be Borne by Consumer. 
LAMAR & RANKIN DRUG CoMPANy, 
Atlanta, Ga. 


Replying to your favor of the 17th inst., re- 
garding the proposed stamp tax, and taking up 
your questions in the order in which they occur: 

First. We believe it would be out of the 

uestion for manufacturers to bear the burden of 
the tax, as conditions are very different now from 
those existing at the time the law was repealed. 
Advertising costs a great deal more than it 
did at that time, and competition is much 
stronger, hence the profits are much smaller. 

Second. The retailers could not advance their 
prices beyond the figure placed on the goods by 
the manufacturer, but as most proprietary goods 
are sold at very much reduced prices, the retail- 
ers would have to advance sufficiently to cover 
the additional cost of the goods. For instance, 
in this city most $1 preparations are now sold 
at not over 70 cents. They would have to ad- 
vance to 75 cents. This would cover the addi- 
tional cost, and probably give them one cent 
more profit, 

Third. We think the burden would really be 
borne by the final purchasers, viz., the per- 
son who buys for consumption, but in commu- 
nities where the prices are not cut and the re- 
tailer gets full price, the cost would necessarily 
come out of the retailer, but in these days of 
close competition, if a man cam get the full list 
price for an article, he has very little room to 
grumble. 

Fourth. As the cutter has already forced the 
price of the leading articles down to the very 
lowest figure,and in most communities the goods 
are now being sold at or about cost, we do not 
think it could be much worse, and this being 
the case, we do not think it would encourage any 
increase in substitutions. 
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Retailers Should Advance Prices. 
ADOLPH W. MILLER, 
Aschenbach & Miller, Philadelphia, Pa. 


In reply to your favor of the 21st inst., I would 
state my own individual opinions as follows 
in reply to your questions: 

1. Manufacturers should advance all their 
prices so as to cover the cost of the proprietary 
stamps. 

2. Retailers should advance their prices so as 
to cover the stamps. 

3. If this course is rigidly pursued, the burden 
of taxation will not fall on the retail druggist. 

4. I know of nothing which will impel retailers 
to engage further in the manufacture of non- 
secrets than they already do. While it is pos- 
sible for each one of them to sell a few non- 
secrets over his own counter, he very generally 
finds that the advertising expense exceeds the 
profit, as soon as he tries to sell these goods 
beyond his own limited sphere. 





Tax Will Help the Retailer. 
WARD Bros. DRUG COMPANY, 
Indianapolis, Ind. 


The manufacturer should, in our opinion, 
stamp the goods of his own manufacture. 

Retailers’ prices are now so demoralized by 
cutting that many of them can barely live. The 
stamp tax will cause the manufacturers to be 
firmer in their prices; as a consequence, the re- 
tailer must get better figures, or in many cases 
go out of business. 

It is possible, and even egene that the bulk 
of taxes will be paid by the retail druggists un- 
less they advance their prices, and this will com- 
pel the retailers to either manufacture non-secrets 
or add to his business articles outside of the 
drug line. 


N. W. D. A. Tells Manufacturers to Ad- 
vance Prices. 


Frank A. Faxon, chairman of the Com- 
mittee on Proprietary Goods of the Na- 
tional Wholesale Druggists’ Association, 
has issued the following circular to pro- 


prietors: 

IMPORTANT. 

To all Proprietors:—I beg leave to suggest to 
those proprietors who intend to increase the cost 
of their goods to the trade when the proposed 
stamp tax becomes effective, that it is very es- 
sential to the convenience of dealers that the 
method adopted by such proprietors to meet the 
changed conditions should be, as far as practi- 
cable, uniform. 

A large number of proprietors have already 
announced their intention to advance their list 
prices, which would, of course, be the most con- 
venient method to the trade. Some others, how- 
ever, propose to allow their list prices to remain 
the same as at present, and to add the cost of 
the stamps to their invoices as a net charge. 
This latter method would cause considerable 
confusion to the jobbers in the matter of pricing, 
and there would be a liability on their part to 
inadvertently omit the charge for stamps in 
some cases, which would naturally result in 
much trouble and annoyance to both themselves 
and their customers. 

It would be a great accommodation to the entire 
drug trade if all proprietors, no matter whether 
their goods are sold on the rebate plan or not, 
would adopt the uniform method of advancing 
their prices—that is, of course, if they propose to 
make any change in their terms on account of 
the stamp tax. 

I would also respectfully submit to those pro- 
prietors who contemplate changing their terms 
that it would greatly facilitate matters if they 
would definitely inform the trade as far in 
advance as practicable, what their new schedules 
will be, in order that all dealers may have ample 
opportunity to make the necessary preparations 
therefor. 





What Retailers Say. 


The Blindness of Manufacturers. 
HENRY M. WHITNEY, 


President of the American Pharmaceutical As- 
sociation, Boston, Mass. 


You ask for my views covering four distinct 
questions. 
First. Should not the manufacturer bear the 
burden of the tax? Ans. Most decidedly yes. 
Second. Should retailers advance prices to 
meet the Government tax? 
Ans. It was not done during the Civil War, 
and would be a failure if attempted now. 
hird. Is it not possible that the entire bur- 
den - taxation may fall upon the retail drug- 
gist 
Ans. From the present outlook it is more than 
probable, with an increase of the jobbing price. 
Fourth. If the burden falls upon the retailer, 
will it not impel him to engage further in the 
manufacture of non-secrets? 
Ans. Yes, without a shadow of doubt. 
THE SITUATION IS BRIEFLY SUMMARIZED. 


Hardly any retail apothecary in this country 
is doing business at less than 20 to 25 per cent 
(some from 30 to 40) on net cost of goods. 
Nearly all largely advertised and popular pro- 
prietary goods are sold to-day from 1 to 10 
per cent advance, and are kept in stock, and 
sold at market rates solely to prevent diversion 
of trade; no interest and as few sold as pos- 
sible. Jobbers, cutters, department stores and 
pharmacists are daily —— to their own lines 
of specialities. I cannot understand the, to me, 
blindness of manufacturers and _ proprietors 
to the situation, unless they have elected to 
drop the drug store. If existing conditions 
continue three years, perhaps two, I believe 
it will be too late to overcome the rapidly de- 
veloping efforts made by retailers in self de- 
fence. 

Department and established cut-rate stores 
have no use for assistants who cannot sell more 
of the employer’s goods than they do of those 
sold at or near cost. Personal influence and 
direct contact with consumers have proven to 
be more patent than the old method of adver- 
tising. Every pharmacist is being forced to 
depend upon himself. It has got to a point of 
necessity. To my mind the proprietor only can 
correct the condition. And unless the pharmacist 
can, and at a very early day, feel assured of a 
change in margins to nearly former ones, the 
friendly and helpful past relations will cease. I 
do not say which is the wisest or best course to 
pursue, that is another question. 


Exempt N. F. and U. S. P. Preparations. 
GEORGE M. BERINGER, 
Camden, N. J. 


In endeavoring to present my views on the pro- 
posed stamp tax, as requested in your circular 
letter, it pare to be advisable to discuss the 
war tax bill as now under consideration by the 
United States Senate. The Senate Committee on 
Finance has very materially modified the bill as 
passed by the House of Representatives, and 
their report probably will more nearly represent 
the final enactment. 

Schedule B, relating to proprietary articles and 
preparations reduces the stamp tax on ar- 
ticles retailing at 5 cents to one-fourth of 
one cent, and on articles, the retail value of 
which is 10 cents to one-half of one cent. The 
retail druggist should be very grateful for this 
reduction, as he generally prepares this class of 
5 and 10 cent products which are now largely 
consumed, and on these he would not be able 
to advance the price, and so he must pay the 
tax. This schedule classifies with the pro- 
prietaries all medicines “which, if prepared by 
any formula published or unpublished, are held 
out or recommended to the public by the 
makers, vendors or proprietors thereof as pro- 
prietary medicines or proprietary articles or 
preparations, or as remedies or specifics for any 
disease, diseases or affliction whatever affecting 
the human or animal body.” It is regretted that 
the products of the various National Pharma- 
copoeias and the National Formulary were not ex- 
cepted from this classification. For the guidance 
and protection of the public, pharmacists have 
very generally adopted labels for such prepara- 
tions as Wine of Beef and Iron, Emulsion of Cod 
Liver Oil, elixirs, etc., stating uses and doses, 
and no doubt if the wording of this sentence re- 
mains in the act when adopted, such preparations 
will be subject to the stamp tax. 


The manufacturers of proprietary preparations 
should undoubtedly bear the burden of the stamp 
tax, as at present prices the usual margin re- 
maining to wholesaler and retailer will not allow 
them to pay for stamps. A number of the 
manufacturers have already given notice of in- 
tent to advance their prices to the extent of the 
stamp tax imposed. The rule during the exist- 
ence of the previous war revenue measure was 
to always add to the price of perfumery, cos- 
metics, and foreign remedies the cost of stamps, 
and no doubt the same course will be again pur- 
sued. The narrow margin (or frequently no 
margin at all) at which the retailer has been 





AMERICAN DRUGGIST AND PHARMACEUTICAL RECORD. 


handling the most prominent and best-selling 
“emagpne mac remedies, will compel him to advance 
is prices sufficiently to reimburse himself for 
stamps where the manufacturers do not assume 
the tax. 

When the act . becomes effective, no doubt. 
many of the manufacturers will gratuitously sup- 
ply stamps to the holders of their products, but. 
where this is refused, the retailer must bear the 
burden. One of the peculiarities of the act now 
under consideration is the provision that the 
stock of proprietaries now in the hands of dealers. 
may be stamped only when sold at retail. This 
would protect the jobber and leave the retailer 
to bear this portion of the burden. While by 
this means the retailer may be compelled to as- 
sume more than his just proportion of the tax, 
I do not believe that it is possible that the entire 
burden will fall upon him. Nor do I believe that 
the stamp tax will influence the retailer in the 
manufacture of non-secrets.. His success in this 
line of enterprise is decided largely by other 
factors, 


How the Druggist Is Taxed. 


WILLIAM BODEMANN, 
Chicago, III. 

Enclosed please find a copy of a letter sent to 
our Representatives in Congress by the Chicago 
Apothecaries’ Society. In addition to this, let 
me add that Congress excels General Weyler in 
brutality in extorting blood money out of the 
poor and sick, who eventually must f2% this 
tax. It’s a pity this war tax was not discussed 
before the declaration of war; had it been, there 
would not have been so many shouters—the 
loudest shouters as a rule hate taxes so, that 
they pay none on general principles. 

Senator Lodge made a speech in the Senate 
protesting against taxing corporations, because 
they are taxed heavily already. What about the 
druggist, who, perchance, has a little home of 
his own? Here is such a victim’s tax bill: 
Personal tax for home ....... p60 basen xeneey $ 
Real estate tax for home ............+.- oeee 
Personal tax for store 
U. S. license 
City liquor permit ‘ 
Pharmacy law levy ....... swiss 





Have you ever heard of any corporation that 
is taxed one-tenth as heavy? If the corporations 
and nabobs of this country paid in proportion 
only one-tenth as much as the druggist, we 
would have to pay a different rate of taxation— 
but of late our taxation laws favor the. wealthy 
I fleece the poor—in genuine reconcentrado 
style. 


Resolutions of the Chicago Apothecaries’ 


The Chicago Apothecaries’ Society hereby re- 
spectfully protests against that part of H. R. 
Bill No. 10,100 compelling druggists to place 
revenue stamps on goods now on hand. And we 
further recommend that only those preparations 
official in the Pharmacopoeias and National 
Formulary be exempt from the provisions of 
this act. z : 

The stamping of goods in stock will amount 
to a spegial tax on our trade that is not applied 
to any other trade or occupation, thereby work- 
ing a great hardship and injustice to our pro- 
fession. 5 

It appears to us that we had been singled out 
to bear an unjust amount of the war revenue, 
and we trust to your sense of justice to see that 
we are fairly treated in this matter. 

Respectfully, 


J. H. Wetts, Pres. 


Joun Conran, Sec’y. 


Government Intended Manufacturers Should 
Bear the Tax. 


McMonaGLeE & ROGERS, 
Middletown, N. Y. 


The queries contained in yours of the 17th 
inst. are of vital importance to the drug trade, 
rimarily to the retail branch, but bound to be 
elt by all its branches before we are through 
with the subject. 

My own views are as follows: 

To query No. 1, Should not the manufactur- 
ers bear the burden of the tax? The necessity 
for increased revenue to meet the expenses of 
the war with Spain compelled the Government 
to search the held to see where it could be 
obtained most readily and without crushing the 
industries of the country. The Stamp Tax af- 
forded one of the readiest means for revenue. 
The profits of the manufacture (that is the mar- 
gin between cost and seliing price) are arbi- 
trarily fixed by the manufacturer and are known 
to be large. The Government is well aware of 
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this, and undoubtedly meant that the manu- 
facturers should bear their portion of the war 
burden by means of the Stamp tax on “‘patents.” 

My recollection is that during the Civil War 
such was the case, and the cost was not added 
to the trade price. There is no reason why it 
should now be added as the average jobbing 
price is now greater than during the Civil War, 
the average cost to the manufacturer is much 
less, the average margin of profit to retailer is 
much less, and the average prosperity of the 
retail druggist bears no comparison to condi- 
tions then existing. 

To query No. 2, Should retailers advance 
prices to meet the Government tax? Undoubt- 
edly they should do so, but just as certainly 
it will not be done. (I am now referring to 
stores where nearly full prices are obtained and 
not to stores where ‘‘patents’”’ are sold at cost.) 
Why not? Don’t let us theorize as to why these 
same stores do not now obtain full retail prices. 
Oceans of ink have been wasted theorizing 
about it, but the obstacles are evidently insur- 
mountable by the retail druggist, or else in his 
present distressed condition self preservation 
would have found a way out. No such way has 
been found in spite of the very marked advance 
in cost to retailer of “‘patents” in the last few 
years. 

These same obstacles still exist, and will as 
equally prevent the advance in selling price to 
cover the stamp tax, as they now prevent ob- 
taining a full price, or nearly so, on “patents.” 

To query No. 3, Is it not possible that the 
entire burden of taxation may fall upon the 
retail druggist? It is not only possible, but 
almost certain that the entire burden of this 
form of taxation will fall upon the rétail drug- 
gist. Gentlemen of the retail trade, get your 
shoulders — for the burden! How many 
millions of dollars are to be raised in this man- 
ner? How much to each of you from your 
fabulous profits and colossal fortunes? 

To query No. 4, If the burden falls entirely 
upon the retailer, will it not impel him to en- 
gage further in the manufacture of non-secrets? 

o not understand that non-secrets are exempt, 
if, like patents, they are put up as specifics 
for disease and with any resemblance of pro- 
prietorship. Be that as it may, the only re- 
course for the —- ¥ is to push harder and 
all along the line his own preparations. 

The less the profit on regular patents, the 
greater the incentive for hard work, honest 
work, persistent work, intelligent work, fair, 
open and above-board work on his own pre- 
parations. “Higher Pharmacy” has taught the 
druggist how to make an article of merit; self- 
Tagg Ymage Nature’s higher law, should teach 

im how to obtain the reward for his labor, 
should maxe him a better merchant, a better 
business man. 

In conclusion, I can but express my regret 
that the proprietors should so (almost) unani- 
mously propose to pass on the cost of the 
Stamp tax to a class _ so illy able to bear it 
as the retail druggist. I doubt the wisdom of it. 
It tends to widen the rift already existing be- 
tween the two classes, caused by increased cost 
on many patents without any corresponding gain 
to the retailer. : 

I doubt if the result is ultimately profitable 
to the manufacturers. The retail druggist will 
have a very heavy burden of his own to bear 
under the provisions of the erepere law. 

Why seek to make him bear all the load? 





Medicine Should Not Be Taxed to the 
Patient. 


By WILLIAM B. THOMPSON, 
Philadelphia, Pa. 

The primary purpose of imposing a stamp tax 
as an obligation upon articles of consumption, 
whether luxuries or necessities, is that the 
burden shall be borne as nearly equally by all, 
who make, buy, sell or use, as circumstances 
will admit. The principle of a tax upon incomes 
is not similar—a disproportionate sum is Jevied 
upon the larger income; that is, the more a 
man receives, or enjoys, the more must he pay 
for that advantage, notwithstanding he_ fairly 
earns it by his talent and industry. If this 
principle should be applied to the manufacturer 
of proprietary medicines, or products, he should 
wuhoabeolliy pay all the tax, because he re- 
ceives the greater advantage or profit. But he is 
not likely to view it in this light. Medicine 
when a necessity of illness, should not be taxed 
to the patient. The State should view the health 
of the citizen as a value to industry in labor 
and talent. Nostrums cannot be viewed as es- 
sentials or necessities, therefore those who in- 
dulge in their use should be willing to pay 
for them. But there are hundreds of proprie- 
ta remedies which are valuable necessities 
and not nostrums in any sense, which should 
not be taxed to the consumer, yet are liable 
under the construction of the law to be taxed. 

Retailers will be placed in a very embarrass- 
ing position with their trade if_ compelled to 
advance prices to meet the tax. It will be very 
difficult for them to educate the people to a com- 





prehension of the subject, and the task 
of explanation will fall wholly upon them. 
Prices will again be utterly demoralized—so 
arbitrary and so lacking in uniformity as to pro- 
duce the most vexatious confusion and utter 
disgust to retail druggists. They should unite 
to induce the manufacturer to meet the tax 
without advancing the present prices. There 
may be some reasonable exceptions to this rule, 
but they are not numerous. The ruinously cut- 
rates that are now firmly fixed on many leadin 
special products preclude any possibility o 
advancing prices, therefore the retailer already 
shorn of any semblance of profit will actually 
be compelled to sell these articles at a loss, 
the result of which will be that he will refuse 
to handle them at all. ; 

It is not at all probable that the entire bur- 
den may fall upon the retail druggist. He will, 
if he has no other alternative, evade it and at- 
tempt to exact it from the consumer. This will 
not be an easy accomplishment. He cannot 
pay it and continue to sell patents at present 
rates without fatal, ruinous loss. He cannot 
raise on the cut prices of medicines. Unless by 
some concerted action in his branch of trade 
he can secure compensating concessions from 
the manufacturers, he is virtually placed between 
the upper and lower millstones. 

In any and all events, the effect of this special 
taxation will be to force druggists into the 
adcption of non-secrets, or shop products, his 
own manufacture, taking published, authori- 
tative and standard formulas, to which he can 
refer on labels and descriptions, and which, 
under the established rulings, are non-stampable. 
It would seem to be a good day for the National 
formulary, and it will be a rare opportunity to 
draw more definitely that line of demarcation 
between proprietary products, legitimate pre- 
parations and the out-and-out patents and nos- 
trums, against which this law, as_originall 
drafted and administered, was especially me f 
This whole subject involves many points of 
general interest, and calls for the conferences 
and deliberations of our associate bodies. The 
first law in its arbitrary rulings began chaotic; 
it ended chaotic. Let us now institute order. 


The Patent Medicine Octopus. 
JOSEPH R. PERRY, 
Indianapolis, Ind. 


Possibly before this reaches you Congress 
will have passed the “war revenue” bill, which 
embodies in its provisions a “stamp tax” on 
patent and proprietary medicines, so-called. 

Certain it is that revenue for the support of 
the Nation must be raised. And it is only fair 
that the burden of taxation should fall equally 
upon all classes. Those best able to bear the 
burden should pay more in proportion than their 
less able fellows. *. 

Now, among druggists and those acquainted 
with the formulas and manufacture of patent 
and proprietary medicines, it is well known that 
the cost of the materials entering into the com- 
position of these nostrums is a mere _ bagatelle 
compared to the price obtained by the manu- 
facturer. I venture the assertion that every 
patent medicine in the United States that is 
sold to the trade for from $7.50 to $9.50 a dozen, 
does not cost the maker to exceed $2 a dozen; 
in most cases much less. 

Certainly there is not any class of business 
better able to bear a revenue tax than the pat- 
ent and proprietary medicine business. This tax 
should not be burdensome. Business should not 
be taxed out of existence. Ten per cent would 
hardly be felt by this industry, and could easily 
be paid without the slightest hardship. Ten per- 
cent, then, let it be, for a starter; it can be 
—— increased to 25 per cent, and at that 

gure would be none too high. 

This tax should be borne / the manufacturer, 
and none of it should be paid by the retailer, 
whose profits now barely serve to pay his ex- 
penses. 

It will be remembered that under the last 
stamp tax, which was only 4 per cent, there was 
an advance in the price of patents, and, as soon 
as the — tax was repealed, thereby increas- 
ing the profits of the manufacturer 48 cents on 
the dozen, most of them at once added to the 
price of their preparations from 50 cents to $1.50 
a dozen, so that the retailer was not benefited; 
on the contrary, quite the reverse, for the 
price to the consumer was not advanced. 

It would not be possible for retailers to in- 
crease the price of patents. There is no doubt 
that the tax, whatever it may be, will be added 
to the price now paid by the retailer for patents. 
The whole burden will be thrown on him by the 
manufacturer. 

We all remember when the stamp tax was 
laced on playing cards, some three years ago. 
Well, who paid that tax? The retailer. The 
tax amounted to $2.88 a gross, but the price of 
“Steamboat” cards was raised by the manu- 
facturers from $4.50 a gross to $9, and the cards 
still sell at 10 cents a pack. A like advance 
pret made on every brand of cheap playing 
cards, 
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The retail druggist everywhere, should consult 
his own best interests and make, himself, a line 
of remedies suited to his section of the coun- 
try, and push them to the front in every hon- 
orable manner possible. Formulas for these 
preparations can be found in the National For- 
mulary—every druggist ought to have a copy— 
and thousands of such formulas are published in 
the AMERICAN DruGoIsT each year. 

The retailer should, and of right ought to, be 
free from the patent medicine octopus. He can 
free himself, and this is his opportunity. 


Sale of Patents Will Be Discouraged if Retail- 
ers Are Made to Pay for Stamps. 


FRANK RICHARDSON, PH.G., 
Albany, N. Y. 


No. 1._ Yes, I believe the stand taken by the 
Maltine Mfg. Co. the proper one; they give full 
rotection to the retailer and bear the entire 
urden of the tax. 

No. 2. Retailers will have to advance prices 
here, as all proprietary articles are sold at cut 
rates, and in many cases the margin is less than 
the proposer: tax. 

No. 3. Yes. 


No. 4. Yes. It certainly will impel him to 
manufacture non-secrets and do all that he can 
legitimately to discourage the sale of patents. 


Prices of Proprietaries Have No Relation to 
Cost. 


JAMES DUGGAN, 


Ex-President Connecticut Pharmaceutical Associa- 
tion, Norwich, Conn. 


In answer to your first point, I say certainly, 
and with justice, for all but the uninitiated 
know that the prices of proprietary medicines 
have no relation at all to their cost. Else why 
is the class of medicines said to contain potas- 
sium iodide sold at a fixed price, while potass- 
ium iodide has varied in price some eight dol- 
lars a pound? And in case of some of the very 
old proprietary medicines, the price has re- 
mained the same, while alcohol went from per- 
haps 35 cents a gallon to upwards of $4 and back 
again to its present price? ; 

Then, again, owing to the premium on gold 
during and after the Civil War, it would take on 
an average two bottles of sarsaparilla, and 
stamped at that, to buy as much sarsaparilla 
root as one bottle will buy now. It would seem 
as if one might excuse the Government for re- 
quiring in its extremity such manufacturers to 
pay a stamp tax on their products. Again, for 
twenty years the manufacturers paid this tax, 
and when the tax was removed refused to re- 
duce their prices on the ground that they them- 
selves had borne the tax. They not only refused 
to reduce, but eventually began a general ad- 
vance in prices which continues to this day. 
Some in this advance exercised only the brutal 
force of arbitrary power; others sought to 
justify themselves by clumsy subterfuges which 
deceived no one. ne line of — selling 
at 25 cents each were advanced 62% cents a 
dozen. An extract of malt and cod liver oil 
mixture was advanced 50 cents a dozen, and 
soon after, using as a subterfuge a temporary 
advance in cod liver oil, advanced again $1, 
which latter advance was 10 cents more than all 
the cod liver oil would cost if bought by the 
single gallon. 

manufacturer of cod liver oil emulsion 
essayed a flank movement by the aid of a 50- 
cent size, of which the dealer must sell three 
bottles for the same profit allowed him* on 
one bottle of the dollar size; thus introducing 
a new ~ which did not meet popular 
favor, nor did it seem to give the proprietors 
complete and unalloyed satisfaction, for they 
soon advanced the dollar size 50 cents a dozen 
and reduced the 60-cent size 25 cents a dozen 
because cod liver oil had gone up. Well, cod 
liver oil has long since resumed a normal 
figure; but perhaps these proprietors are un- 
aware of it. 

Your second will not permit of a direct 
answer. Those who are getting the prices. 
named on the packages certainly can ask no 
more, and those who are taking less are so 
helpless, or at least profess themselves so, 
what can they do? And this reminds me of 
what they could do. When the 50-cent emul- 
sion referred to above appeared, I said at a 
meeting of druggists in Mott Memorial Hall, 
in your city, that there would be none of that 


50-cent emulsion at that dozen price in my 
store; and there has not been yet. So, you 
see, there is one druggist who can. I hold 


there is but one legitimate price for a proprie- 
tary article, and that is the manufacturer’s ad- 
vertised price. And between that and his dozen 
price there must be a large margin; not of 
profit, but to allow any profit. And this the 
manufacturers know well, and formerly allowed 
it. But when the retailer did not take the 

















326 
margin he allowed him he did not take the 
implied hint that he marked his goods too 


high, but simply took for himself a large slice 
of the margin that he could not force the con- 
scientious retailer to take, and presently the 
retailer wonders what ails him—why his busi- 
ness has no money in it; or, rather, why all 
his money is in it. 

Now, as to why the margin must be large to 
allow any profit, I submit the following esti- 
mate: Of all the proprietary medicines in stock 
in the average drug store 5 per cent sell fast 
enough to be a distinct source of profit, 10 per 
cent are a source of slight profit, 15 per cent 
cause no loss, 20 per cent cause some loss, and 
of the remaining 50 per cent, if a package is 
sold it is money found after being lost many 
years. 

To your third I would answer, It is not only 
possible, but quite probable, if he consents to 
be the easy-going, patient scapegoat he has been 
taken for so long. 

To the fourth, I think it will not alone impel 
him, but it will compel him, as the tax would 
amount to from 4 per cent to 10 per cent of his 
sales of proprietary goods. I have not exhaust- 
ed the subject, but for fear of exhausting you 
and your readers, I will dilate no more. 


The Ultimate Consumer Will Bear the 
Burden. 


GEORGE KNEUPER, 


Manhattan, New York. 

As far as I am competent to judge of any 
system of taxation, the burden thereof is always 
borne by the ultimate consumer of the goods 
taxed. A purchaser is not necessarily a con- 
sumer, for, if he buys goods to sell, he will 
regulate his selling price according to ‘cost, and 
the manufacturer necessarily does the same. 
Consequently, nobody pays the tax on goods 
which he merely holds in, so to say, commercial 
transit; but all must pay the tax on goods 
which ‘they put to their ultimate use, viz., the 
consumer in fact. Who pays the tax on beer? 
Surely not the brewer, nor the dealer; no more 
than the manufacturer or dealer in tobacco pays 
the tax thereon. 

As to the further production of “non-secrets” 
on the part of retail druggists, I hold that it 
is every man’s duty to manufacture and sell 
everything out of which he can make a profit 
and a-good reputation, regardless of tax, secret, 
or non-secret. 





‘Tax Should Be Borne by the Manufacturer— 
Tax a Just Source of Revenue and Should 
Remain. 

A. B. HuEsTep & Co., 


Albany, N. Y. 

I think the manufacturer should bear the 
tax. A few years since, when the tax was re- 
moved, he x it in his pocket, and has kept 
it there. e manufacturer’s prices were not 
reduced, but there has been an advance in price 
in very many instances. 

I do not think the retailer should advance 
prices, except on those goods he is sellin 
without a profit, and these should be advance 
re — of the tax. 

f the manufacturer adds the tax to price of 
goods, it will undoubtedly come out of the 
pocket of the retailer in many instances. 

In answer to query 4 I can not say what effect 
it will have in the matter of increasing the out- 
put of non-secrets. 

In reference to this tax on patent medicines, 
my belief is that it is a geod and just source of 
revenue, and the tax should never have been 
removed; if replaced, it should remain. 


If Retailers Pay, Non-Secrets Will Be 
Handled. 
SMITH & SWINNEY, 


Caddo, I. T. 

In reply to your letter asking our views on 
the proposed stamp tax, we have this to say, 
and feel that we are voicing the opinion of the 
druggists throughout the country. 

First. We think that the manufacturers should 
stand this tax, for the reason that their 
profits in the manufacture of proprietary medi- 
cines are certainly much larger than those of the 
retailer. 

Second. We do not think that the retail drug- 
gist should advance prices on such articles, and 
thus throw the burden of the tax on the con- 
sumer. 

Third. It seems very pee that the burden 
of taxation will fall wholly upon the retail drug- 
gist. We find no tax on the goods we are to 
wear or on the food we eat, but the people do 


find an outrageous tax on the drugs they are 
compelled to take, while they are allowed many 
luxuries free of any tax. 

Fourth. If the worst comes to the worst, we 
will be forced to sell, as much as possible, goods 
of our own production. We can not sell a $1 
preparation and pay the tax of 4c., in addition to 
the already enormous expense. 


The Feeling in Boston. 


Boston, June 6.—In addition to the stamp tax 
there seems little objection in the trade to 
stamping goods when sales are made, but the 
feeling is decidedly opposed to putting stamps 
on all old stock. As one druggist puts it, “the 
stamping of goods when sales are made seems 
to be an easy way out of the matter.’”’ What- 
ever the outcome, this agitation has resulted in 
an overhauling of many retail stocks for the 
purpose of sorting out all patent medicines for 
which there is no sale. This class of goods is 
being removed from the stores or stored away 
where there will be no possibility of stamping 
being required. 


Views of Cincinnati Druggists. 


Cincinnati, June 5.—The druggists of Cincin- 
nati are of varied opinion about the levying of 
a 4 per cent tax on their stock of goods. Some 
favor the tax, but others suggest an amend- 
ment to tax only staple salable goods. Some of 
ae opinions expressed to your correspondent 
ollow: 


FranNK FrReericxs, Secretary of the Cincin- 
nati Academy of Pharmacy: the present 
war tax measure shall pass the Senate many, 
if not all, of the druggists will be crippled en- 
tirely. A war tax on medicines and toilet ar- 
ticles of 4 per cent, to be paid in a lump would 
impoverish the druggist for the time being. 
Some of the smaller stores will be compelled 
to pay from $100 to $300, and the larger ones 
from $500 to $1,000. The manufacturers decline 
to assume any of the tax and cheapen their 
goods to the druggist, so the brunt of the 
whole tax rests on the retail dealers. The drig- 
gists, in my opinion, are all patriotic enough 
to pay the tax, provided it be imposed in an 
easy way. 


THEODORE WETTERSTROEM: I believe that 
every patriotic druggist will agree to the tax in 
spite of the fact that they have been singled out 
for the liquor tax and now the war tax. am in 
favor of the amendment to put stamps only on 
articles sold. 


Herman Seroptna: The Government has 
seen fit to raise funds to carry on a war in 
which as a nation and as individuals we are 
intensely interested. The manner in which these 
funds are to be raised is all right, and I believe 
that every fair-minded citizen and pharmacist 
will favor the tax. The druggists are given one 
of the first opportunities of showing patriotism. 


I am willing to sustain my 
end of the Government. I have received many 
circulars from large patent medicine houses 
asking me to fight any and all tax measures 
which would be ces up in Congress. I re- 
fuse to use any such influence to effect such an 
end. Such conduct would be dishonest and un- 
patriotic. 


Joun KEESHAN: 


Witmot J. Hart: I believe in supportin 
the Government now and at all times, but to a J 
the druggist to pay a tax on dead stock, of 
which many of us have a great deal on hand, 
is unjust. Every druggist of Cincinnati and 
Ohio will willingly pay the tax on staple medi- 
cines for which there is a steady sale. I am as 
patriotic as the rest, but cannot give more than 
I am able. 


A Contemporary’s Appreciation. 
[From Drug Topics | 


The American DruaaIst is to be con- 
gratulated on its attempts to lighten and 
make smoother the somewhat thorny path 
of the pharmacist. The page devoted in 
each issue to anecdotes of the “comic, 
humorous or pathetic side of drug store 
life” is not only a welcome relief from 
the heavy editorials and dry technical or 
scientific papers, which seem so popular 
among pharmaceutical journalists, but 
will also serve to while away many an 
otherwise tedious hour behind the 
counter. 
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SOCIETY OF CHEMICAL IN- 
DUSTRY. 


Last Meeting of the Session. 


COBLENTZ ON THE NEWER 
REMEDIES. 


Examination of Matured Whiskies — How 
Discussions Affect Lay Reporters. 


HE weather conditions were doubt- 
less responsible for the small audi- 
ence which assembled at the Col- 

lege of Pharmacy on Friday, May 20th, 
to attend the last meeting of the session. 
The usual informal dinner was held at 
the Hotel St. Andrew prior to the meet- 
ing, which was called to order by Dr. 
Charles F. Chandler, the retiring chair- 
man of the section, in the lecture theatre 
of the college. After the usual routine 
business the chairman called on Prof. 
Virgil Coblentz to read the paper on the 
“Newer Remedies.” The paper was a 
very lengthy one and followed the lines 
of the paper contributed by Dr. Coblentz 
to the Maryland Pharmaceutical Associa- 
tion, and published in the AMERICAN 
Drucerst of May 25, 1896. The author 
explained the effect of the introduc- 
tion of different groupings in modifying 
the physiological action of these new 
compounds, and divided the various rem- 
edies into classes as follows: 


Classification of Synthetics. 


I. Antipyretics, subdivided as follows 
into derivatives of— 
Acetylated amines, as acetanilid, etc. 
Paraphenetidins, as phenacetine, etc. 
Diazo compounds, as hydracetins, ete. 
Pyroazolins, as antipyrine, etc. 
Quinolines, as loretin, etc. 

rethanes, as euphorin. 


II. Anaesthetics subdivided into— 


1. Compounds producing total anaesthesia, as 
chlormethane, etc. 

2. Compounds producing local anaesthesia by 
the cold of evaporation, as methyl chloride. 

3. Local anaesthetics, as cocaine, eucaine. 


III. Mydriatics derived from tropine 
bases, as eupthalmin. 
IV. Antiseptics including— 


1. Aldehyde and derivatives, as formalin, etc. 

2. Phenol derivatives, 

3. Naphthol derivatives. 

4. Quinoline derivatives. 

5. Ichthyol derivatives and mineral oil com- 
pounds, 

6. Inorganic antiseptics, as silver compounds 
and compounds of earths. 


V. Hypnotics and anodynes. 

VI. Uric acid solvents. 

VII. Tonic organic compounds con- 
taining iron. 

VIII. Animal extracts and their de- 
rivatives. 


POUR So bo 


The Paper Discussed. 

A brief review of each was given and an 
interesting discussion ensued, which 
rapidly took on a distinct medical tone, 
and followed along the lines of Dr. Lau- 
der Brunton’s famous paper published 


some ten years ago. A - triangu- 
lar discussion between Drs. Ende- 
man -and Schweitzer and Mr. Wood- 
cock on whether living cells would 
or would not become stained on 


the application of aniline colors occupied 
some little time and served to freshen up 
the discussion a little. Dr. Schweitzer 
also drew attention to the various com- 
pounds of silver now coming into use as 
antiseptics, stating that protargol, the 
casein compound of silver, was the only 
water soluble salt not affected by hydro- 
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chloric acid. He somewhat feelingly 
added that it was an excellent remedy for 
gonorrhea. Dr. Coblentz exhibited a 
large number of newer chemical com- 
pounds and expressed thanks to the mak- 
ers for sending them. 


The Members Sample a Matured Whisky. 


A large array of beakers, test glasses, 
tumblers and various kinds of chemical 
apparatus on the lecture table had for 
some time excited the interest of the 
members, which was heightened by the 
appearance close to the chairman’s desk 
of a suspicious looking bottle. 

There were more papers down on the 
programme, e. g., on “Review and Ad- 
ditional Notes on the Action of Sul- 
phuric Acid on Thymol,” by J. H. Steb- 
bins; “The Determination of Raw Cane 
Sugar in Transit or Storage,” by E. H. 
Storey; and “The Distillation and Matur- 
ation of Fine Whiskies as Viewed from a 
Chemical Standpoint,” by E. O. Luthy. 

The chairman suggested that as the 
authors were not present and the papers 
were very lengthy they be read by title. 
He remarked incidentally that Mr. 
Luthy’s paper was very interesting and 
the author had written hoping the mem- 
bers would pay attention to it, and saying 
that he had forwarded some samples 
which he would request the members to 
examine. 

The object of the glassware was at once 
apparent, and E. H. Gane moved that the 
papers be read by title, and that the Sec- 
tion at once proceed with the examination 
ofthe samples. This, on chairman’s sug- 
gestion, was modified to read that the 
paper be read by sample, and was at once 
agreed to. The examination of the 
samples of “Runnymede Club Whisky” 
was apparently very satisfactory, if the 
expressions on members’ faces and the 
condition of the bottles were to be con- 
sidered. ‘he thoughtfulness of the secre- 
tary in providing exceptionally large 
glasses and beakers was also much com- 
mended. 

After a thorough investigation into the 
matured “Runnymede Club,” which oc- 
cupied some time, the retiring chairman 
briefly addressed the members, congratu- 
lating them on the work of the session, 
and asking all who had contributed pa- 
pers to spend the summer months in 
preparing for next year’s work. Chair- 
man-elect Thomas J. Parker also thanked 
the members for electing him, and with 
a vote of thanks to the retiring officers 
and to the trustees of the College of 
Pharmacy for the use of the building, the 
meeting adjourned. 


Hard on Lay Reporters. 


During the past session one of the most 
interesting features of the meetings to a 
certain few of the members has been the 
behavior of some of the lay reporters, 
especially those sent by some of the trade 
journals. In the early part of the meet- 
ings asmile of superiority and conscious 
ability was noticeable on their features 
and pencils flew rapidly over the paper. 
As the authors got deeper into their pa- 
pers, and the air became thick with tech- 
nical terms, and diazo compounds, quino- 
line derivatives, and the nomenclature of 
the modern chemist came into play, the 
smile would fade, pencils wou!ld work 
less rapidly and a dazed expression come 
over the reporter’s face, which in some 
cases approached an almost paralytic 
rigidity. Those hardened to the work 
have been noticed to close their eyes and 
seek oblivion’ from modern chemical 





terminology in sleep. The effect of Dr. 
Coblentz’s paper was very noticeable on 
Friday last. By the time the author had 
reached the pyrazolon derivatives a 
weary reporter had sunk into the semi- 
paralytic stage, which continued for so 
long that when the samples of matured 
whisky were handed around for examina- 
tion and report, the reporter was unable 
to summon sufficient energy to clasp his 
test glass and he missed that for which 
his soul so ardently longed. Modern 
chemistry has much to answer for at 
the present time. 


APPRENTICES IN PHARMACY 


Racy Report to Illinois Association 
at Annual Meeting. 


SOUNDER PRELIMINARY EDUCA- 
TION URGED. 











The report of the Committee on Ap- 
prenticeship was made by W. Bodemann, 
of Chicago, and read as follows: 


A few days ago your secretary informed me 
that Chairman Whitfield had left Colorado, 
leaving word with the secretary that “Bode- 
mann wasn’t much good for anything else but 
getting up this report.” I wrote Mr. Arnold 
of Watseka, at once, who replied that he had 

iven the matter no thought whatever. With 

Vhitfield out West, and without Arnold’s ink 
from Watseka, I beg to preface my singleheaded 
report with an apology. 

otanically, the apprentice is known as “Quan- 
titas Un-non-ias;” chemically, just a trace of 
organic matter, and pharmaceutically, the ap- 
rentice is, with rare exceptions, a runaway 
rom school who smokes cigarettes, chews gum, 
and sometimes sells a little of both. When he 
cannot get around it, he washes bottles, makes 
a bluff at keeping the store clean, and, after 
having performed these arduous duties, he gets 
all the affidavits he can scrape up, oe that 
he has had two years’ experience behind the 
prescription counter and gets his certificate as 
assistant pharmacist. He is now admitted to 
the mysteries of the soda fountain, practices 
the fine art of drawing Monday morning eye- 
openers, and in the more refined pharmacies 
more progressive beverages like ‘“‘kow-mist’ 
and other “milk shakes” in the most approved 
fashion. After having done this for a term of 
three years, perchance looking on when the 
boss puts up a difficult recipe, like putting a 
label on a bottle of some proprietary nostrum, 
the assistant can prove up five years’ experience 
in the aggregate, the second job lot of affidavits 
enters the records and the registered pharmacist 
is ready. Ready for what? To canvass the 
wholesale trade for foreclosed mortgage sales; 
and if he has a few hundred dollars the whole- 
saler generously accommodates the applicant by 
taking his cash and—another mortgage--and 
when in the course of a few years the situation 
is ripe for another foreclosure, our new com- 
etitor has sunk his savings and acquired the 
First dose of real genuine “experience.” 

Is this an exaggeration? Alas, I fear it is 
too true a oaap-aker picture. What is the reme- 
dy? None, except we druggists help ourselves 
by giving more attention to the kind of calibre 
we take in as apprentices and by demanding 
of our various boards of pharmacy that nobody 
be accepted as an apprentice unless qualified. 
Careful observers have agreed long ago that our 
ranks are overcrowded and that unjustified— 
almost senseless—competition is the curse of our 
trade. I am almost tempted to admit that phar- 
macy is a profession. If we were tradesmen, 
we would have trades unions, and you all know 
that trades unions, without any legislative ma- 
chinery, regulate even the number of apprentices 
each boss is permitted to employ. It is true, 
boards of pharmacy, as well as colleges, have 
their requirements for preliminary education— 
mostly honored in the breach. Look over the 
crop of papers handed in to our examiners— 
may they be for the board or college exam- 
inations—look over the direction labels written 
by the average clerk who passed both board 
and college examinations, and you are sure 
to find a more strained relation existing between 
the young pharmacist and orthographyand gram- 
mar than would be necessary for a modern 
declaration of war. We pharmacists pay for the 
administration of the pharmacy law, and we have 
a perfect right to demand of our board that 
it protect us against insane competition pro- 
duced by admitting incompetent, ignorant boys 
into the ranks of pharmacy. If I had my way 


abcut it, I would insist, and I make this request 
of you, members of the Illinois Pharmaceutical 
Association—insist that the rules governing ad- 
mission to our ranks, in relation to preliminar. 
education, be most stringently enforced. 
young man of good education, with good prac- 
tical training and a thorough theoretical knowl- 
edge of pharmacy, is certainly bound to be a 
more honorable competitor than the ignorant 
chap who embarks in pharmacy by way of so- 
called ‘‘experience,” only for the purpose of 
slashing around left and right for all there is 
in it, not to forget practice at the bar. We are 
not justified in complaining at all, unless we 
take the remedy in hand ourselves by most 
careful scrutiny of all the qualifications of the 
young men we adopt as apprentices, and by in- 
sisting that our boards enforce the requirements 
ba mag education, 

littering generalities on paper will not fill 
the bill. Considering the present state of phar- 
macy, it requires a courage worthy of a better 
cause to embark in pharmacy. Let us be honest 
to the young men who offer themselves as ap- 
prentices. Let us be honest in the aftidavits 
that we give to these young men proving up 
experience, and soon the conditions will change 
for the better. 

Primarily, pharmacy acts may have been es- 
tablished for the protection of the people, but I 
am frank to admit that I have no use whatever 
for a pharmacy act—and the board executing it 
—that does not protect the pharmacists who 
pay for the administration of the act. 

I conclude in repeating my request for the 
adoption of resolutions covering my suggestions 
and to request our board to enforce same, an 
with this I offer my apology for not making 
a more elaborate report. I had no help from the 
other members, could not find a report of this 
committee in the last proceedings, and my time 
for getting up a report was too short for a full 
report and too long for an extemporaneous 


effort. 
Respectfully submitted, 
W. BopeMann. 





American Soda Fountain Company 
Has a Flag-Raising. 


The American Soda Fountain Com- 
pany has had a flag-raising at the Con- 
gress street headquarters, in Boston. The 
Stars and Stripes were unfurled at No. 
287, at noon, on May 28th, before a crowd 
that completely blocked that broad thor- 
oughfare. The flag is the largest in the 
city, its measurement being 50 feet by 32. 
The concern celebrated the event in a fit- 
ting manner, employing one of the best 
bands in the city to furnish music. The 
company also distributed red, white and 
blue badges, on which was printed the 
last verse of the “Star Spangled Banner.” 
As the huge flag was unfurled by an old 
employee, the band struck up the “Star 
Spangled Banner,” the crowd joining en- 
thusiastically in the chorus. At the 
same time members of the Naval Brigade 
from the Minnesota fired a salute of 21 
guns from the company’s dock. W. J. 
White, who has been associated with one 
of the concerns many years, officiated as 
master of ceremonies and introduced in 
turn Postmaster Thomas and Assistant 
Treasurer J. H. O'Neill, both of whom 
made patriotic speeches. 








Phenacetine Litigation on the Pa- 
cific Coast. 


A largely attended meeting of retail 
druggists was held at the College of Phar- 
macy, San Francisco, on the evening of 
May 6th, in response to a call issued by 
the committee of the Retail Association 
on Phenacetine Legislation, In the call 
for the meeting, the Committee summar- 
ized the existing conditions as follows: 

The questions at issue have been passed upon 
by the courts in favor of the owner of the 
United States patent. All who have _ infringed 
are liable for damages and costs. Under the 
arrangements made, all who submit will be 
saved expense. Those who do not submit must 
contest the rights claimed by the patentee as 
individuals. our committee cannot ‘and will 
not act further, as it is not believed that a more 
favorable settlement is possible. 
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Those present at the meeting decided 
unanimously to submit to injunctions and 
to accept the conditions of the settlement 
of the matter arranged between the owner 
of the patent and the committee. About 
260 druggists are affected by the decision, 
and it is safe to say that all the Phenace- 
tine litigations on the Pacific coast will 
be stopped. 


The Paris University to Confer the 
Degree of Doctor of Pharmacy. 


The announcement made at _ this 
month’s meeting of the Paris Society of 
Pharmacy, with regard to the innovation 
of a degree of Doctor of Pharmacy was 
based on an official decree of July 21, 
1897, which gave the newly-instituted 
French Universities the right to confer 
“exclusively scientific titles’—i. e., dip- 
lomas which, while certifying the scienti- 
fic attainments of the candidate, confer 
no right to practice a profession in 
France. A bill recently posted on the 
notice-board of the Paris Superior School 
of Pharmacy states that a “Doctorate of 
Pharmacy of the University of Paris is 


hereby instituted.” This is, therefore, 
simply an honorary degree. The condit- 
ions are, for Frenchmen, a “first-class” 


diploma; for foreigners, two certificates— 
(1) of chemical pharmacy and toxicology, 
(2) of galenical pharmarcy and materia 
medica. Frenchmen and foreigners alike 
must put in one year’s study at the Paris 
School of Pharmacy. The diplomas are 
to be signed by the members of the exam- 
ining jury, the Dean of the Faculty, and 
the president of the Council of the Uni- 
versity. 


Drug Interests in Manila. 


The bombardment of Cavite by Ad- 
miral Dewey and the expected seizure of 
Manila will interfere seriously with sev- 
eral large German interests in the Philip- 
pine Islands. It is anticipated that the 
production ofanumber of articles in which 
the drug trade is closely interested will be 
interfered with. Schimmel & Co., of 
Leipsic, have a distillery in Manila, and 
produce a number of essential oils from 
the fresh flowers. The preponderance of 
German interests in the Philippine Isl- 
ands accounts in some measure for the 
hostile tone of the German press in our 
present complication with Spain. 


Frederick Stearns on Colonial 
Acquisitions. 

Frederick Stearns, founder of the house 
of Frederick Stearns & Co., is probably 
one of the greatest. if not the 
greatest traveler in the drug trade. 
He returned within a year or so 
from a leisurely journey around the world 
and has studied the colonial question 
with the advantage of an intimate per- 
sonal acquaintance with the East, its 
manners and its peoples. He is decidedly 
opposed to the United States becoming a 
colonial power, and gives vigorous vent 
to his views in an interview recently pub- 
lished in the Detroit “News-Tribune.” 
We publish below excerpts from the arti- 
cle giving Mr. Stearns’ views: 

It is all right enough to take the Philippines in 
war, but as soon as the war is over, we ought 
to rid ourselves of them at once. They are set- 
tled by a foreign element, and there is not the 
least reason to believe that we would ever 
send colonies there. It would take many gener- 


ations before our people would become used 
to the climate. If we need a larger navy and 


need coaling stations, we might lease or rent 
them, but it is contrary to the principles of a re- 
public to entertain a dream of empire. Washing- 
ton’s policy that we should avoid entangling al- 
liances holds good. 


In commenting on our consular service 
as contrasted with that of England, Mr. 
Stearns said: 


Our consular service seems often humiliating, 
by contrast with that of England. Usually our 
agents have never been abroad in their lives, 
and after a few years are returned home 
through the inevitable changes of politics. 
Then, too, the British nation has its paws on 
the commerce of the world, and consequently its 
consular agents are found wherever ships sail 
or men travel. 

The English Government is extremely liberal 
in its expense account. The Japanese legation 
at Tokio, for example, is a veritable palace in 
the midst of luxurious grounds; while our Gov- 
ernment does not own a brick, but lodges its 
representatives in a rented house in an unde- 
sirable concession. All these facts must be 
taken into account in determining the relative 
dignity with which a British consular repre- 
sentative is able to impress the world, and the 
oft-times indifferent,if not actually disgraceful 
spectacle by contrast our service cuts abroad. 
have no doubt that travelers from America are 
often humiliated by the shabby figure cut by 
our service. 


WAR NEWS. 





Apothecaries on Waiting Orders. 


Some fifteen graduates of pharmacy are 
now stationed on the United States Re- 
ceiving Ship Vermont in the Brooklyn 
Navy Yard awaiting orders to be detailed 
to ships in active service. The Vermont, 
which is moored alongside the cob dock 
and furnishes quarters for the officers in 
charge of the recruiting depot and for 
the new recruits, is an interesting old 
hulk. It consists of the hull of the old 
wooden frigate Vermont housed over and 
with the masts cut out; externally it bears 
a striking resemblance to the Noah’s arks 
of the toy shops, and among naval offi- 
cers it is familiarly referred to as “The 
Ark.” 

By the aid of a pass a week old and 
the display of a certain amount of the 
effrontery which is a necessary part of 
the outfit of a newspaper man, an AMERI- 
CAN DRUGGIST reporter managed to pass 
the various guards and sentries who, in 
these trouble times of war, bar the en- 
trance to the navy yard, and "find his way 
to the apothecary’s quarters on the gun 
deck of “The Ark.” Here in a cabin 
measuring about 15x30 feet a number 
of recruits were undergoing a physical 
examination at the hands of the surgeons, 
with the assistance of two apothecaries; 
the latter doing the clerical portion of 
the work and making the eye tests and 
measurements. At night in this limited 
space the apothecaries now awaiting or- 
ders swing in their hammocks. Even in 
this confined space they find that the 
lullaby of the rippling waves against the 
wooden sides of the old ship compensates 
for the lack of springs and space, and 
they sleep soundly. 

The regular dispensing is all in the 
hands of the apothecary of the receiving 
ship, Chas. H. Reynolds, so that the re- 
cently recruited pharmacists have but lit- 
tle to do and are treated quite liberally 
in the matter ofshore leave. This, however, 
does not appear to affect the appetites 
of the young men, as the reporter had 
occasion to observe, for while chatting 
about the outlook for active service, “it 
went two bells,” the bugles sounded 
“mess call” through the ship and the 
AMERICAN DRUGGIST reporter was cor- 
dially invited to “take an observation” of 
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the character of the food served below 
on the berth deck. The reporter was 
seated at a table with the apothecaries, 
who, on account of their number, have 
at present a table reserved for ’them- 
selves, and partook of the simple but 
well-cooked fare served them. The meal 
was very simple, consisting of cold boiled 
beef, which had apparently been partly 
roasted, fried potatoes, pickles, chicory 
salad, radishes, bread and tea. The tea 
was contained in an agate iron urn placed 
on one end of the mess table, and the 
apothecaries helped each other to this 
and the other articles on the table, the 
duties of the mess attendants—who are 
detailed from the crew and are paid some- 
thing extra by the apothecaries—being 
confined to the preparation of the meal 
and clearing up the debris. The apothe- 
caries, some of whom were accustomed 
to the best service afforded by first-class 
restaurants and boarding houses, seemed 
perfectly content with the crude service, 
the lack of table linen—there was no 
cloth upon the table and a noticeable ab- 
sence of napkins—and the limited variety 
of the fare. The only cause of unrest was 
anxiety to get into active service. 

Each of the apothecaries contributes 
$1 a week toward the “mess” fund, from 
which the caterer of the mess, who is 
selected by the apothecaries from among 
themselves, purchases such “luxuries” as 
fresh milk, fresh vegetables, preserved 
and fresh fruits, etc., as the members of 
the mess desire to add to the simple but 
substantial food furnished by the Navy, 
and from which they pay the mess at- 
tendants. The seamen had no fresh vege- 
tables and their meals were served in 
iron agate ware instead of the porcelain 
ware used by the apothecaries. 

The happiest member of the mess was 
Apothecary Wild, of the New York Col- 
lege, who is also a member of.the New 
York Deutsche Apotheker Verein, who 
has been assigned to the converted 
cruiser Celtic, which will soon be ready 
to sail. He is openly exulting over his 
fellow pharmacists who are as yet un- 
assigned. 





The friends of Adolph Dalbon, and par- 
ticularly his classmates of the recent 
graduating class at the New York Col- 
lege of Pharmacy, will be grieved to learn 
of his sudden death, which occurred at 
the Marine Hospital, Brooklyn Navy 
Yard, on Thursday, June 2d, of pneu- 
monia. Mr. Dalbon was formerly in the - 
employ of Martin Heldt, Jr., at the cor- 
ner of Pitt and Rivington streets, and 
more recently in the pharmacy at the 
corner of Seventh avenue and Twenty- 
fifth street, and was one of the first of 
the graduates of the class of ‘’98” to 
enlist as apothecary in the U. S. Navy. 





Up to the present time the following 
members of the class of ’98, of the New 
York College of Pharmacy, are known to 
have enlisted in the United States Navy: 
Willis C. Alpers, Albert Beckary, Adolph 
Dalbon, Louis Eickwort, Jr., Lewis H. 
D. Fraser, Isaac D. Gellert, Louis Hilde- 
brandt, H. C. Jorgenson, Arthur D. 
Miles, John W. Patton, A. G. Piskorski, 
Arthur Richards, N. C. Seufert, Robert 
J. Sigel, A. Voriseck and W. C. Wild 





C. A. Cotteral, the Washington repre- 
sentative of Parke, Davis & Co., has been 
offered a position as paymaster in the 
revenue cutter service. 
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War News from Michigan. 


Thos. D. Harris, for several years a clerk for 
the drug firm of Will E. Collins & Co., of 
“Owosso, recently passed the examinations, 
ipey and otherwise, for admission to the 
Inited States Navy as a pharmacist, and will 
soon be assigned to one of the war vessels. He 
is a very popular young man in Owosso and 
vicinity, and is receiving many congratulations 
-on his success. The pay of an apothecary in 
the Navy is $60 a month and rations, 


George J. Billing, of 1481 Woodward avenue, 
Detroit, who went into camp with the Michigan 
militia at the call of the President, failed to pass 
the rigid physical examination, and is at home 
again, pursuing the peaceful vocation of a drug- 
gist at the old stand. W. F. Hood, who was left 
in charge of the store when Mr. Billing started 
to the war, will remain in his place, as Mr. Bil 
ling has other pharmacal interests in the city, 
which engage a large share of his attention, 


Tarriest of the Tars. 


Reuben L. Richardson, of the Rust-Richard- 
son Drug Co., is the tarriest kind of a tar. His 
vacations are invariably spent on the water. 
Since the beginning of the war he has had a 
desire to enter the Navy, although he is forty- 
eight years old and weighs 260 pounds. Recently 
he wrote the Assistant Secretary of the Navy, 
offering his services, but suggested that his age 
and weight might militate against his chance. 
The Assistant Secretary in reply heartily thanked 
Mr. Richardson for his patriotic offer, but could 
give him no encouragement as a dispenser of 

Jncle Sam’s shekels. 


New York Fighters. 


Among the recruits who joined Dr. Al- 
fred A. Mitchell’s battalion of the Eighth 
Regiment, N. Y. Volunteers, were these 
five employees of Perry’s Park Row 
Fharmacy: William Perry, John Fogarty, 
Frank Murray, Wm. Reardon and John 
McGarigie. Captain Mitchell was 
formerly a clerk at Perry’s and _ later 
owned a store in Brooklyn. He is a son 
of the well-known geographer. 





Seeing Active Service. 


Cornelius D. Kay, Ph.G, 


ApoTHEcARY U. S. Gunsoat Newport. 


C. D. Kay came into pharmacy by right of 
his father 1 


birth, having been chemist to the 

Jersey City, N. J., 
Hospital for the 
past thirty years. 
-1 Mr. Kay was born 
din Jersey City on 
November 17, 1871. 
He graduated from 
the High School of 
Jersey City and 
later from a_busi- 
ness college, and in 
1894 graduated from 
2] the College of Phar- 








macy of the City 
of New York at 
| the head of 


a 
class of about 350. 
He passed a_ suc- 
cessful examination 
for the position of 
apothecary in the 
navy, being’ the 
only successful 
applicant out of 
a class of thirteen 
applicants. He has 
cruised in South 
American waters for some time past. 

The gunboat Newport now forms one of the 
fleet blockading the ports on the north of 
Cuba, and has made several captures. These, 
however, have been merely little fishing smacks, 
so Mr. Kay’s share of prize money will not be 
sufficient to set him up in business. In a letter 
written to his family in Jersey City, while on 
blockade duty, Mr. Kay says: “We are soon 
going to bombard Havana, and every one on 
board the Newport wants to be in the fight.” 








An Expert Diagnosis. 
“What's that you’re reading?” 
“The Last Days of Pompeii.” 
“What did he die of?” 

“An eruption.” 


Ta TEN RIE NT 


NEW INCORPORATIONS. 


M. S. Zagat Drug Company, of New York 
City; capital, $75,000. Directors: Max Zagat, 
Sophie Zagat and F. H. Ross. 


The Antiseptin Company, at Chicago; capital 
stock, $2,500; to manufacture medicines; incor- 
porators—S. K. Wilson, L. P. Wilson, William 
C. Lindsay. 


The W. H. Moore Chemical Co., of Kansas 
City, has been incorporated with a capital stock 
of $10,000. The stockholders are G. H. Moore, 
E. E. Moore and W. N. C. Sheetz. 


Alphasol Company, of New York City, to carry 
on a drug business; capital, $4,000. Directors: 
G. S. Smith, of Yonkers, and J. A. Sims, M. R. 
Berlinger and J. W. Smith, of New York City. 


_The Sanguiferrin Pharmacal Company filed ar- 
ticles of incorporation in St. Louis on Monday, 
March _ 21st. apital stock, $50,000, fully paid. 
A. J. Zimmerman, D. A. Dyer and John Crouch 
are the incorporators. 


The Waterhouse Pharmacy Co., of St. Louis, 
has been incorporated with a capital stock of 
$10,000, of which one-half is paid. The share- 
holders are Hattie McAlpine, John R. McAlpine 
and Amelia Hesse. 


J. L. Hopkins & Co., of New York City have 
been incorporated to deal in drugs; capital stock, 
$75,000. Directors: Jesse L. Hopkins, of 178 St. 
Johns place, Brooklyn, and H. Martin Wagner 
and J. E. Robinson, of New York City. : 


A medicine company has been organized in 
Elba, N. Y., consisting of Postmaster Earl W. 
Hundredmark and W. H. Parker, supervisor, 
of the firm of Harris & Parker, produce dealers. 
It is known as the Kroly Remedy Company. 


The Mango Chemical Company, with an au- 
thorized capital stock of $125,000, has been in- 
corporated in New Jersey. The incorporators are 
Maurice F. Linguist and Louis W. Baldwin, of 
aged Haven, and Edward F. Linguist, of New 

ork. 


The Sim Remedy Co. has deen organized at 
St. Louis, with a capital stock of $10,000. W. T. 
Sim and Dr. W. C. Owens own and control 
the business. They will manufacture a line of 
remedies controlled by Mr. Sim and _ include 
Woodford’s Iron Tonic, Hanson’s Wild Cherry 
Tonic, ete. 


Ingersoll & Co., of Hoboken, N. J., to manu- 
facture drugs; capital, $300,000. Incorporators: 
Robert V. Curry, of Hoboken; James Gris- 
wold, of Forked River, N. J., and George W. 
Hackenburger, Juliette Ryan, Henry Fluegel- 
man, Henry F. Hackenburger and Thomas F. 
Martin, of New York. 


The Empire Palm Oil Company was incorpor- 
ated with an authorized capital stock of $150,000. 
It is to begin business with $15,000. The com- 
pany is to deal in all kinds of oils. The incor- 

orators are Herman Weber, of New York; 
Robert Everett, of Boston; William H. Daniel, of 
Lowell, Mass., and William H. Rees, of Jersey 
City. 


Frye’s Remedy Company has been organized 
at Kittery, Me., for the purpose of manufacturing 
and dealing in a preparation known as Quick- 
step and other pharmaceutical preparations with 
$100,000 capital stock, of which nothing is paid in. 
The officers are: President, Charles i Frye, of 
Lynn, Mass.; treasurer, Frank E. Rowell, of Kit- 
tery, Me. Certificate approved March 17, 1898. 


Wabash Avenue Pharmacy, at Chicago; capital 
stock, $2,500, to do a general drug business; in- 
corporators, Thomas Marshall, Otto F. Reich 
and Samuel J. Sloane. Vi-Tal Chemical Com- 
pany, at Chicago; certified to an increase in 
capital stock from $3,000 to $10,000. The Bee- 
man Chemical Company, of Cleveland, Ohio, 
capitalized at $225,000, is licensed to transact 
business in Illinois, with a capitalization of 


$14,000. 


A hearing was recently given In the question 
of the incorporation of the Walter Baker Com- 

any, Limited. The bill presented makes J. F. 
| eee Rwy H. C. Gallagher, J. Malcolm Forbes, 
G. v. L. Meyer, H. H. Hunnewell, their associ- 
ates and successors, a corporation by the name ot 
the Walter Baker Company, Limited, for the pur- 
pose of purchasing the entire property of the ex- 
isting corporation of that name, and carrying on 
the cocoa business. The capital stock is put at 
$4,750,000. The company has been in existence 
one hundred and twenty years, on the same 
spot and under the same name. The committee 
has reported favorably upon this petition. 
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Lithgow T. Perkins. 


Lithgow T. Perkins, one of the best 
known and most prominent druggists of 
Brooklyn, died on June 4 at his tempor- 
ary home in Saratoga Springs, N. Y., 
after an illness of some months from 
gastric trouble, at the age of 58. 

Mr. Perkins was born and passed the 
earlier years of his life in Poughkeepsie, 
where he served his apprenticeship to the 
drug business, under one of the most 
competent druggists of that town. He 
removed to Brooklyn while still a young 
man, and obtained a place with Pyle 
Brothers, in the well-known pharmacy 
at the corner of Columbia and Carroll 
streets, then a centre of fashionable trade. 
His close attention to business, splendid 
executive ability and thorough loyalty 
to his employers, earned speedy promo- 

















Lithgow T. Perkins. 


tion, and he was soon appointed head 
clerk at a salary of $50 a week. As the 
business enlarged Pyle Brothers opened 
several branch stores, the first one at the 
corner of Fulton and Pierrepont streets. 
To every branch thus opened Mr. Per- 
kins would be assigned for the purpose of 
organizing and pushing the work of the 
stores, his well-known ability in this di- 
rection being thoroughly recognized by 
the firm. In 1867 one of the pharmacies 
situated at Greene avenue and Cumber- 
land street, Brooklyn, came under his 
management, and he eventually bgcame 
the owner of it by purchase. He was 
obliged to relinquish this store on ac- 
count of failing health in December, 1897, 
after a successful career as a proprietor 
of nearly 30 years. 

Mr. Perkins was one of the founders 
of the Kings County Board of Pharmacy, 
and served as its secretary for a period 
of fourteen years, or up to the time of 
the consolidation of the Brooklyn Board 
with the new board organized under the 
provisions of the pharmacy chapter of 
the Charter for the Greater New York. 
He was chiefly instrumental in the estab- 
lishment of the Brooklyn College of 
Pharmacy and lived to see it placed upon 
a firm basis. His loss will be greatly 
felt in the councils of both the Society 
and the College, where his advice was 
always sought and freely tendered. 

Mr. Perkins leaves a wife, two sons and 
two daughters. 
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The remains were brought to Brooklyn 
last Sunday, and the funeral services were 
held-at the home of his son, Wm. L. 
Perkins, 243 Cumberland street, on Mon- 
day, June 6th, at 1 p. m. The services 
were conducted by the Rev. Cortland 
Myers, pastor of the Baptist Temple, a 
close friend of the deceased. Among the 
prominent druggists who attended the 
service were Dr. E. H. Bartley, Prof. W. 
P. De Forest, Prof. W. C. Anderson, Dr. 
A. H. Brundage and Wm. Muir of the 
Brooklyn College of Pharmacy; President 
Adrian Paradis and Secretary F. N. 
Bliss, of the Kings County Pharmaceuti- 
cal Society; L. T. Lazell, of Lazell, Dal- 
ley & Co.; Albert Bruen, of Bruen, 
Ritchey & Co.; W. M. Davis, D. L. 
Cameron, ex-presidents of the Kings 
County Board of Pharmacy; L. F. Ste- 
vens, E. A. Sayre, J. Gallagher, A. A. 


Rouillion, and C. W. Klein. The inter- 
ment was at Poughkeepsie. 
Maurice W. Alexander. 


Maurice W. Alexander, former presi- 
dent of the American Pharmaceutical As- 
sociation, died at his home in St. Louis 
of heart disease, on June 6th, at the age 
of about sixty-two years. 

Mr. Alexander was born in Philadel- 
phia, graduated from the Philadelphia 
College, and took up his residence in St. 
Louis in 1855. He was for a short time 
associated with Bacon, Hyde & Co., at 
that time a prominent wholesale firm, 
but soon established himself in business 
at Fourth and Market streets, then the 
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centre of the retail trade of the town. He 
removed his store twenty years later to 
Broadway and Olive streets, where he 
had the handsomest store in the city. 
Later he moved to the centre of the 
block and, becoming financially involved, 
made an assignment last January, though 
he afterwards resumed business. 

Mr. Alexander became a member of 
the American Pharmaceutical Associa- 
tion and took a very active part in the 
affairs of the Association, being elected 
its president in 1888. He was also a mem- 
ber and at one time president of the 
Missouri Pharmaceutical Association. 

He was an unusually well informed 
gentleman, of most polished manner, 
an able speaker, a man of the highest 
moral character, kindly, courteous and 
beloved by all who knew him. His loss 
is a great one to pharmacy, for pharma- 
cists such as he set an example which is 
an inspiration. 








AMERICAN DRUGGIST AND PHARMACEUTICAL RECORD. 

















Greater New York. 


| 
News of the Trade in and About Manhattan Island—Notes of Personal 
Interest—Changes and New Stores—T rade Gossip. 




















Dr. Eccles and his wife, Dr. Mary H. Eccles, 
have gone on an extensive Southern and West- 
ern trip, which will extend over a period of 
about six weeks. Their first stop is to be at 
Kansas City, Mo. 


E. A. Keefer, one of the successful junior 
students of last year’s junior class at the New 
York College of Pharmacy, has enlisted in the 
Twelfth Regiment of New York State, as a 
hospital steward. 


S. R. Huber, for the past year the head clerk 
with George P. Schnurr, druggist at New Hyde 
Park, Long Island, has resigned in order to 
enlist in the U. S. Army, where he will be a 
hospital steward. 


William P. L. Gregorius, N. Y. C. P., 86, 
has resigned his position in the pharmacy of 
his father, and has gone to the front with his 
regiment, the Sixty-ninth, of New York, as a 
hospital steward. e left for Chickamauga on 
Tuesday, May 2th 


John G. Kimpel, who was until recently in 
the employ of Max Hollander, retail druggist 
at the corner of Plum street and Palisade ave- 
nue, Union ill, N. J., has accepted a clerk- 
ship at Otto Wicke’s new branch pharmacy, 
which was recently opened on Atlantic avenue, 
Brooklyn. 


Benjamin F, Maxey, N. Y. C. P., ’98, formerly 
in the employ of Edward Plummer, pharmacist 
at 405 Fifth avenue, Manhattan, and more re- 
cently at Dr. W. C. Nolting’s pharmacy, at 142 
Schermerhorn street, Roulien, has taken a po- 
sition as clerk at Adrian Paradis’ pharmacy, 
Myrtle avenue, Bivuklyn. 


Oscar W. Stiebeling, N. Y. C. P., ’80, formerly 
the apothecary of the Good Samaritan Dispen- 
sary, in Essex street, and more recently with 
Link Brothers, retail druggists at 293 Houston 
street, Manhattan, is now at P. B. Knapp & 
Son’s harmacy, 362 Hudson street, where he 
succeeds A. W. Brater. 


Edwin H. Knox, who was in the retail dru 
business for some years in Mount Vernon, N. 
Y., and who has been the past few months ill 
with consumption, died at the home of his 
father, at Darien, Conn., about two weeks ago. 
He leaves a wife and one child. He was a grad- 
uate of the New York College of Pharmacy, 
class of ’92. 


Thomas B. Furnival, one of the recent gradu- 
ates of the New York College of Pharmacy, has 
gone to his home in Syracuse, N. Y., for a three 
weeks’ vacation. When he returns he will spend 
the summer clerking at the Manhattan Beach 
pharmacy, at Manhattan Beach, Coney Island, 
and in the fall he will enter upon his duties as 
an assistant to Professor Coblentz at the New 
York College of Pharmacy. 


The employees of the drug corporation of 
Hegeman & Co., 196 Broadway, have organized 
a baseball team, which is destined, from all ac- 
counts, to become the premier club of the drug 
trade. In their initial game with a team from 
Riker’s, of Sixth avenue and Twenty-third 
street, played at Prospect Park on Decoration 
Day, they suffered defeat. A return match will 
be played on the next holiday. The opposing 
teams and batting order follows: 


Riker’s. Hegeman’s. 
Sands, c. Hatton, c. 
Lewin, p. McDonald, p. 
Kerbin, 3b. Keddie, 1b. 
Meeker, 2b. Stinson, ff. 
Capt., Cosden, 1b. Anderson, 3b. 
Goodwin, Smith, ss. 
Burgess, If. Lynch, cf. 
Kelliher, cf. Capt., Barwick, rf. 
St. John, ss. Scripture, p. 


Thompson, 2b. 


Totals—Riker, 13; Hegeman, 10. Umpires— 
McGann and Whitehill. 

A. M. Redmond, manager of the team, is mak- 
ing efforts to fill up vacant dates for the season. 


“Empire Manufacturing & Supply Co., Henry 
Allen, successor, so runs the world away,” is 
the laconic way in which G. F. Moulton an- 
nounces the absorption of the first-named firm 
by Henry Allen, the well-known manufacturer 
and dealer in druggists’ sundries and glassware, 
of 1388 William street, New York. Mr. Moulton 
was connected with the Empire Manufacturing 
and Supply Co., and his services have been re- 
tained by Mr. Allen. 


Unregistered Druggists, Take 
Warning. 


The Board of Pharmacy of Greater 
New York has started in to enforce the 
provisions of the pharmacy law governing 
the several boroughs. Three inspectors 
have been engaged to detect violators, 
and every pharmacist found carrying on 
business without a license from the new 
Board will be prosecuted. The Board of 
Pharmacy consists of Clarence O. Bige- 
low, president; Sidney Faber, secretary; 
and William Muir and Geo. C. Diek- 
man. The office of the secretary is in the 
New York College of Pharmacy, 115 
West 68th street. 


New York State Pharmaceutical 
Association. 


The twentieth annual meeting will be 
held at Rochester on June 28, 29, 30 and 
July 1. Headquarters at the Osborn 
House, Rochester, where special rates of 
$2 to $2.50 have been made to delegates. 

The local committee have prepared the 
following attractive programme, and a 
large attendance is expected: 


Tuesday, June 28, 1898. 


10 a. m.—Opening session. 
Address of welcome.—Hon. Chas. E. Angle, 
president Chamber of Commerce. 
President’s address, etc. 
p. m.—Second session. 
8.30 p. m.—President’s reception. 
Concert. Lunch. Dancing. 


Wednesday, June 29, 1898. 
. m.—Third session. 


9.30 a 
2.30 p. m.—Carriage ride through parks, etc. 
8.3! m.—Theatre. 


Thursday, June 30, 1898. 


9.30 p. m.—Fourth session. 

2 p. m.—Inspection of State Industrial School. 
tall deem parade by inmates. 

Entertainment by State Board of Managers. 

8.20 p. m.—Band concert and lunch. 


Friday, July 1, 1898. 


Trolley ride down one side of Genesee River 
to Ontario Beach. Dinner at one of the large 
hotels. The return trip will be made on oppo- 
site side of river in time to enable guests to 
board the early trains for home. 


A later and more explicit programme 
will go forward in due time. 

Don't forget to bring the ladies. 

The local arrangements are in charge 
of Geo. Hahn, local secretary, 158 State 
street, Rochester, N. Y. 

Judson B. Todd, secretary, Ithaca, N. 
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WESTERN NEW YORK. 


Sensation in Buffalo. 








PROMINENT DRUGGISTS VIOLATE 
THE LAW. 





Sale of Interdicted Nursing Bottles. 


BUFFALO, June 4.—A sensation has just 
been brought to light in the retail drug 
trade. A druggist lately notified the 
Board of Health that the trade generally 
was selling the long-necked nursing bot- 
tle in defiance of the ordinance forbidding 
it. When Dr. Wende heard of the viola- 
tion of the ordinance he sent a woman 
connected with the department to buy 
as many of these bottles as she could. She 
very soon ran up a long list, and appears 
to have been about to capture most of the 
trade in a body, but one druggist smelled 
the rat and telephoned the others. The 
list includes the president of the State 
Association, Supervisor Cleveland, a 
brother of the Mayor, and others of 
prominence, and is given full airing in a 
local paper of to-day (June 4th). It is as 
follows: 


H. C. Cleveland’s pharmacy, 272 Forest ave- 
nue; Noble & Drake, 1167 Niagara street; Mrs. 
L. Weinman, 154 Broadway; B. Reinstein, 996 
Broadway; ¢. B. Rogers, Eagle and Michigan 
erecta; )- B ixon, 729 Tonawanda street; 
Henry N. Milne, West avenue; William Coul- 
son, 142 Seneca street; F. H. Lock, 1138 Seneca 
street; Smith’s pharmacy, West avenue and 
School street; G. W. Tuerke, 72 Forest avenue 
and 1872 Niagara street; Bischoff Bros., 66 
Clinton street; E . Beaman, 1843 Niagara 
street; Dr. Emil Lustig, 644 William street; 
People’s Pharmacy, 1387 Riscdeer: iehl, 
522 Main street; R. K. Smither, 588 Niagara 
street; George Schaefer, 895 Genesee street; S. 

. Worden, 366 Elk street; George E. Sykes, 
Franklin and Tupper streets; W. H. Borget, 
Broadway and Pratt street; W. A. Hoffman, 
Elk street, near Louisiana street; Charles A. 
Diamond, 9: Clinton street; Charles A. Drefs, 
280 Broadway; George H. Paddock, 1223 Niagara 
street; Herman Frost, 1061 Broadway; Faxon, 
Williams & Faxon, Mooney-Brisbane building; 
“The Pharmacy,” Genesee and Johnson streets, 
and J. G. Sayles, Amherst street and Military 
road. 

The delinquents are to be arrested on a 
warrant and there is promise of a con- 
tinuance of the sensation. If Dr. Wende 
consents to letting them off with-a repri- 
mand he has lost his grip to a wonderful 


degree. 
To Enforce the Pharmacy Law. 

The Erie County Board of Pharmacy 
has concluded not to tease the licensed 
pharmacists of the county to re-register, 
as it has done in former years, out of the 
goodness of its heart, but has directed 
the secretary to send out no second no- 
tices. The first notice states that even 
that one is not required by law. The fee 
is $1 for pharmacist and 50 cents for as- 
sistant. The time for re-registration ex- 
pired May 20th, and at the end of the 
month the books were closed. All comers 
thereafter were asked to appear before the 
Board. 


Over a Chicago Slot Machine. 


“IT just heard some good war news, 
Mr. Bodemann,” said an humble voice 
over the ’phone. 

“Good, let’s hear it.” 

“Cantharides.” 

Mr. Bodemann immediately sailed un- 
der sealed orders to find the humorist who 
dropped a dime in the slot. He says that 
when the enemy is sighted no board of 
rege will be needed to find out what 

it ’em. 


MASSACHUSETTS. : 





Liquor Licenses in Somerville. 


The .vexed question of sixth-class lic- 
enses has annually been the subject of 
much discussion in Somerville. For sev- 
eral years past the result has been the 
same, namely, much oratory ending in 
finally voting down the proposition to 
grant the permits. This year a petition 
was presented signed by 50 of the leading 
physicians of that city, favoring the grant- 
ing of such licenses, which were granted. 
The first druggists to receive these per- 
mits after so many years of no-license 
are George E. Grover, Arthur B. Grover 
and Charles L. Crane. 


Licenses Elsewhere. 


In Watertown it was decided to issue 
the licenses, but the recipients were given 
to understand that revocation would im- 
mediately follow non-compliance with the 
law. In Medford licenses have been 
granted to John W. Enright, the Weed 
Drug Company, Daniel N. Howard and 
James E. McKeon. 

Fitchburg druggists who had certifi- 
cates from the State Board of Pharmacy 
received licenses. One druggist had his 
certificate revoked a few days ago and so 
was not included in this distribution. At 
Northbridge no druggists’ licenses will 
be issued. Out in Brookline licenses have 
just been granted to Arthur W. Bowker 
and James P. Sweeney. 

At the meeting of Malden’s Board of 
Aldermen on May 3, the license subject 
was discussed at length. It was eventual- 
ly decided to issue permits to all drug- 
gists who had certificates from the Board 
of Pharmacy. This means that about 16 
licenses will be issued to those who have 
already applied. 

Meetings of the board of registration in 
pharmacy were held April 20 and 
Thirty-two candidates were examined, 
and certificates were granted to the fol- 
lowing: Frederick H. Davison, Man- 
chester, N. H.; Bertland W. Norton, 
Boston; John J. Harvey, Cambridge; 
Frank A. Brandle, Northampton. 


Is This Russell’s Murderer ? 


At last there is some hope of the appre- 
hension of the murderer of Charles L. 
Russell. A man by the name of John H. 
Chance has been arrested and charged 
with the deed and held for the grand jury 
without bail. 

MASSACHUSETTS NEWS NOTES. 


Benjamin Webb, of Salem, recently assigned. 


Harrison, Lake & Co., have just opened a 
new store in River street, Haverhill. 


The engagement of C. H. Webster, of the 
State Street Pharmacy, Newburyport, has just 
been announced. 


Mr. Noel, formerly manager of the Franklin 
pharmacy at Haverhill, has age age a position 
in M. F. Flynn’s new store in the same city. 


Edmund Ketchum has just returned from 
Florida, where he has been for his health. He 
is now clerking for Henry L. Green, of Beverly. 


Andrew G. Weeks, of Weeks & Potter Co., 
has just increased his real estate holdings by 
purchasing the property at the northerly corner 
of Washington an ollis streets. 


Consul-General Gorham D. Gilman was one of 
the guests at the recent meeting of the Society 
of California Pioneers of New England. He 
spoke in favor of the annexation of Hawaii. 


In the future the Doliber-Goodale Co. will be 
known as the Mellin’s Food Company of North 
America. There has been no change in the 
organization or management of the company. 
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James W. Tufts, president of the American 
Soda Fountain Company, recently purchased 
the building 94-100 Portland street, owned by 
that corporation and occupied by it until a few 
months ago. 


Few clerks have the vecord for continuous 
service in one store which George Hill, of Sa- 
lem, possesses. Mr. Hill has acted as clerk and 
manager for Benjamin Webb for forty-one years. 
This long term of employment has very few 
parallels. 


E. Rogers, Jr., 160 Hanover street, Boston, has 
a sign in his window which reads like this: 

“Rogers’ Cough Balsam needs but one trial 
to convince you that it is one of the best medi- 
cines on the market. Try it. 25c. a bottle.” 


W. B. Hunt & Co., 707 Washington street, 
Boston, say of their emulsion: “50 per cent cod 
liver oil. Fresh every week. Tasteless.’’ This 
firm has inaugurated a special sale of chewing 
gum. To the customer who secures the most 
wrappers by purchase, they will give a bicycle. 


Henry Spavin, well-known for his long asso- 
ciation with the soda water fountain trade, 
and at present connected with the American 
Soda Fountain Co., is grand patron of the Or- 
der of the Eastern Star, and was tendered a re- 
ception on the evening of May 23, by Ruth chap- 
ter, the Chelsea branch of the order. 


Chas. A. Siegemund, formerly of Smith, Bene- 
dict & Siegemund, later of the Armstrong Mfg. 
Co., who opened a particularly attractive phar- 
macy on Tremont street, which proved unsuc- 
cessful, has amalgamated his business with that 
of H. E. Woodward, the aggressive cutter. It 
is understood that the Siegemund store will be 
conducted as an ultra “cutting” institution. 


The license question is again before the trade. 
Sixteen Malden druggists have applied for these 
permits. he aldermanic committee of Wal- 
tham has reported adversely on granting sixth- 
class licenses to druggists in that city. In Mil- 
ford, six druggists have applied for licenses. 
Out in Newton there is complaint that drug- 
gists have abused the license privilege, and the 
mayor is to confer with the license committee 
before this year’s permits are issued. 


Boston druggists are pushing hot-water bottles 
and are employing some very effective signs 
relative to the quality and price of this line of 


oods. H. Copley, out in the Dorchester 
istrict, has a placard on this subject worth re- 
production. It follows: 


“The man or woman with cold feet and a cool 
head should buy one of our rubber hot-water 
bottles, and buy it now; the quality excellent. 
We warrant them one year. Our prices moder- 
ate. 


PENNSYLVANIA. 


To Restrict Sale of Poisons in Phil- 
adelphia. 


PHILADELPHIA, June 6.—There is some 
agitation among the druggists, and also 
among some of the higher class of poli- 
ticians in regard to making some strin- 
gent laws concerning the sale of poisons. 
It is contended that almost any one of 
these drugs can now be purchased very 
easily, so much so that it is almost im- 
possible to prevent those who are inclined 
to use drugs for suicidal purposes to ob- 
tain them. A few years ago there was 
some agitation on this subject, but the 
matter died out, but at the next session 
of the legislature it is said that steps 
will be taken to have such a law enacted, 
that no poisonous drug can be secured 
unless in a prescription, or by written 
order from a reputable physician. 


LOCAL NEWS. 


A well-known druggist of this city said a few 
days ago that “the people will do the fighting 
and the retail druggist will foot the bills.” The 
cause for this remark was the stamp tax to be 
placed on proprietary articles. 





Charles E. Hires & Co. have once more opened 
their retail store on Chestnut street, above Tenth. 
This year a number of innovations have been 
made, and besides dispensing this popular 
liquid there is a fine exhibition of the perfumes 
manufactured by this house. Mr. Hires reports 
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a good business, and notwithstanding the war 
scare, orders are fully equal to those of last 
year. 


The exclusive news which appeared in this 
paper some time ago relating to the new college 
of pharmacy to be established in this city, is now 
an assured fact, and so much progress has been 
made that it is said the college will be under 
the jurisdiction of the Medico-Chirurgical, and is 
to be opened in the fall. It is also rumored that 
George Behringer, of Camden, is to be one of 
the faculty, and also Henry Maisch, son of the 
late Prof. Maisch, of the Philadelphia College of 
Pharmacy. There are other rumors afloat, but 
nothing eether has shaped itself, 


On April 28 Mrs. J. Wilson Hoffa, wife of the 
well-known druggist of Harrisburg, met with a 
painful accident, which finally resulted in her 
death. It appears that Mrs. Hoffa, in company 
with some children, was in the sitting room sew- 
ing, when one of the little girls accidentally ran 
against the table and tilted the lamp, which fell 
into Mrs. Hoffa’s lap. In an instant the oil 
ignited, and the woman was a mass of flames. 
Mrs. Hoffa, although in great agony, displayed 
great presence of mind. Not having anything at 
hand with which to smother the flame, she 
rushed into the street and threw herself into the 
mud and water. Several bystanders, rushing to 
her assistance, soon put the flames out, but not 
until she was unconscious. She was taken to 
the hospital, and the next morning she died. 


ALL AROUND THE STATE. 


R. McFerren, P. C. P., 1899, has accepted a 
position with the Davis Drug Co., Warren. 


H. T. Hall & Co. succeed H. Sweet as pro- 
prietors of City Drug Store, Franklin. 


_Ward McLees has taken charge of the prescrip- 
tion department of W. K. Saxton’s store, Lock 
aven. 


Wm. C. Hoffman, P. C. P., 1898, has accepted 
—" with Wm. M. Edmonson’s pharmacy, 
envoo. 


ol Ricketts, P. C. P., 1900, has returned to 
Kane, his former home, to fill a vacancy with the 
Kane Drug Co. 


John B. Reese has opened a new store at Ma- 
hanoy City, and is aiming to make it the most 
patronized up there. 


J. M. Siegfreid, whose term as postmaster of 
Warren has expired, returns to active manage- 
ment of his drug business. 


Roy C. Deutler, P. C. P., 1900, has accepted a 
position with Frank W. Ely at Williamsport 
during the summer vacation. 


J. H. Conley, of Shamokin, has moved his 
drug store to Chambersburg, and it is now 
under the management of C. W. Keefer. 


E. E. Lake, of Shamokin, has purchased the 
drug store of the late L. B. Hess. Mr. Lake 
was formerly head clerk at Conley’s store. 


Rumor places a well known lady student at the 
Philadelphia College of Pharmacy at the head of 
a new store to be located in Greensburg. 


Jno. H. Hull, formerly with Siegfried & Co., 
has accepted a position with the Standard Oil Co. 
His headquarters will be Cincinnati, O. 


A. A. Scotland, of Altoona, formerly head clerk 
at W. H. Irwin’s, recently opened his new store 
at Sixth avenue and Seventh street. 


Theodore Drake, one of Smith, Kline & 
French Co.’s most efficient salesmen, was with 
the Navy Commandery at the Knights’ Temp- 
lar conclave at Harrisburg on May 24th and 25th, 


Several prominent drug men through the State 
who mingle with politics for “pleasure” have 
made applications for their town post offices, 
hoping thereby to add some emoluments to the 
many pleasures of politics. 


The State Board of Pharmacy quietly swoops 
down on the drug proprietors of Erie with the 
result that five woh Lacwe proprietors have given 
bail for appearance at court to answer various 
charges for violation of the State Pharmacy law. 


The Butler Pharmacy, of Butler, formerly 
owned by Johnston & Zimmerman, was pur- 
chased some months since by J. P. Sutton, of 
Cisko, W. Va. Mr. Jacobs, who was connected 
with the store, has been retained by Mr. Sutton 
as manager. 


Charles Rehfus, formerly manager of J. B. 
Morres’ wy store, Twelfth and Pine streets, 
has bought the store of W. H. Koon, Camac and 
Norris streets. Mr. Koons having bought a 
drug store at Clark’s Summit, Lackawanna 
County, where he will reside. 


One of the unsuccessful drug men of a near- 
by town has caused a little consternation in 
drug circles about Lock Haven by joining forces 
with the cut rate depot at that point, thus giving 
them the privilege of catering to the prescrip- 
tion trade, as well as the various other interests 
they now combine, viz.: groceries, news and 
cigar stand. 

Alfred Gray Burk was married on the even- 
ing of June 7th to Miss Kathryn Smith Adams 
at the residence of the bride’s parents, 209 Vine 
street, Camden, Mr. Burk is well known 
throughout the country, as for many years he 
represented Alfred Wright, perfumer, of Roches- 
ter. For several months past he has been con- 
nected with the firm of George B. Evans. 


OHIO. 





Dairy Commissioner Charges False- 
hood. 


os 


ATTORNEY GENERAL OF THE 
STATE CHARACTERIZED 
AS IMPUDENT. 


CINcINNATI, O., June 4.—State Dairy 
and Food Commissioner Blackburn is 
out with a signed statement in which 
he charges Attorney General Monnett 
with “willful, deliberate and inexcusable 
falsehood.” In a statement published in 
the morning papers about the employ- 
ment of attorneys in his department. 
Blackburn says that D. L. Sleeper drew 
$4,000 instead of $8,000, as Monnett says, 
and that C. H. Bosler, of Dayton, drew 
$9,000 instead of $4,000. He further 
says: “Monnett, with his usual assurance, 
seems to have appointed himself wet 
nurse for every elective official in the 
State house. His assurance seems to be 
limited only by lack of ability.” He 
closes with these words: “My position on 
the McKinnon law is this: I deny the 
right of the Attorney General to name the 
attorneys for the Food and Dairy Com- 
mission. I will not accept his impudent 
and unauthorized action in this matter 
as in any way binding me until the courts 
shall have decided the question at issue.” 


Slot Telephones Satisfactory. 


The slot machine on telephones for 
collecting toll is now working to the sat- 
isfaction of the druggists in whose stores 
the arrangement exists. It is expected 
that before long nearly all the pharma- 
cies in Cincinnati will be equipped with 
the device, which promises to protect 
pharmacists in the matter of collecting 
tolls for using pay lines. The slot ma- 
chine will make it possible for a live 
druggist to get a telephone at a reason- 
able figure. 


HEARD AROUND TOWN. 


Ashley Lloyd has returned from Columbus. 


Matthew M. Yorston is slowly recovering his 
health. 


Dr. S. P. Kramer has resigned as bacteriol- 
ogist of the Health Department. 


Cora Dow has a young lady pharmacist in her 
store at Seventh and Race streets. 


The First Pharmacist to Enlist. 


The first pharmacist from private life 
to enter ‘active service in the present 
emergency was Apothecary Lloyd, of the 
First Battalion, New York Naval Re- 
serve, who formed one of the crew of the 
U. S. monitor Nahant, which was manned 
by the battalion at the League Island 
Navy Yard, and brought around to do 
duty in New York harbor. 
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MICHIGAN. 


War Against Fruit Ethers. 


Detroit, Mich., June 4.—At the last 
session of the Legislature a law was en- 
acted declaring against adulterated ex- 
tracts. Commissioner Grosvenor has 
been prosecuting a vigorous campaign 
against artificial fruit extracts. He says 
the worst are raspberry, strawberry, ba- 
nana and pineapple. Ether is a strong 
element in all of these, and although in 
small quantity, is extremely injurious to 
the health. Grosvenor says there is no 
excuse for using them, because the fruit 
juices may be obtained at a slightly higher 
price. The retail trade in the State, ac- 
cording to the bulletin, is almost free 
from this abuse. He will tackie the drug- 
gists now in the large cities and says all 
offenders will be vigorously prosecuted. 


ENCAPSULED ITEMS. 


W. H. Purchase, of Purchase, has sold his 
store to Charles Phillips. 


F. H. Traver succeeds M. A. Young in busi- 
ness at 18 Myrtle street, Detroit. 


J. F. DuSaar, of Clifford, has sold his drug 
business to J. F. Turner & Co., who have largely 
increased the stock. 


Chester M. Gilson, a druggist at Coloma, for 
nearly a quarter of a century, has sold out to G. 
H. Ensley of St. Joseph, Mich. 


Dr. C. P. Brown, of Grand Rapids, has in- 
vented and placed in the market what he calls 
a “glycerine gun” to cure constipation. 


M. O. Williams, a traveling agent for Williams, 
Davis, Brooks & Hinchman’s Sons, etroit, 
has taken a position in the sundry department 
and given up the work on the road. 


Andrew Bram, who has been several years a 
clerk for S. D. North, at Hancock, ‘has opened 
a store in that place. Arthur T. Ellsworth will 
have charge of the pharmacy department. 


js McBride, for many years in the employ 
of Williams, Davis, Brooks & Hinchman’s 
Sons, Detroit, is now a second lieutenant in 
the Thirty-second Michigan Infantry in camp 
at Chickamauga. 


Superintendent Keeler of the schools at Port- 
land, Mich., will shake the dust of the school- 
house off his feet at the end of the present 
term and engage in the drug business at Vicks- 
burg, a stirring town near Kalamazoo, where 
he has closed a deal for a $3,000 stock. 


Ampng the important changes in the drug 
business of Michigan is the sale of the W. J. 
Fisher Co., of Pontiac, to Chas. M. Smith, 
who for twelve years has been traveling sales- 
man for T. H. Hinchman Sons & Co., of De- 
troit. The store was for many years conducted 
by A. Parker, and is yet known to many as the 
“Parker” drug store. It afterwards passed into 
the hands of Woodward & Payne, then the C. 
i: Payne Co., from whom it passed into the 

ands of the late owners, who sold it to Mr. 
Smith. The new proprietor will not give up 
his job with the Michigan Drug Co., as the 
house of his employers is now known. In fact, 
he has been a member of the firm for the past 
two years or more. The store will be conducted 
under the charge of Guy Walters, formerly of 
Clarkston, Mich., but recently an employee of 
the same company in Detroit. Mr. Smith is a 
brother of the Hon. S. W. Smith, of Pontiac, 
one of the most energetic representatives of 
Michigan in Congress. 





Mist. Mag. et Assaf. for the 
Spaniards. 


In answer to numerous inquiries, we 
can state with confidence that the Mis- 
tura Magnesiae et Asafoetidae, U. S. P., 
1880, did not originate with the American 
admiral now at Manila. His dose was 
wholly original, though quite as effective 
as the old carminative. 


iad 
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CuicaGo, June 3.—One of the pleasant- 
est bits of news heard about the city re- 
cently was the quiet announcement that 
the well-known firm of Dale & Sempill 
had cleared itself of the assignee who 
took charge of the store at Clark and 
Madison streets some tme ago. As the 
store was one of the biggest in the city, 
doing a large prescription business, its 
failure seemed to forebode evil for the 
lesser establishments and all were glad 
to hear that the load had been lifted. 
It is understood that there have been no 
changes in the firm and that business 
will go on the same as heretofore. 


NEWS NOTES. 


Hoch Brothers have succeeded Johnson & 
Pratt at Logansport, Ind. 


Roe & Thompson, of Nashua, Ia., have been 
succeeded by Roe & Morse. 


Cunradi Brothers have bought out the Ma- 
sonic Temple pharmacy, Chicago. 


Bauer & O’Neill have purchased the business 
of J. F. Stelman at Kilbourne City, Wis. 


The Gross & Delbridge Company will have 
an exhibit at the homeopathic convention. 


Ebert & Verbeck, of Lodi, Wis., have dis- 
solved, Ebert Bros. succeeding to the business. 


A. H. Revell & Co. have the State street 
store of Buck & Rayner in charge. Additional 
fixtures and cases are to be added. 


Capt. C. A. Bogardus, who advertises himself 
as a crack shot, was fined $10 recently at Kan- 
kakee, Ill., for peddling a catarrh cure on the 
streets, 


Improvements are nearly completed on the 
store of Albert E. Ebert. The entrance is now 
on the corner instead of the State street front 
as heretofore. 


E. Komie, at Sixty-Sixth street and Cottage 
Grove avenue, has sold out. The store is now 
called the Sixty-sixth Street pharmacy, Joseph 
A. Jenkins being manager. 


A. H. Revell & Co. have just finished new 
fixtures for Letherman & Sievers at Valparaiso, 
Ind. The fixtures are of colonial design, the 
finish being light old English. 


Mr. Walters, of the firm of Walters & Lawton, 
Milledgeville, Ill., died ey. The business 
is being carried on by Mr. Lawton, who is 
postmaster of the place. 


Charles H. Sagar, president of the Sagar 
Drug Co., of Duluth, inn., has resigned. 
Clinton B. Sears has been elected president and 
L. W. Lethhead vice-president and general man- 
ager. Mr. S 
of his stock. 


The [Illinois Volunteers have been well 
equipped with hospital emergency supplies. 
Each man carries in his cartridge belt a packet 
consisting of one yard of sterilized gauze, 


agar, it is reported, will dispose 


one-half ounce of absorbent cotton and 
two and _ one-half drams each of _ boric 
and salicylic acids. In this way it will be 


much easier to make temporary dressings on 
the field. It is said that the Illinois men are 
the only ones to be thus equipped. The idea 
was originated by Surgeon-General Senn. A 
large amount of instruments has been pur- 
chased in Chicago for the hospital corps. 


A Drug in the Market. 
(From the New York Sun.) 
“This war with Spain 


Gives me a pain, 

The doleful druggist cries. 
“Because those who 
Buy from me do 

Not stop to analyze; 


“But hate, you know, 
The Spanish so, 
That I can have no hope 
Of selling now, 
y any how, 
My stock of Castile soap.” 


W. J. L. 
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AMONG THE TRAVELING SALESMEN. 

















Jutius S. MARVIN, 
New York State Representative of Seabury & Johnson. 


Julius S. Marvin, an excellent portrait of whom is presented here- 


with, is the dean of the outside staff of Seabury & 
long represented this firm in New York State. Mr. 


ohnson, having 
arvin was born 


in Walton, N. Y., and learned the retail drug business in Brooklyn. 
Later he was employed by McKesson. & Robbins, leaving them to ac- 


cept his present position. 
with many friends. 
son and daughter. 


Mr. Marvin is of a 
He is married, and has been blessed with one 
He makes his home in Buffalo. 


retiring disposition, 


All of the family 


are musically inclined, and Mr. Marvin’s friends are sure of a musical 
treat when they can make it convenient to spend an evening at 


his home. 








Milroy Jones, a modest Chicagoan, is ‘“‘doing”’ 
the New York City metropolitan district with 
samples of the Searle & Hereth Co.’s “Violets. 
Mr. Jones has recently returned from the 
Pacific Slope, where he succeeded so well that 
he was sent to New York. He has placed a 
large number of “Violets” displays in and 
around the Greater New York. 


F. E. Barrett, who has been showing the Mas- 
sachusetts and Connecticut druggists how to dis- 

lay and sell “Violets,” passed through New 
York recently on his way to the “home station” 
at Chicago. Mr. Barrett has been with the 
Searle & Hereth Co. for a long time, though he 
has only recently been working on the floral end 
of the business. 


A. P. Harkin is now on the pay roll of the 
Ohio Gum Co., and will have charge of all 
agencies and travelers. He is one of the best 
salesman in the business, and has been with 
some of the best houses in the business. 


G. C. Healey, of Johnson & Johnson, is 
reported to be laid up sick in the hospital at 
Louisville. He is so popular with his trade, 
however, that they are all sending him orders 
by mail. 





George E. Burrows, representing Schiéffelin 
Co., has just made his periodical visit here. 
‘ e is one of the most regular 
BUFFALO, and methodical of salesmen, 
always making his appearance 
on the fourth Friday of the month. 


Frank L. Williams, one of the long-time vis- 
itors in the drug jobbing trade, closed the 
month here. He represents the Tyer Rubber 
Company, of Andover, Mass. 


A. W. Smith was with us on the 20th in the 
interest of Pfeiffer’s pulp and dry colors, doing 
a good business, 


A popular and well-tried member of the trav- 
eling fraternity is L. R. Dronberger, with 
Thurston & Braidich. He took in Buffalo the 
last week of May. 


The popular representative of Max Zeller, 
who signs himself G. Schwab, Jr., was with us 
over the end of the month. e gets this way 
very regularly. 


T. T. Brown, this year with F. R. Arnold & 
Co., looked in on us late last month and took 
his usual liberal orders. 
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Jones, “he still pays it” and does not fail to 
assure all customers of the fact. He has just 
been a week in the city in the interest of 
Sharp & Dohme. He will be heard from in 
Rochester on June 28 at the annual convention 
of the State Association. 


Mr. Westlake, who looks after the interests 
of Rogers & Pyatt, of New York, here, was 
in the city a few days ago. 


Charles A. Higgins, of Pavilion, Genesee 
County, a traveling salesman_for the patent 
medicine establishment of O. F. Woodward, of 
Le Roy, lately became insane while pursuing 
his business at Ludland, Mich. e was 
brought to Batavia, and after examination sent 
to the insane asylum at Willard. 


Among the new-comers to town since the last 

issue was Frank E. Taft. Mr. Taft is com- 

mercial agent for the Searle 

BOSTON. & Hereth Co., of Chicago, and 

is engaged in pushing their 
“Breath Perfume Violets.” 


Three or four times a year John North visits 
this city in the interest of Eimer & Amend, of 
New York. His last trip was successful and was 
brought to a close a few days ago. 


The Semloh Co., of New York, have been 
calling the attention of the trade to their Sem- 
loh spray syringes. B. L. Hume was the hust- 
ling representative which the firm sent here. 


S. P. Randall is just closing a successful trip 

in the interest of j- T. Milliken & Co., of St. 
uis. A portion of his time was spent in doing 

detail work at the recent dental exhibition. 


H. C. Hochstadter has been canvassing for 
orders for a line of soaps. He represented L. 
M. Leberman, of Philadelphia. 


ames L. Talbot, formerly chemist for the 
Abbott Alkaloidal Co., Chicago, ILll., has been 
here on a trip preparatory to engaging in busi- 
ness for himself. 


M. L. Ward has been here again. He is one 
of the stand-bys of Warner & Son, of New York, 
and was looking for orders for their pill de- 
partment. 


Thos. Lemming & Co., of New York, send 
an agent to this section frequently. G. E. Cor- 
= was here recently in the interest of that 
rm. 


E. H. Webster travels for George H. Evans, 
of Philadelphia. He came a short time ago and 
showed an attractive line of toilet specialties. 


A. M. Stone covers this part of the country 
for the Upjohn Pill and Granule Co., of Kala- 
mazoo, Mich. He has made a study of this 
firm’s products, and was pushing their goods 
when here recently, with all his characteristic 
energy. 


W. D. Shattuck has just been here again for 
Parker, Stearns and Sutton. He met with good 
success in securing orders for his firm. 


Irving G. Ludwig, a representative of the 
Phenique Chemical Co., St. Louis, came here 
on his last trip. Campho "ye is his spe- 
cialty, and he was engaged in detail work on 
that product. 


Dr. C. L. Lewis, Jr., is a new name for this 
column. He travels for Schering & Glatz, of 
New York, and was on detail work on their 
Formalin Disinfecting Lamps, etc. 


Randolph Worth, of Fougera & Co., of New 

York, has returned from a trip to the Pacific 

coast, and is now in this 

PHILADELPHIA. city looking after the in- 
terests of his house. 


Frederick A. Fenno, representing Wallace & 
Co., New York, is booming up the goods of 
his house. 


Dr. W. A. Leach, who represents Dr. Burk- 
hart, of Cincinnati, O., was in this city re- 
cently. 


Benjamin Levy, of the Ritter Conserve Co., 
has left the city for a trip through the South. 


W. H. Betz, who represents the Overbrook 
Chemical Co., has returned from a trip through 
the western part of the State, and is now look- 
ing after his trade in this city. 


O. K. Stevenson has succeeded to the busi- 
ness of John Dickson, 15 North Front street. 
Mr. Stevenson is well known here, and for 
many _years has been the leading salesman for 
Mr. Dickson. 


Frank S. Hereth, vice-president of the Searle & 

Hereth Co., of Chicago, is spending a few days 

in St. Louis. He will attend 

ST. LOUIS. the meetings of both the [Illi- 

nois and Missouri Pharmaceu- 

tical Associations, so far as —~ and is ar- 

ranging for a beautiful exhibit at both places. 

Frank Gouse, of the St. Louis office, will have 
this feature in charge. 


C. I. Hood, of C. I. Hood & Co., Lowell, 
Mass., is in St. Louis, and will go from here 
to. Kansas City, and possibly other Western 
points. 


Jack Blitz was seen by your correspondent 

in Detroit June e told me he had been 

(mis)representing Lehn & 

DE; ROIT. Fink for over seven years, 

and was making new friends 
and customers every trip. 


Henry J. Hallinan is working Detroit for Ar- 
mour & Co. e has a winning ~~! about him 
that brings orders, and knows his line well. 


T. H. Cheatham, better known as “Ted” 
Cheatham to his trade and the soubrettes, has 
been telling the drug trade in Detroit of Lazell 
Dalley & Co.’s line. When Ted took W. R. 
Goodsell’s berth some two years ago, it was said 
that a man with that name could never Svengali 
the drug trade in Ohio, Indiana and Michigan, 
but Ted is certainly a winner. 


Frank L. E. Gauss, manager of the St. Louis 

office of Searle & Hereth, was in the city the 

first of the month conferring 

CHICAGO. with the directory. Mr. Gauss 

_was_ looking well, he said: 
“They are coming in carriages.” 


A. Kloster, who covers Oregon and Washing- 
ton for Morrisson, Plummer & Co., was in 
Chicago recently. 


Dr. L. B. Carson is back in Iowa and Ne- 
braska taking orders for homeopathic remedies 
for the Gross & Delbridge Co. The Doctor, as 
one of his friends puts it, plays to the same 
full houses that the Cherry disters do. 


F. B. Willis is now looking after the subur- 
ban trade of Morrisson, Plummer & Co. He 
has been in charge of the firm’s telephone busi- 
ness for several years. 


O. T. Eastman, secretary and treasurer of the 
Searle & Hereth Company, left June 1 for 
Omaha and Denver, where he will attend the 
meeting of the American Medical Association. 
He will be joined at Denver by several of the 
firm’s Western travelers. 


Aneng. the recent arrivals in Chicago were 
W._G. Taylor, general Western representative 
of Morrisson, Plummer Co., with headquar- 
ters at Denver; William Colwell and R. A. 
Majors, of the same company, also registering 
appearances. 


J. J. Kearney, of the Stearns Electric Paste 
Company, left for New Orleans June 3d, for a 
two weeks’ trip. He will autograph at the 
St. Charles Hotel. 


Harold Durant is now on the outside for 
Fairchild Bros. & Foster, with headquarters 
in Chicago. He has been on the pay roll of 
the firm’s New York office for four years; dur- 
ing that time he was pushing the inky end of a 
pen. 


Charles E. Matthews, Western manager for 
Sharp Dohme, practiced turning somer- 
saults on the hard pavement, recently. Mr. 
Matthews’ evolutions, however, were not volun- 
tary, but were due to the actions of a runaway 
horse. A suit of clothes had to be sent to the 
hospital, but the genial manager escaped unhurt. 


The office staff of Searle & Hereth threatens 
to have fun with Wood Wright, who tours 
through various parts of the country for the 
concern. Some time ago letters addressed in 
such delicate “‘business” hands that winks trav- 
eled around the office, came in large numbers 
from different localities. Recently the winkers 
have been fooled, for though the letters came 
as often as formerly they arrive in envelopes 
which bear printed addresses, being marked in 
addition, Yoong ll and now the others are 
wondering how they can get even. 


Ed. Headman, city salesman for Whitall, Ta- 
tum & Co., is receiving congratulations from 
el friends in the drug trade; it is a 10-pound 

oy. 


Among the welcome callers in the drug stores 
of Chicago is B. F. Hance, city salesmen for 
Armour’s Pepsin and Extract of Beef. Mr. 
Hance has the name of being one of the best 
dressed of the druggists’ regular visitors. “He 
can give Tod Sloane cards and spades,” said one 
dispenser. 
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Thomas A. Cobb, formerly buyer for Mor- 
risson, Plummer & Co., has established the 
Thos. A. Cobb Warehouse Co. of Chicago for 
the storage and shipment of pam pertaining to 
the wholesale drug trade of this section. He 
has received the account of the Wells & Rich- 
ardson Co., of Burlington, Vt., manufacturers 
of Paine’s Celery Compound, Diamond Dyes, 
Butter Color, Lactated Food, etc. Mr. Cobb 
solicits correspondence with leading manufactur- 
ers. As he is conversant with every branch of 
the business, he is expected to make a success 
in his new venture. 


Mr. Orville, of Seabury & Johnson, attended 
the Illinois State meeting, as did Messrs. Bauer 
and Medbury, of Bauer & Black. 


C. H. Bayard has gone on a prospecting tour 
to St. Paul, Omaha and Kansas City. e will 
carry samples of I. Calvin Shafer Co.’s fruit 
juices, and will do some good. 


A. H. Aylesworth left Chicago June Ist on 
one of his long trips West. He will touch Du- 
luth and Salt Lake City. Mr. Aylesworth is 
not new at the business; he has been calling on 
the wholesale drug trade for years with samples 
of eight-year-old wet goods for Rhinestrom 
Bros., of Cincinnati. 


J. I. Gulick started for the coast recently 
with Ed Pinaud’s line of imported perfumes. 
Mr. Gulick makes two trips to the coast each 
ear. He is one of the most refined and pol- 
ished salesmen in the business, and much 
thought of by his house and trade. 


Chas J. Branch, who has been making his 
headquarters in Chicago, was recently called 
East by his house, the Londonderry Lithia Co., 
and will, it is reported, hereafter represent his 
firm in Boston. 


TRADE NOTES. 


If you want any points on what photo- 
graphic goods to buy, suitable to your 
particular locality, address a letter to the 
Scovill & Adams Co., 60 East Eleventh 
street, New York, and your communica- 
tion will receive their courteous and help- 
ful attention. The advertisement of this 
old and reliable house will be found on 
another page. Now is the season when 
a druggist may carry these goods to the 
greatest possible advantage. It is a line 
which many have found to be a drawing 
cant since all the world has gone camera- 
mad. 


The Chicago College of Pharmacy is 
one of the oldest and most successful 
teaching colleges in the West, and is one 
of the colleges which has always kept in 
mind that its object is to turn out well 
qualified druggists and not merely theor- 
etical dreamers. One of the special fea- 
tures which they have introduced is a ser- 
ies of lectures on the business aspects of 
pharmacy, delivered by practising drug- 
gists, and these lectures have proven very 
valuable to students. For announcement 
concerning the sessions of 1898 and 1899, 
our readers should address the secretary 
of the Chicago College of Pharmacy, Chi- 
cago, IIl. 


Write for lowest quotations on per- 
fectly-cured Mexican vanilla beans to the 
Tyler & Finch Co., 54 Cedar street, New 
York. It is generally admitted that it is 
practically impossible to obtain the 
strength and flavor of vanilla from any- 
thing else than the bean. No synthetic 
product ever offered has so closely simu- 
lated the true fruit as to deceive any but 
the most ignorant. Manufacturers who 
care anything about the reputation of 
their goods, should bear this in mind. 
The Tyler & Finch Co. have been head- 
quarters for the highest-grade bean for 
a lifetime, and their quotations are always 
attractive to close buyers. 
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Review of the Wholesale Drug Market. 


NEw YORK, JUNE 9, 1808. 


It should be understood that the prices quoted in this report 
are strictly those current in the wholesale market, and that 


higher prices are paid for retail lots. 


The quality of 


goods trequently necessitates a wide range of prices. 





Condition of Trade. 


HE progress of the war appears to 
have little effect on trading. Pill 
manufacturers are still kept busy 

with Government orders for quinine, but 
general inactivity prevails in other 
branches. There is yet a total absence of 
speculative inquiry and the movement of 
stock continues most unsatisfactory. A 
fair jobbing inquiry is experienced from 
interior points, seasonable goods mainly 
being in request. It is doubtful, in view 
of existing conditions, whether trade 
could be stimulated by price concessions, 
as there is a general hesitancy to pur- 
chase in excess of current requirements. 
Notwithstanding the adverse conditions 
there has not been the general depression 
in business which was looked for, and 
taken on the whole the feeling among 
both importers and jobbers is one of 
confidence and hope. The _ principal 
fluctuations of the fortnight are tabulated 


below: 
HIGHER. LOWER. 

Arsenic, red. Quinine. 
Arsenic, white. pium. 
Cuttlebone, Acid, oxalic. 
Nitrate silver. Alcohol, molasses. 
Oil anise. Aniline salt. 
Hellebore, pow’d. Balsam, tolu. 
Ipecac. Balsam, Peru. 
Spanish saffron. Bark, soap. 
Mustard seed. Chlorate potash. 


Chamomiles, Roman. 
Formaldehyde. 
Golden seal. 

Oil citronella. 

Oil lemongrass. 

Oil sassafras. 


DRUGS. 


Alcohol, grain, has not changed since 
our last, ‘and $2.323 to $2.35 is quoted, as 
to quantity; molasses offers more freely 
and the sales are at $2.28 to $2.294. 

Arnica Flowers are in good supply and 
slow of sale, with best goods quoted 6c. 
to 64c. 

Balsams.—Copaiba is firm and Central 
American does not offer below 45c.; 
Para quoted 50c. to 55c. Fir, Canada, 
has continued quiet, without, however, 
any special variation in price. Peru is 
meeting with only limited inquiry and 
in the absence of demand prices have 
fallen to $2.10 to $2.15. Tolu is in better 


supply and offered freer, tins changing 
hands upon the basis of 38c., with 40c. 
the oustide figure. 

Barks.—Buckthorn continues held and 
selling in a moderate way at 4$c. to 5c. 
Cascara sagrada, new stock for July and 
August shipment, has sold liberally at 
24c.; old spot stock held at 43c. to 5c. 
Soap is in full supply and sales are mak- 
ing at 6c. to 8c., a fractional decline from 
previous prices. 

Buchu Leaves, short, are in better de- 
mand, and up to 12c. to I4c. is paid for 
choice green, with common to ordinary 
quoted llc. to 12c. 

Cacao Butter is slightly higher in the 
London market and holders here decline 
to accept less than 24c. for large lots. 

Cantharides, Chinese, continue scarce 
and in-demand. For the small available 
supply in this market 374c. to 40c. is ask- 
ed, as to quality and quantity. 

Chamomiles, Roman, are slow of sale 
and-values have receded a notch, with 9c. 
to lic. quoted. 

Coca Leaves continue in good demand 
and steady, with Truxillo quoted at 13c., 
and the sales of Huanuco at l6c. to 20c. 

Cod Liver Oil, Norwegian, is without 
any special feature of interest. The de- 
mand has slackened off to some extent 
and we hear of jobbing sales only at our 
quotation. 

Cuttlebone has recovered somewhat 
from the low prices which have prevailed 
for some time past, and holders are firm 
in their views, with nothing new offering 
below 8c., though a firm bid on a quan- 
tity order would probably be accepted at 
Tic. Jewelers’ grade is steadily main- 
tained at the advance noted in our last. 

Formaldehyde continues scarce and in 
demand. Supplies are coming to hand 
very slowly, the foreign manufacturers 
being unable apparently to keep up with 
the demand. While a limited amount of 
stock in second hands can be purchased 
down to 27c., 30c. to 32c. is generally 
quoted. 

Glycerin of all grades continues in good 
demand and prices for both C. P. and 
dynamite grades have undergone a frac- 
tional advance; P., in cases and 
barrels, quoted 12c. 

Morphine continues in liberal demand, 
with values very steady, despite the frac- 
tional decline in opium. The sales dur- 
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ing the interval have been heavy, most 
of the stock passing into channels of con- 
sumption. 

Opium is weak and unsettled, and spec- 
ulative inquiry is at a standstill. While 
we quote $3.50 to $3.55, these figures are 
merely nominal, and in view of the favor- 
able reports from Smyrna regarding the 
new crop, the prospects are not favorable 
to holders. A few transactions are re- 
ported at a shade below our inside quo- 
tation or, say, $3.50. For broken pack- 
ages $3.55 to $3.60 is asked. Powdered 
is selling at $4.40@$4.60. 


Quinine has fallen off since our last, a 
decline of 2c. being announced by the 
leading manufacturers, and the market 
remains in a dull condition. What effect 
to-morrow’s bark sales in Amsterdam 
will have upon the course of prices is 
problematical. There has been consider- 
able speculation in this article of late, 
owing to anticipated heavy orders on 
Government account, but Government 
purchases being almost wholly in the way 
of pills and manufactured forms of quin- 
ine, some disappointment has ensued and 
prices have accordingly dropped. While 
manufacturers quote 22c. to 24c. for bulk, 
a few outside lots are offering at 2lc., 
and the market is somewhat demoralized. 


Senna, Tinevelly, is developing an up- 
ward tendency and the tone of the mar- 
ket is firm for the higher grades. There 
is some scarcity of lower and intermed- 
iate grades, but 8c. to 12c. will yet buy; 
choice varieties are well maintained at 
about 1ldc. 


DYESTUFFS. 


Aniline Salt is lower and the demand is 
only of limited proportions, with 9c. to 
9}c. generally paid. 

Bichromate of Soda is easier with recent 
sales at 8c. to 8}c. 

Cutch is in better supply and there are 
sellers at 44c. for bales. 

Gambier is in improved position. Al- 
most all the stock on dock has been 
cleared up and store lots are being offer- 
ed less freely. Recent sales have been 
at 2%c. to 3c. 

Sumac, Sicily, continues inquired for, 
most of the recent sales being of this va- 
riety, for which $47 to $48 were paid. 

CHEMICALS. 


Arsenic, white, has been neglected for 
some time past and in the absence of 
demand, values continue to decline, with 
43c. now quoted inside. Red Saxany 
held at 8$c. 

Blue Vitriol continues in steady mod- 
erate request at 3%c. to 34c. 

Chlorate of Potash is in less active de- 
mand, and values have declined to 10c. 
to 103c., the inside ‘figure for crystals 
and powdered respectively. 

Cream Tartar is without special change. 
Manufacturers continue to accept orders 
at 244c. to 24$c. for crystals and powder- 
ed respectively. 

Nitrate of Silver has further advanced 
lc. per ounce, manufacturers now quot- 
ing 40c. to 414c. The increased cost of 
bullion is given as the reason for the ad- 
vance. 


Nitrate of Soda continues weak and un- 
settled in the face of heavy stocks and 
speculative influences. Sales are re- 
ported at 1.90c. on the spot and 1.95c. for 
early delivery. 
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Oxalic Acid, German, is lower, and now 
quoted at 64c. 

Quicksilver continues in firm position, 
but prices are quotably unchanged. 


ESSENTIAL OILS. 


Anise has been in good demand since 
our last and this, coupled with encourag- 
ing advices from the primary markets, 
has served to harden values. Sales in 
this market below $1.75 were the excep- 
tion. 


Bergamot is selling fairly within job- 
bing limits at $1.75 to $2.15. 


Citronella has undergone a fractional 
decline and native now offers at 26c. to 
29c. 

Clove has developed no new features 
of consequence either as regards sale or 
demand since our last and values are 
steady at the quoted range. 


Cubeb is in less active demand and only 
jobbing sales are reported at 55c. to 57}c. 


Lemongrass continues weak and values 
have further declined; recent sales at 
$1.30 to $1.40. 


Pennyroyal continues held and selling 
at the previous range, or say, 70c. to 
75c. 


Peppermint has been moderately active 
without, however, affecting values, which 
are as previously quoted. 

Sassafras continues to weaken in the 
face of limited demand and abundant sup- 
plies. We again revise our prices to 28c. 
to 30c. for native and 27c. to 28c. for ar- 
— saffrol is maintained at 34c. to 

6c. 


Wintergreen is quiet at nominally un- 
changed prices. 


GUMS. 


The demand for druggists’ gums con- 
tinues of a limited character and we 
have no new features to report. Prices 
on all lines are as previously quoted. 


ROOTS. 


Bloodroot prices have been revised to 7c. 
to 8c. for stripped. 

Ginger, Jamaica, is meeting with more 
attention and recent sales of bleached 
have been at 184c. to 19}c. 

Goldenseal is a trifle unsettled; inferior 
new crop offers at 43c. to 45c., but choice 
old is held firmly at 50c. 


Hellebore, powdered, after advancing to 
14c. te 15c., underwent a decline and llc. 
to 18c. was quoted, the revision reaching 
us too late to be taken up in our Original 
Package Prices. 

Ipecac is well maintained, the small 
available supply bejng closely concen- 
trated. We hear of no sales below $2.25 
=— $2.30 has been paid for a five-bale 
ot. 

Liquorice is firmer in view of higher 
freight rates from primary sources; quo- 
tations for ordinary have been advanced 
to 4c. to 6c.; select held at 7c. to 15c. 

Orris continues weak and unsettled; 
Florentine and Verona quoted 9c. to 10c. 
and 6c. to 7c. respectively. 


SEEDS. 
Anise, Star, is firmer and 25c. to 26c. 
is now asked. 
Mustard is scarce and higher, with an 


advancing tendency. California yellow 
quoted 4$c.; brown, 5}c. to 5}c. 


Antikamnia Frauds Detected. 


The Antikamnia Chemical Company 
recently unearthed and broke up a nest of 
counterfeiters of Antikamnia preparations 
in Atlanta, Ga., and seized all machinery, 
dies, punches, stock, etc., used in making 
the fraudulent goods. The parties en- 
gaged in this scheme to defraud were D. 
B. Comer, J. E. King, Chas. E. Bost- 
wick, J. F. Gibbs, the Milam Medicine 
Company, the Gibbs Drug Company, and 
the King Drug Company. These medi- 
cine and drug companies are reported as 
simply creations of the counterfeiters for 
the furtherance of their schemes. 

The Antikamnia Chemical Company 
first obtained word that its goods were 
being counterfeited, through a person 
who was at one time connected with the 
gang, but who quarreled with the rest 
over the division of prospective spoils. 
The secretary of the company, J. W. 
Cox, immediately went to Atlanta, and 
within two days after his arrival he had 
the plant located and the machinery and 
supplies confiscated. 

The Chief of Police of — secured 
a full confession from J. King, im- 
plicating certain it ag in Southern 
cities. The counterfeit goods in the pos- 
session of all these parties are now being 
confiscated and the guilty parties will all 
be prosecuted. 

D. B. Comer has been connected with 
several crooked transactions, notably in 
the manufacture and disposal of Carter’s, 
Morse’s and Tutt’s Liver Pills. He held 
a very good position with a leading 
Southern jobbing house, which, however, 
immediately discharged him upon receiv- 
ing advice of his connection with these 
operations, recognizing that it would be 
a serious mistake to allow its interests to 
be represented by so distinctly tattooed 
a subject. 

Mr. Cox a short time ago was called to 
California, to investigate the sale of coun- 
terfeit goods and there, as in this case, 
he was enabled within a week to gather 
up all the machinery, dies, stock, litera- 
ture, etc., etc., used by the counterfeiters. 
Four persons were implicated in this case 
as manufacturers, and some fifty drug- 
gists who had purchased the fraudulent 
goods were fined from $100 to $300, and 
received sentences ranging from three 
months to a year. The ringleaders in the 
operation are out under bonds and will 
be tried at next term of court. 

Considering the great risks attached to 
counterfeiting and the small profits made 
before the scheme is exposed, it is sur- 
prising that any one should undertake 
such dangerous operations. The drug- 
gists who purchase the counterfeit are al- 
ways discovered, their reputations are 
ruined, the fraudulent goods are con- 
fiscated and in many cases they are, as 
stated, heavily fined and even sentenced 
to jail. 

When it is remembered that for every 
dishonest druggist the counterfeiters ap- 
proach, a large number of honest ones are 
also approached, it will be seen that the 
manufacturer cannot be long kept in ig- 
norance, and that the whole scheme will 
be exposed. This exposure invariably 
connects the buyer of the fraudulent 
goods with the maker thereof, and as one 
is as guilty as the other, all receive the 
same treatment at the hands of the law, 
and by the exposure are placed in their 
proper light before their competitors, 
patrons and friends. 

The Antikamnia Chemical Company 
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will be pleased to correspond with all re- 
liable persons or firms regarding the offer 
and sale of fraudulent antikamnia prep- 
arations and will, as well, amply reward 
any one assisting them in running down 
frauds. They are determined to protect 
their rights and shall in future leave no 
measure untried to bring about the con- 
viction of any person or persons detected 
in the manufacture of fraudulent Anti- 
kamnia preparations. 





Hints To Buyers. 











If you desire essential oils that you can 
rely on absolutely, see that you get 
Dodge & Olcott’s original packages. 
from your jobber. 


Write for samples and quotations to 
the Barrett Mfg. Co., Philadelphia. Their 
line of disinfectants, etc., represents the 
highest perfection of chemical purity and 
effectiveness. 


The Ohio Gum Co. have opened a 
warehouse at 34 Water street, Cleveland, 
and hereafter all shipping will be done 
from that city. All rush orders and tele- 
grams should be sent there. 


Write to D. Maurer & Son, 329 North 
Eighth street, Philadelphia, for their 
offer, this season, on their famous Rat 
and Roach Paste. The advertisement 
will be found on another page. 


Write for catalogue of filled and empty 
capsules to Fischer Chemical Importing: 
Co., New York. Their goods are of ex- 
cellent quality and are offered at attrac-- 
tive prices. 


The Ohio Gum Co., manufacturers of 
Soda Mint Chewing Gum, recently pur- 
chased 30,000 pounds of checkel. This 
company are certainly making their pres- 
ence felt in the chewing gum business. 


Syringe boxes, and all other forms of 
fancy wood boxes, are the specialty of 
Henry H. Sheip & Co., 1702 Randolph 
street, Philadelphia. Write them for sam- 
ples and estimates before placing your 
next order. 


Write for a sample of Herron’s Ko Ko 
candy, to the Herron Candy Co., 67 Pearl 
street, New York. This candy is war- 
ranted to keep indefinitely in any climate, 
is neatly and attractively put up, and is. 
a tremendous seller. 


The Ammonol Chemical Co., of New 
York City, will be pleased to furnish full 
information concerning ammonol, one of 
the most popular of the synthetic anti- 
pyretics and analgesics yet placed on the 
market. 


Write for a catalogue of soda fountain 
requisites to Thos. Mills & Bro., 1307 
North Eighth street, Philadelphia. They 
make a line of ice cream freezers, cabi- 
nets and shavers, milk shakes, lemon 
squeezers, etc. 2 


The Bradley revolving show cases. 
made by the Bradley Mfg. Co., of Alli- 
ance, O., continue to grow in popularity. 
The plant of the company is described 
and illustrated in a recent issue of a local 
paper of Alliance, O. 


Note the premium offer contained in 
the ad. of Geo. M. Dorrance, 221 Fulton 























